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Potlatch pine lumber carries the registered Big “A” trademark 
of the Arkansas Soft Pine Bureau. The right to use this symbol of 
superior quality was earned many years ago by both the 
Bradley and Southern mills long, long before they were merged 
under the Potlatch banner. When it’s QUALITY lumber 


you’re looking for—buy POTLATCH! 


Look to Potlatch (P™ for Coeyitieg in Lumber 


BRADLEY-SOUTHERN DIViIsion 


POTLATCH FORESTS, INC. 


WARREN .AREANSAS 





Home of Famous Bradley Straight-Line Oak Flooring--None Finer! 
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KD JALOUSIE 
Aluminum Windows 





with these features that offer 
added profits for dealers... 





jambs precut in pairs (right and left) 
head and sills in random lengths 
a straight cut will provide any width desired 


glass is 74) Crystal Sheet in multiple lengths (clear 
or obscure) 


complete hardware 





box screen section with spline, supplied in random 


lengths with aluminum wire mesh. 








picture window sections furnished in 12’ lengths 





glazing bead included either for glazing with '4” plate, 


14" or 1” Thermopane 





This window is a natural to increase sales during the months 
when home improvement projects are under way. Only a small 
investment will provide dealers a substantial inventory to take 
up the slack during the Fall Season. Bring in Fall profits with the 
Ualco Lifetime Aluminum KD (knocked down) Jalousie Window. 


SOUTHERN SASH 


SALES and SUPPLY CO., INC e SHEFFIELD, ALA. 


LORENCE, ALABAMA AN LEANDRO, CALIFORNIA 
HUNTSVILLE, ALABAMA TAMPA, FLORIDA 
MONTGOMERY, ALABAMé ELIZABETH, NEW JERSEY 
VAN NUYS, CALIFORNIA ANTON, OHIO 


A few exclusive territories still available 
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TOBACCO BARN FIRE IN JULY 
Problem: CALLED FOR QUICK ACTION 
® BY THIS DEALER 


Solution: 


MR. CLIFFORD E. BULLARD, prominent North 
Carolina tobacco farmer, lost a tobacco barn by fire early 
one Sunday morning in mid-July. With a valuable crop 
ready to barn, he had to have a replacement without de- 
lay. He called Marvin Dorman, owner of Dorman Hard- 
ware Company, Pembroke, North Carolina, that same 
afternoon and told him about his plight. Mr. Dorman, a 
dealer-erector for Reynolds Aluminum tobacco barns, got 
in touch with Bob Noble, our sales representative in his 
territory and, together, the two men took measurements 
for the new building. 


BOB CALLED IN THE ORDER from Mr. Bul- 
lard’s office while Mr. Dorman returned to Pembroke to 
collect his crew. They began work on the framework 
early Monday, and by the time they were ready for the 
Reynolds aluminum farm roofing, the material had been 
delivered to the site from stocks at our warehouse. The 
job was finished by Tuesday afternoon, and because of 
the prompt service offered by the Reynolds Aluminum 
Supply Company Branch, along with the quick work of 
Mr. Dorman’s men, not a single leaf of tobacco was lost. 
Mr. Bullard was barning his crop less than three days 
after the old building was destroyed. 


BESIDES NOT LOSING ANY TOBACCO, 
Mr. Bullard got the added benefit of the last word in 
tobacco barn construction. Rust-free, maintenance-free 
Reynolds aluminum, with its fine heat-reflective qualities, 
offers the ultimate in performance. A Reynolds aluminum 
tobacco barn does everything a tobacco barn ought to do, 
and does it better than any other kind of barn. 


OUR BRANCHES have many case histories on file that 
repeatedly show how our complete stocks of building 
materials and our staff of over 140 experienced repre- 
sentatives have assisted many dealers with routine opera- 
tions as well as with special problems. You will find that 
our men and our inventories can help you meet your 
customers’ needs. If you are not now doing business with 
our company, it will pay you to call the branch nearest 
you and talk to the representative in your area. The ad- 
dress and phone number of the nearest Branch is given 
below. 


Established 1914 


REYNOLDS ALUMINUM SUPPLY CO. 


GENERAL OFFICES: ATLANTA, GEORGIA 





eet AN ATLANTA, GA., 1530 Ellsworth Dr., N.E., SY 4-9511 MIAMI, FLA., 3690 N.W. 52nd St., NE 5-0647 
ee | BIRMINGHAM, Ala., 2828 Fifth Avenue, N., FA 2-5461 RALEIGH, N. C., 1431 Courtland Dr., TE 4-6221 
JACKSONVILLE, Fia., 1612 E. Eighth St., EL 6-7636 RICHMOND, VA., 1910 Petersburg Pike, BE 2-6748 

MEMPHIS, TENN., 703 North Royal Ave., JA 5-4717 SAVANNAH, GA., 309 Stiles Ave., AD 6-2461 

LOUISVILLE, KY., Fern Valley Rd. & Crittenden Dr., EM 6-0314 «© NASHVILLE, TENN., Harrison St. at 7th Ave., AL 5-1152 
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REDUCES PAINT REQUIREMENTS 


Noyo treated siding needs no back-priming on 
the job site. Paint flows on easier, covers more 
because oils are held in the paint coat and not 
absorbed by the wood. 

e@ IMROVES NATURAL WEATHERING 

@ INCREASES RESISTANCE TO MILDEW 


@ PROTECTS AGAINST WARPING, SPLITTING, 
SHRINKING, SWELLING, SPOTTING, STAINING 


If your customers build in wet weather, stock 
and sell Noyo Water Repellent Mill Treated 
Siding. Contact your Union Lumber Company 
redwood source today! 

A, oy 

/ @ CERTIFIED KILN DRIED 
e@ CHOICE OF PATTERNS 
@ CHOICE OF GRAIN 


UNION LUMBER COMPANY 


TREE FARMERS AND MANUFACTURERS 
FORT BRAGG - CALIFORNIA 


SAN FRANCISCO PARK RIDGE, ILL. 
LOS ANGELES NEW YORK 


Sales Representatives Throughout the Nation 


Member California Redwood Association 


For more details on above items, use Coupon on Page 65 





WHAT'S NEW 
in Building Trends 





Ceiling Cove Offered for Dry Wall Homes 


A pre-formed metal step ceiling cove gives oppor- 
tunity to install coved ceilings with dry wall con- 
struction. 

Said to install with facility over gypsum wall 
board, the ceiling cove is introduced by United Dry 
Wall Products, Inc., Cleveland, Ohio. Flat-headed dry 
wall nails are driven into the wall and ceiling at 
intervals of about 4’ along a line 6” from the inter- 
section of wall and ceiling. Nail heads are left ex- 
tending %” to %” above the dry wall panel. The 
formed metal cove is then pressed into the corner. 





It will flex enough to snap in over the upraised nail 
heads, springback tension holding it in place between 
the nails. 

Pre-cut sections of cove, in various lengths, are 
available with mitered ends for inside and outside 
corners. Ends of sections are overlapped. All joints 
are sealed and faired by joint compound and tape. 


Versatile Sliding Door Wood Shade 


Doubling as a folding door and drapery is this re- 
cently-developed shade for sliding glass doors. Said 
to provide privacy and protection from harsh sun- 
light and glare, it permits air to circulate through 
door into room, even when fully drawn, and diffuses 
outdoor light. 

Sundor shade, of basswood splints and hard-twist- 
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ed fisherman’s seine twine, fits any 6’8” or 8’ high 
standard glass door. It comes in 4’, 6’, 8’, and 10’ 
opening widths, including about 25 per cent fullness. 


r 





tal, 


THRESHOLDS and 
.WEATHERSTRPS 


Model A40 
VP 


with Vinyl 
Inserts 



































Unlike traverse draperies, the shade slides back on Ny ; j This modern 
its track from either side, simplifying the carrying- ‘ Wy sweep-over type of 
out of trays, furniture, and other objects. a threshold is completely 

; y fn water proof, protected at 
Built ” all floor contact points with long 
for long- lasting vinyl inserts. 

Window Becomes Room’s Focal Point lasting We manufacture 45 threshold 
- , types. Send for new catalog— 
satisfaction STA. 








A750 Aluminum 5” x 4” B750—Brass §” x 14” 
A new, effective latch track that will 


fill the growing school building demand. 




















Bronze 

Ww/Ss 

12 coils in handy 
dispenser with nails. 





Uninteresting window can become focal point of 
room with home office treatment. 
Book shelving of Douglas fir 1” x 12” lumber was 


built around window, and desk with built-in storage TR 
cabinets constructed underneath. Installation was 10 ‘ 


painted off-white to match woodwork in this Early 
American home. | 1775 AIRWAYS + PHONE FA 7-8431 * MEMPHIS, TENN 


“Count on Southern" 
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INSULAIRE more than meets the most rigid Federal specifications 
or any other that calls for a FIRST quality permanent mineral wool. 
Each bag or tube is FULLY guaranteed. SATISFACTION is a must Odd. stzes om reguest 
when you handle INSULAIRE. 
24 HOUR TRUCKING DELIVERY IN MOST CASES 





INDUSTRIAL PRODUCTS CO., INC. 


MT. PLEASANT, TENNESSEE 
PHONES — DR 9-3227 - 3228 


For complete information 
write or telephone today to 











CIRCULATOR 
FIREPLACE 


. for over 360 Metal Building Needs! 
Get assured satisfaction, proved quality, unexcelled <2. 


value with Vestal precision-engineered specialties in iron, 

steel, aluminum. Besides the items shown, the broad FIREPLACE DAMPERS 

Vestal line includes underground garbage receivers, 

cistern rings and covers, grease basins, catch basin 

lids, sewerage and drainage castings, manhole frames 

and covers, metal bridging, joist hangers, and many MULTI-OPENING 

others — and all competitively priced for outstand- FRESE se 

ing Vestal value! 
WALL TIES 

For complete catalog, 


write Dept. SBS ie ANCHOR BOLTS fj 
oo BE 


FORMED 
STEEL LINTELS 


CLEAN OUT SE 
DOORS Qa 
ASH DUMPS 
CONCRETE Ock SF 
BELL TRAPS i 
DOORS 








‘OR 
OMFS ar. “age “nagar, areons 


VESTAL MANUFACTURING (CO., P. 0. Box 152, Sweetwater, Tenn. 
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An open message 
to the hardware trade: 


Facts Behind the New Medalist 
Direct-to-Dealer Sales Policy 


Pod our major factors determine the 
success of dealer and manufacturer alike .. . 
quality products . . . ready availability . . . com- 
petitive prices . . . effective advertising. All four 
are essential; there are no substitutions, no 
short-cuts. 


or more than fifty years National 
Lock Company has taken pride in its extensive 
line of hardware. Our reputation has not been 
built by cheap products at the lowest possible 
price but rather by products of superior quality 
at a fair price . . . the only measure of true value. 


= regardless of quality and 
value, sales volume for the manufacturer and the 
dealer is not at its peak unless the product is 
readily available and display boards, promotion 
aids, catalogs and advertising provided by the 
manufacturer are used to the fullest extent. 


Bd. the past in selling through the 
wholesaler, National Lock Company has not, in 
many areas, been satisfied with the limited avail- 
ability of our various product lines and the less- 
than-complete use of our advertising program. 





These shortcomings the “Direct-to-Dealer” sales 
program will rectify. 


o implement this policy we are setting 
up company warehouses in strategic marketing 
areas; we are bringing our merchandise, our pro- 
motional material, our advertising, our selling 
aids and our own salesmen to the dealer’s door. 
Superior service, simplified ordering and more 
sales volume are the proven results where the 
dealer is already buying direct from us. 


(e); equal importance, “Direct-to- 
Dealer” distribution reduces sales costs. Under 
this new Medalist policy these savings are passed 
on to the dealer in the form of lower product 
prices. This enables the dealer to maintain his 
normal profit margin and compete successfully 
with distributors who are now selling direct to 
the dealer’s customers. 


S| elling quality products, readily avail- 
able, at competitive prices consistent with real 
value .. . together with the full use of the adver- 
tising program that we offer . . . will assure the 
dealer a successful builders hardware business. 
This is the purpose of our new sales policy. 


ee 
Wilkedalist HARDWARE DIVISION 





NATIONAL LOCK COMPANY ° 


"ALL FROM ] SOURCE”: NATIONAL LOCKset + 
MEDALIST WAREHOUSES: BALTIMORE COLUMBUS 
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CABINET HARDWARE =» 


FORT WORTH 


ROCKFORD, ILLINOIS 


BUILDERS & SHELF HARDWARE + SCREWS + BOLTS 


INDIANAPOLIS MINNEAPOLIS ROCKFORD 


For more details on above items, use Coupon on Page 65 7 





IGNIFICANT TRENDS 





November, 1959 


SOUTHERN STATES CONTINUE TO LEAD OTHER REGIONS in construction of new houses. During 
first six months of 1959, the South led with 242.1 thousand homes, 33.7 per 
cent of entire nation's total. This represents an increase of 26.4 per cent 
over last year, during which Dixie states were still ahead with 191.4 thousands. 


BUILDERS WONDER WHY HOUSING SURPLUS HITS ALABAMA. Glut of low and middle-priced 
housing has hit Alabama, apparently produced by overbuilding in FHA's Sec. 221 
low-price relocation housing program.Hundreds of unsold houses reportedly are 
standing in normally active local markets. Builders blame trouble on poor 
market estimates by state FHA office, as well as manner in which Sec. 221 
commitments were handled. 


TODAY'S BUSINESSMAN DOESN'T STOP STUDYING AFTER HE BECOMES COMPANY PRESIDENT, ac- 
cording to Dun & Bradstreet. More than 29 per cent of registrants in aD & B 
credit and financial analysis correspondence course are said to be company 
presidents and officers. Analysis is based on March, 1959, enrollments. 


DECREASING BUSINESS FAILURES averaged 257 per week in second half of 1959, compared 
with 297 during first half, reports Dun & Bradstreet. 


AMERICAN TELEPHONE & TELEGRAPH WAS TOP U. S. BUILDING CLIENT IN '58 CONSTRUCTION. 
AT&T spent $165-million on construction, twice as much as any other firm. 
Country's 100 biggest builders paid out $1.3-billion for construction, one- 
fourth less than '57. Difference in volume, according to Architectural Forun, 
reflects drop in '58 construction due to general business recession. Magazine 
predicts construction will reach $55-billion record total in 1960. 


FHA APPLICATIONS SLIP ANOTHER 12 PER CENT, with August figure a whopping 29 per cent 
below August '58 figures. New home applications were off 11.6 per cent from 
July, and 23.8 per cent from August, 1958. Housing starts, however, inched up 
to 129,000 from July's 126,000. 


AUGUST MERCHANT WHOLESALER AND RETAILER SALES LAG BEHIND JULY. Merchant wholesaler 
sales, estimated at $10.7-billion, dropped four per cent below previous month, 
but were eight per cent above August '58. Retail sales declined two per cent 
over July level, but estimated $18.1-billion Showed six per cent increase over 
August '58. 


One of largest gains registered for month, incidentally, occurred in lumber, 
building, hardware, and farm equipment — up 10 per cent. 


U. S.~ POLICY CHANGES NOW ARE MOST LIKELY TO AFFECT BUILDING INDUSTRY, federal of- 
ficials say. Mortgage money, already tight, may become tighter. As result, 
building costs will run higher from increased borrowing. Search for mortgage 
money will increase difficulty of selling old and new homes, with whole field 
facing "Squeeze," they predict. 
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Southern 
Building 
Supplies: 


Striving to serve these Associations 
which serve building supply 
dealers throughout the South 


Alabama Building Material Exchange — 519 Stallings Building, 
Birmingham 3, Ala. Executive Secretary: Mrs. Mary K. Harless. 
Tel. ALpine 2-3195. President: Emanuel J. Vakakes, Birming- 
ham, Ala. 


Arkansas Association of Lumber Dealers — 727 Pyramid Build- 
ing, Little Rock, Ark. Secretary: E. DeMatt Henderson. Tel. 
FR 5-8283. President: John Hammerschmidt, Harrison, Ark. 


Building Material Merchants of Georgia — 351 Highway 41 
South, Perry, Ga. Tel. GArfield 9-2472. Executive Secretary: 
Herbert G. Drews. President: Harrell C. Murray, Savannah, Ga. 


Carolina Lumber and Building Supply Association — 3909 Mon- 
roe Rd., Charlotte 5, N. C. Secretary-Manager: E. M. Garner. 
Tel. FRanklin 6-1503. President: M. R. Bagnal Jr., Columbia, 
& &. 


Florida Lumber and Millwork Association —- 2218 Edgewater 
Drive, P. O. Box 7125, Orlando, Fla. Secretary-Treasurer: Mrs. 
Marie M. Bennett. Tel. GArden 2-3761. President: J. E. Griffin, 
Lake Wales, Fla. 

Kansas Lumbermen’s Association — Room 212, Farmers Na- 
tional Bank Building, Salina, Kan. Secretary: Marvin Van Fange. 
Tel. 4607. President: C. Price Berryman, Coffeyville, Kan. 


Kentucky Retail Lumber Dealers Association — Marion Na- 
tional Bank Building, Lebanon, Ky. Executive Vice-President: 
Donald A. Campbell. Tel. 72. President: Robert B. Congleton, 
Lexington, Ky. 

Louisiana Building Material Dealers Association — 528 Florida 
Street, Baton Rouge, La. Executive Vice-President: R. Needham 
Ball. Tel. 2-4080. President: Arthur W. Foss Jr., Lafayette, La 


Lumbermen’s Association of Texas — P. O. Box 5222, 25th and 
Lamar Bivd., Austin 31, Texas. Executive Vice-President: Gene 
Ebersole. Tel. GReenwood 2-1194. President: S. S. Forrest Jr., 
Lubbock, Texas. 

Middle Atlantic Lumbermen’s Association — 2 Penn Center 
Plaza, Philadelphia 2, Pa. Executive Director: Robert A. Jones 
Tel. PEnnypacker 5-5377. 


Mississippi Retail Lumber Dealers Association — 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: Harry H 
Lott, Winona, Miss. 

National Retail Lumber Dealers Association — 302 Ring Build 
ing, 18th and M Streets, N.W., Washington 6, D. C. Executive 
Vice-President: H. R. Northup. Tel. NAtional 8-6757. President: 
Herbert W. Blackstock, Seattle, Wash. 


Oklahoma Lumbermen’s Association — 815 Leonhardt Build- 
ing, Oklahoma City, Okla. Secretary-Manager: W. M. Morgan 
Tel. 7-0338. President: Frank Carey Jr., Oklahoma City, Okla 


Southwestern Lumbermen’s Association — 513 City National 
Bank Building, Kansas City 6, Mo. Executive Vice-President: 
G. Kenneth Milliken. Tel. Victor 2-2265. President: D. J. Fair, 
Sterling, Kans. 

Tennessee Building Material Association — 711] Broadway, 
N. E., Knoxville 17, Tenn. Secretary-Manager: R. O. Brownlee 
Tel.: 2-0185. President: H. Alpha Doak, Greeneville, Tenn 


Virginia Building Material Association — 3305 Monument Ave- 
nue, Richmond 21, Va. Secretary-Manager: Harris Mitchell. 
Tel.: EL 8-1749. President: Milton M. Maddux, Marshall, Va 


West Virginia Lumber and Builders Supply Dealers Association 
— Box 230, Upshur Bldg., Buckhannon, W. Va. State Secre- 
tary: Sherman West. Tel. 1414. President: L. Thomas Williams, 
Elkins, W. Va. 
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Our SCreens are 


MACHINE MADE 


by Rudiger-Lang Co. 


This way we get improved 
quality and a better price”’ 


Only Rudiger-Lang Co. is equipped to offer you a 
screen program based on the advantages of auto- 
matic machine production. These include greater 
uniformity... better quality control...ample volume 
for seasonal peaks ... and lower cost. Until you 
discuss your screen requirements with a Rudiger- 
Lang representative you won’t know how greatly 
you can improve your present position. So write, 
wire or phone now. 

Manufacturers of America’s 

best selling window screens 


<> Tra-frame. 
TENSIONtite 


RowAwar® 


Screen specialists since 1923 


Rudiger- 
Lang 
Co. 


2701 Eighth St. + Berkeley 10, Calif. » TH 3-0340 
International Trade Mart « New Orleans, La. « TU 7186 


Distributed in Southern California by: Rudiger-Lang Screen Products Co 
7831 Haskell Ave. » Van Nuys, Calif. + TRiangle 3-3937 


For more details on above items, use Coupon on Page 65 





INDUSTRY NEWS 


Manufacturers, Wholesalers, Associations 





Dealers to See How Customers See Them 
AtNRLDAConvention ‘After-Breakfast’ 


NRLDA post-breakfast session chairman Carolyn Nettleton of Covington, Va., above, discusses 
aspects of dealer clinic with trio of male program-cohorts. Assisting Miss Nettleton are 
(1 to r) James Brehony, Home Building Marketing Director, LOOK magazine; Robert A. Jones, 
executive vice-president, Middle Atlantic Lumbermen’s Assn.; and C. Albert Stephan, vice- 


president, Peter Lumber Co., Philadelphia, Pa. 


Dealers wanting an objective 
look at themselves — both as 
building material merchants and 
“housekeepers” — will get just 
such opportunity during the sixth 
annual building products expusi- 
tion of the National Retail Lumber 
Dealers Assn. in Cleveland, Ohio, 
November 14-17. 

“Mr. Dealer, Look in the Mirror” 
is title for an after-breakfast man- 
agement session, under chairman- 
ship of Carolyn Nettleton of Cov- 
ington, Va., prominent southern 
lady lumber dealer and vice-presi- 
dent of the Virginia Building Ma- 
terial Assn. 

According to Miss Nettleton, 
Look magazine will reveal sur- 
prising and informative findings 
gained from a recent cross-country 
shopping survey conducted espe- 
cially for the convention program. 

Sales impact. Pointing up dra- 
matic impact between sales and 
customer handling, Look is said to 
have sent professional shoppers 
into lumber yards and building 
material stores across the country. 
Well-trained and experienced at 
such activity, such “customers” 
not only bought, but asked ques- 


tions about products and applica- 
tions, creating opportunities for 
sales personnel to suggest addi- 
tional purchases or to offer routine 
or special services. And _ they 
watchfully snooped to determine 
how other customers were treated. 

Actual conversations between 
shoppers and dealer personnel 
were recorded, some tapes of which 
will be played and analyzed during 
the session. Slide films in an 
audio-visual presentation will il- 
lustrate typical situations which 
Look shoppers encountered in 
dealer salesrooms. 

Chairman Nettleton will discuss 
survey conclusions to help dealers 
improve customer relations. As- 
sisting her on the program will be 
James Brehony, Look’s building 
products marketing director; C. 
Albert Stephan, vice-president, 
Peter Lumber Co., and Program 
Manager Robert A. Jones, execu- 
tive vice-president, Middle At- 
lantic Lumbermen’s Assn., both of 
Philadelphia, Pa. 

The program is scheduled for 
Monday, November 16, at 8:00 
a.m., in the Cleveland Room of 
the Sheraton Cleveland Hotel. 


HER EYE MAY BE ON YOU — This lovely 
lady, Mrs. America of 1960 — Mrs. Margaret 
Priebe of Des Moines, lowa — will be on 
lookout for some lucky dealer attending 
kick-off breakfast at NRLDA‘s 6th annual 
convention at Cleveland, Ohio, November 14. 
Attending exposition on behalf of Johns- 
Manville, Mrs. America will award door prize 
of a truckload of J-M’s newly-developed 
glass-fiber insulation to dealer with winning 
ticket, drawn by NRLDA President H. W. 
Blackstock of Seattle, Wash. A true Ameri- 
can homemaker, Mrs. Priebe — mother of 
four children, ranging in age from 3 years 
to 14 — will be on hand throughout the con- 
vention to greet dealers at the J-M booth. 


Conventioneers to View 
Store Planning Center 


A complete store and yard 
planning center, where free pro- 
fessional counsel will be available, 
is another feature which NRLDA 
will provide for dealers attending 
its sixth annual building products 
exposition at Cleveland, Ohio, No- 
vember 14-17. 

Center will be staffed by the 
prominent Chicago architectural 
engineering firm of James N. Lin- 
denberger, well-known designer 
of one-stop “Home Center” stores 
and showrooms for retail lumber 
dealers. 

Throughout the four-day show, 
Lindenberger and staff will be 
available in private consultation 
areas for personal dealer inter- 
views. In addition, they will ex- 
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For knotty pine paneling... 


consider LODGEPOLE PINE 


small, non-bleeding knots characterize this light, easy-to-work wood 


LODGEPOLE PINE is ideal for all paneling 


applications. It has small knots that do not bleed. It 
machines to a smooth, satiny surface; and it has excellent 
paint and stain holding characteristics. In Lodgepole 
Pine, you have an attractive, practical knotty pine for 


any home or commercial setting. 


Carpenters like it because it is light in weight, easy to 
handle and work. Lodgepole Pine is soft-textured, and it 


is easily nailed without splitting. 


Sheathing, siding, subflooring are other excellent uses 
for Lodgepole Pine because of its smooth milling, accu- 
rate sizing and good insulation qualities. And it is care- 
fully dried, assuring more accurate sizing and improved 


woodworking qualities, insuring lower maintenance costs. 
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A decorating idea that will sell more lumber . . . Western 
Pine Region woods finished in COLOR. Look for our 
advertising in home improvement and do-it-yourself mag- 
azines. It works for you. For more information write to 
Western Pine Association, Yeon Bidg., Portland 4, Oregon. 


Western Pine Association 


mills manufacture these woods to high standards 
f grading and measurement grade stamped lumber 


e in these species 


idaho White Pine + Ponderosa Pine + Sugar Pine 
White Fir + incense Cedar + Douglas Fir + Larch 
Red Cedar + Lodgepole Pine + Engelmann Spruce 


Today's Western Pine Tree Farming Guarantees Lumber Tomorrow 


For more details on above items, use Coupon on Page 65 WW 





plain modern retail showroom 
trends, such as design of home 
planning centers in stores, package 
selling displays and facilities, and 
self-service areas for hardware 
and other building materials. 
Working exhibits. Also included 
in the center will be working 
drawing exhibits used for lumber- 
yard showrooms already erected, 
or now under construction. High- 
lighting the display will be plans 
of six Lindenberger - designed 
stores recently opened — includ- 
ing the “Builders Department 
Store” of C. B. Nettleton, Inc., 


Covington, Va., and Ingalls Lum- 
ber and Supply Co., Middletown, 
Md. 

Forest City Materials Co.’s 
Brookpark Yards, Lindenberger- 
designed, is rushing a massive re- 
modeling project toward comple- 
tion in readiness for a NRLDA 
field trip on Wednesday, Novem- 
ber 18. It will be one of four out- 
standing Cleveland yards to be 
toured by visiting dealers. 

Lindenberger' participated in 
the 1956 NRLDA Chicago exposi- 
tion as a member of the “Profit- 
Maker Model Store” committee. 


INSURANCE SERVICE 
for LUMBERMEN 


J. C. MALLOY 
115 Wildwood Terrace, Jackson 4, Miss. 
DRake 2-4312 


WALTER R. SCOTT, JR. 
P. 0. Box 4466, Alexandria, Louisiana, Hillcrest 3-0301 
J. S. PIERCE 


2357 Circle Ave., Memphis 12, Tenn. 
Glendale 2-4019 


For more details on above items, use Coupon on Page 65 
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Day Field Trip 
To Serve as ‘PS’ 
To NRLDA Meet 


What’s anticipated to be the 
most comprehensive and educa- 
tional field trip ever offered to 
NRLDA conventioneers will pro- 
vide an important postscript bonus 
to the forthcoming sixth annual 
building products exposition con- 
vention in Cleveland, Ohio, No- 
vember 14-17. 

Four of the nation’s best-known 
lumber yards—Independent Lum- 
ber Co., Dougherty Lumber Co., 
Rock Island Lumber Co., and 
Forest City Materials Co. — will 
be joint hosts to an all-day field 
trip and tour on Wednesday, No- 
vember 18. 

Visiting dealers on guided tours 
through these yards will be shown 
everyday operations in yard and 
store merchandising, office opera- 
tion, materials handling, com- 
ponent construction, and general 
management — providing a com- 
plete picture of lumber and build- 
ing materials merchandising from 
exclusive builder-contractor sales 
to a consumer supermarket-type 
operation. 

The field trip, arranged through 
courtesy of the Cleveland Lumber 
Institute and the Ohio Assn. of 
Retail Lumber Dealers, will be 
conducted in chartered buses, de- 
parting downtown Cleveland at 
9:00 a.m. and arriving back at 
5:00 p.m. Dealers desiring to take 
the field trip, which is entirely 
free, must register at a_ special 
field trip desk — open Saturday 
through Tuesday during the con- 
vention — in the NRLDA exhibit 
hall. 


‘Western Feel’ to Abound 
At NRLDA Social ‘Opener’ 


“Westward Ho!” will be theme 
of the NRLDA industry reception 
at Cleveland, Ohio, on Saturday 
night, November 14, socially to 
kick-off the association’s 1959 
building products exposition. 

The “Westward Ho!” theme, to 
feature San Francisco and Ha- 
Waiian atmosphere, is expected to 
set a festive high for NRLDA con- 
vention opening-night parties and 
to have conventioning lumber and 
building material -dealers planning 

(Continued on page 16) 
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Take it 
from 
an 
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Donley incinerators are a hot profit item! 


tir 
ee re 


You don’t have to work like the devil to sell nation- 
ally advertised Donley Incinerators with exclusive 
operating features architects and contractors really 
want! As recognized leaders in incineration, Donley 
offers a complete line of safety burners, grates, doors, 
frames, screens. You get quantity discounts, lower 
freight charges and greater profit margins, when 
you buy all your requirements from Donley. 
Send today for your Donley Incinerator Catalog. 


yILDER ACCEPTANCE 
TER © 
set 


GREATER PROFITS 


Py 
\) 
3 <) 


BROTHERS COMPANY 


AVENUE © CLEVELAND 5, OHIO) 


NLEY BROTHERS COMPANY 
enve © Cleveland 5, Ohio 


e the Donley Incinerator Catalog 


ZONE STATE 
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Chicago builders get greater crack resistance at no extra cost with the 


KEYMESH = KEYCORNER - 


Lasting beauty and low maintenance are built 
into the new Wiiliamsburg Apartments located 
in Chicago, Illinois. That’s because greater 
plaster-crack resistance is assured by reinforc- 
ing the lath and plaster walls. 

Valenti Builders, Inc., Chicago, found it cost 
no more to get this extra reinforcing quality. 
By specifying Keymesh, Keycorner and Key- 
strip galvanized reinforcing lath, the builders 
got top quality reinforcement with greater resis- 
tance to cracks and fire. 


Tiled bathrooms in the Chicago project have lasting beauty 
with KEYMESH reinforcement. The portland cement plaster 
reinforced with Keymesh provides a strong, maintenance- 
free base for the tile. You'll find Keymesh makes any gyp- 
sum lath and plaster wall stronger and more crack resistant. 
Keymesh rolls out flat and laps without bulging . . . forms 
easily and cuts quickly. The open mesh permits rapid trowel- 
ing and assures a full, even thickness of plaster. Keymesh, 
Keycorner and Keystrip are galvanized against rust. 





KEYSTRIP is a new addition to the Keystone line of 
plaster reinforcement. Here, this flat strip rein- 
forcement is stapled over joints where narrow 
strips of gypsum lath are used. This use of Keystrip 
adds strength where needed. 


th 
q 


KEYSTRIP can be used as a reinforcement for plaster 
in a space too narrow for strips of gypsum kath. A 
full bond of Keystrip to the plaster is assured. Key- 
strip also adds strength to points of stress above 
joors and windows. 





three keys to stronger plaster 





KEYOTRIP sr" 


Inside plaster corners reinforced with KEYCORNER 
lath have almost twice as much resistance to crack- 
ing as corners reinforced with other materials. Re- 
cent tests and actual use confirm this feature. 

The men working on the Williamsburg Apart- 
ments, as on other jobs, found the preformed, 4- 
foot lengths of Keycorner easy to handle. Key- 
corner goes into place quickly and can be nailed 
or stapled. The open mesh design makes it easy to 
plaster over and assures a complete bond. 





Get quality wall construction with lath 
and plaster at low cost by specifying 
the three keys Keymesh, Keycorner 
and Keystrip. Send for more complete KEYSTONE STEEL & WIRE COMPANY 
information and results of recent tests 

conducted by leading laboratories. Write Peoria 7, Illinois 

Keystone Steel & Wire Company, 


) : rey Keycorner » Keymesh - Keystrip » Keywall - Keydeck - Welded Wire Fabric 
Peoria 7, Illinois. 








NRLDA CONVENTION-CITY SET-UP — Seven major hotels are ium; (2) Manger Hotel; (3) Statler-Hilton Hotel; (4) Olmsted 


within walking distance of NRLDA exhibit hall at Cleveland Public 
Auditorium. Shown in above photo are (1) Cleveland Public Auditor- 


a. year ahead toward NRLDA’s 
1960 exposition in San Francisco. 


“abundant profusion,’ according 
to an NRLDA spokesman. 
Climaxing the reception will be 


The reception will be held in 
the ballroom of the Sheraton the awarding of free trips to 
Cleveland Hotel. Derbies, leis, Hawaii to two people in attend- 
carnations, orchids, and other sou- ance. American Airlines and Pan 
venirs reminiscent of San Fran- American World Airways will co- 
cisco and Hawaii — plus free beer, operate with NRLDA in providing 
Hawaiian “punch,” and _ light party “atmosphere,” it has been 
snacks — will be provided in announced. 


Hotel; (5) Auditorium Hotel; (6) Pick-Carter Hotel; (7) Hollenden 
Hotel; (8) Sheraton-Cleveland Hotel, NRLDA headquarters. 


TV Star to Headline ‘Circus’ 


Vocalist Anita Bryant — star 
on the George Gobel TV show and 
second runner-up in the 1958 Miss 
America contest — will headline 
the NRLDA “Circus of Fun” dur- 
ing the 6th annual convention in 
Cleveland, November 14-17, major 
social event of the exposition. 





Quality and Profit-Conscious Dealers Insist on Selling MASTER! 


MASTER. ... the original maker of the spring type 


sash balance . . . produces units that install faster 
and easier . . . operate more efficiently . . . resist 
weather and wear longer than any other. Uncondi- 
tionally guaranteed against defects in material 


MASTER-MATIC is the 
deluxe model featuring 
construction quality be- 
yond compare. It's 
made of heavier gauge 
metal than any other 
make. It's the ideal one 
piece combination 
model to cut window 
costs, greatly improve 
window quality. 





teat mace 


1718 N. Kilbourn Ave., Chicago 39, Ill. 


For more details on above items, use Coupon on Page 65 


and craftsmanship. A MASTER dealer also re- 
ceives service second to none. All these selling 
points of advantage are yours . . . at the same price 
you pay for imitations. Write or phone for com- 
plete details on this quality, profitable line. 


MASTER-THRIFT is the 
perfect budget priced 
model one-piece econ- 
omy unit for pre-fit 
windows. It offers all 
the built-in advantages 
of the proven Master 
line, plus it's efficient 
and easy to install. 


MASTER METAL STRIP SERVICE, INC. sich 
Phone: CApitol 7-1940 
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pau. evy says: —U.9.G.S long-range sales, service 


and promotion policies result in bigger sales, 


healthier profits for me!”’ 


Paul Ely, past president of NRLDA, and 
co-owner of Ely-Hoppe Lumber Co., North 
Platte, Nebraska, has this to say about U.S.G.: 
“I’ve been doing business with U.S.G. for 12 
years! Their long-range policies have made a 
world of difference in my sales and profit picture 
and here’s why: U.S.G. anticipates trends—gives 
me products to sell that meet not only today’s 
building needs, but tomorrow’s as well! They 
consider me first—keep me first in sales! 


READ HOW U.S.G.'s LONG-RANGE SALES, SERVICE AND PROMOTION POLICIES CAN HELP YOU, TOO! e 


“Their far-sighted service programs are con- 
stantly being up-dated to provide me with new 
and more effective ways to run my business. That 
helps keep me far ahead of competition. 

‘“‘And, U.S.G.’s promotional aids are always 
smart and modern. They help me sell home 
owners and home builders faster, easier—help 
me keep them sold for repeat business. 

“For sales and profits today, and tomorrow, 
U.S.G.’s long-range policies sure pay off!” 
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how U.S.G. helps you sell 
HOME OWNERS! 


U. S. G. supplies you with ideas: home improvement 
and remodeling customers, plus specialized bi-monthly 
publications directed to both urban and rural customers. 


HOME IMPROVEMENT PROGRAM PORTFOLIO. A comprehen- 
sive kit of imaginative selling aids to promote the many home 
improvement services you have to offer: (1) big, full-color 
booklet showing many new and interesting decorator schemes; 
(2) fascinating idea file covering 8 major home remodeling 
areas; (3) the Home Improvement Reference Library of home 
improvement ideas; (4) miscellaneous literature and handouts 
which help promote your store as home improvement head- 
quarters in your community. 


‘POPULAR HOME" MAGAZINE. This popular consumer maga- 
zine is dealer-sponsored, to stimulate a program of continuing 
home repairing and remodeling in customers’ minds. At the 
same time, it creates a lasting favorable impression of you in 
your community. 


‘‘BUSINESS OF FARMING" MAGAZINE. A dealer-sponsored 
publication that is directed specifically to the rural market in 
your community. It helps sell your service and products, and 
promotes good will by giving the rural dwellers in your trade 
area hundreds of new farm-improvement ideas. 
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how U.S.G. helps you sell and service 


HOME BUILDERS, 
TRADE CUSTOMERS: 


Your trade customers get free esti- 
mating and bidding guides, accounting 
systems, and many other valuable aids. 
All are designed to make the builder’s 
job easier and create good will for 
you. Also available are informative 
publications directed to various groups 
in the trade. 


HOME IMPROVEMENT PROGRAM PORTFO- 
LIO (Trade Section). It shows the builder 
how he can plan better, work better. 
Included is the Contract Remodeling 
Handbook, a guide to more profitable home 
improvement business. Also included are 
preliminary and final forms for estimating 
and bidding, information on home improve- 
ment financing, and a recommended 


accounting system. This material is sure 
to make you a stand-out supplier among 
your trade factors. 

‘* THE BUSINESS OF BUILDING'' MAGAZINE. 
It talks the builder’s language. It sells your 
products and services while it helps the 
builder with his problems. Published four 
times a year. 

“DRY WALL AGE." This fact-filled publica- 
tion is released quarterly to the dry wall 
contractor to acquaint him with the latest 
developments in products and systems. 


“RED TOPICS" MAGAZINE. This provoca- 
tive, idea-laden publication is designed to 
keep plastering contractors and architects 
informed of new systems and services avail- 
able through you. 





Moderaton’s 
Guide 
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how U.S.G. helps you help yourself 


to a more profitable business: 


United States Gypsum gives you facts, figures and pro- 
cedures on how to run a more efficient operation — get 
greater earnings. 








PROFIT MANAGEMENT. Interested in improving the profit re- 
turn from your business investment? This useful business 
management program tells you how to do it. 


THE ECONOMY OF MOTION. Proper ordering, movement and 


storage of materials can affect your profit picture. This in- 
formative manual, with film, includes the latest facts on this 


important operation. 


NRLDA ‘‘SALES MAKER" PROGRAM. This program, designed by 
United States Gypsum for NRLDA, helps you improve the 
quality of your sales staff, improve the quantity of their sales. 


FOR FURTHER INFORMATION, ASK YOUR U.S.G. SALESMAN 


re yarees 


the greatest name in building 





Announcing two new Weldwood Wood Finishes 
Centers and—a way you can turn *78.60 into *189.86 


SELF-SERVICE FIXTURE UNIT. This compact, permanent store fixture is 
endorsed by the National Retail Hardware Association. It conforms to 
standard gondola merchandise fixtures. It adds to the appearance of 
your store as it boosts your wood finishes sales. 


Follow up the biggest advertising campaign ever run 
by Weldwood® (Life, Mechanix Illustrated, and Arthur 
Godfrey on 200 CBS radio stations, are some of the 
highlights) with one of these new Weldwood perma- 
nent merchandisers in your store. 

e A complete package—puts your customers’ entire 
wood finishing needs, from initial finish through the 
final wax, all in one spot. 

e Selector Guide to Weldwood Finishes—4() real wood 


HERE’S THE PROFIT-PACKED DEAL TO GET YOU STARTED 


DEALER COST 

Merchandise 

Reg. Dealer Price—either Merchandise Unit. 
Total Dealer Cost—(Merchandise & Unit) 


DEALER PROFIT 

You receive FREE a balanced assortment of 

Weldwood Waxes-—Retail Value: $58.86 

$189.86 
78.60 

$111.26 


Retail Value of Merchandise (incl. Waxes) 
Dealer Cost—Merchandise............ 
Dealer Profit on Merchandise 
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Wel dwood Wood 


¢ 19 PRESERVE ARO 


SELF-SERVICE DISPLAY UNIT. Attractive, modern display is a complete 
d and wrought iron construction assures 
maintenan ree The eye-catching lighted header attracts 
customers and st sles of these quality wood finishes. 


finishing center 


samples show your customers the wide variety of effects 
they can get with Weldwood’s full line of quality wood 
finishes. Answers their questions while you're busy with 
other customers 
@ Prices and sizes clearly marked on unit. 
@ A permanent merchandising fixture—a valuable addi- 
tion to your store—will go on making prefits for you for 
years. 
WELDWOOD WOOD FINISHES 
— —— ee me MAIL THIS HANDY ORDER FORM TODAY—————; 


United States Plywood Corporation 
Dept. SBS-11-59, 55 West 44th Stree: 
New York 36, N. Y. 


| 
| 
| 
I want to take advantage of your introductory offer. 
| Please enter my order for: 
| [] A. Self-Service Fixture Unit 
| CC) B. Self-Service Display Unit 

: Store Name 

| My Name 
| Address 
| City 
7 Ship through my jobber 
| 


Jobber address 


For more details on above items, use Coupon on Page 65 








Quickly 
available from 
complete 
stocks of these 
distributors: 


ALABAMA 


Birmingham Sash & 
Door Co, 
Birmingham 


FLORIDA 
Huttig Sash & Door Co. 
Jacksonville 


GEORGIA 
Huttig Sash & Door Co, 
Atlanta 


KANSAS 

Rock Island Wholesale Co. 
Wichita 

Rounds & Porter Co. 
Wichita 


KENTUCKY 

Huttig Sash & Door Co. 
Louisville 

Weyerhaeuser 
Distributing Yard 
Louisville 


LOUISIANA 

Davidson Sash & Door Co, 
Alexandria, Lafayette 

and Lake Charles 

United Sash & Door Co. 
Baton Rouge 

New Orleans Sash & 

Door Co. 

New Orleans 


MISSOURI 

American Sash & Door Co. 
Kansas City 

Huttig Sash & Door Co. 
St. Louis 

Toombs & Co, 

Springfield 


NORTH CAROLINA 


Huttig Sash & Door Co. 
Charlotte 


TENNESSEE 

Huttig Sash & Door Co. 
Knoxville and Nashville 
Memphis Sash & Door Co. 
Memphis 


TEXAS 
Huttig Sash & Door Co. 
Dallas 


VIRGINIA 

Morgan Millwork Co. 
Arlington 

Huttig Sash & Door Co. 
Roanoke 





“New 
Andersen Strutwall” 
saved our customer 

16 man-hours 
per home!” 


Reports Douglas H. Robertson, Vice President, 
ROB-LUN Lumber and Builders Supplies, Inc., 
Niagara Falls, New York 











Frontier Homes workmen tilt up framing with window units 
in place. Builders everywhere report Andersen Strutwalls deliver a 
good saving in total installed cost—even when compared with cheap, 
conventional windows. 


“Our customer, F. J. Balcerzac & Son, Inc., general 
contractors of Medina, New York, used Andersen Strut- 
walls in the recently completed Frontier Homes, Inc. 
development. This consisted of 111 homes—and the use 
of Strutwalls saved 16 man-hours per home,” Mr. 
Robertson continued. 

**All of the time-consuming cutting and sawing of crip- 
ples was reduced. All we had to supply was lineal footage 
for inside and outside framing. We fabricated the 2 x 6 
headers ahead of time in our shop—making this a vir- 
tually complete framing package. The builder, of course, 
was pleased with the savings in time and money.” 


Andersen 


ANDERSEN CORPORATION - BAYPORT, MINNESOTA 


Dealer Douglas H. Robertson recommends Andersen Strutwalls 
to cut on-the-job labor. Frontier Homes development in 
background used them—and saved 

16 man-hours for each of 111 homes. 





More beautiful—and trouble-free! Handsome wood sash and 
frames of Andersen Strutwalls add charm, natural warmth and 
beauty to Frontier Homes. Complete precision-made components 
assure strongest, tightest joining of window and wall. 


More and more builders, both large and small, are find- 
ing that they can make remarkable savings by using 
Andersen Strutwalls. That’s because they cut normal win- 
dow installation two thirds—from about 22 steps to 7! 
Strutwalls come with the Andersen Windows and adja- 
cent framing members already joined—including load- 
bearing side struts, jack studs and other members. 

For more information on cutting building costs with 
new Andersen Strutwalls, phone your Andersen Distribu- 
tor. Or write Andersen Corporation, Bayport, Minnesota. 
Andersen Windows are sold through dealers only through- 
out the U.S. and Canada. 


indowalls 


*Trademarks of Andersen Corporation 














INDUSTRY NEWS 





SBS Spot Check Among Dixie Dealers 
Reveals Sales Up 10-20% Over 1958 


Retail lumber and_ building 
supply sales in the South and 
Southwest have averaged 10 to 
20 per cent higher during the first 
eight months of 1959, than for the 
same period last year. 

That conclusion is evident in a 
just-completed survey by South- 
ern Building Supplies among 450 
“typical” Dixie dealers, 63 per 
cent of which report predominant 
proportion of business done with 
direct consumers (do-it-yourself- 
ers, etc.), rather than with build- 
ers and contractors. 

Dealer information supplied by 
SBS survey respondents showed: 

Fifty-five per cent had sales 
from 10 to 20 per cent higher this 
year than last. 

Nineteen per cent chalked-up 50 
per cent more sales — or even 
better in 1959. 

Seventeen per cent had no sales 
increase this year. 

Nine per cent counted ’59 sales 
between 25 and 50 per cent better 
than in 1958. 

The SBS survey included two 
questions which elicited a few 
eye-opening facts about Southern 
dealers: 

“What new products have you 
added in the last year or two, and 
which have had the best sale?” 

“What merchandising ideas do 
you recommend to spur ‘winter 
slump’ business and to keep your 
help busy?” 

Charles E. Brandon, owner of 
Springfield Lumber Co., Spring- 
field, Tenn., reported: 

“Our recently-added best sellers 
have been “room air conditioners 
and heating systems, plus service 
that’s connected with it.” As for 
slump-boosting winter merchan- 
dising ideas: ‘“‘We have been trying 
to think of something for 25 
years.” 

An Anniston, Ala., dealer, re- 
questing anonymity, stated that 
“we try to put items that are sea- 
sonal in front and push them to 
beat winter slow-up.” 

President-Manager Jim Wise- 
man of the Wood-Freeman Lum- 
ber Co., Searcy, Ark., recommends 
stocking a wider variety and better 
grades of lumber to “up” year- 


20 


‘round business. He also recom- 
mends adding plumbing equip- 
ment, as well as pushing inside 
repairs and modernizations, via 
Title I and revolving loan plans. 

An Athens, Ga., dealer reports 
addition of a complete hardware 
department, which has had much 
to do with spurring current-year 
sales. 

Rust-Oleum and related creo- 
sote products have been top sellers 
at the City Lumber Co. at Mus- 
kogee, Okla., according to Owner 
J. F. Huddleston. 

Commented Huddleston: “To 
bridge the winter gap, we beat 
bushes and depend on word-of- 
mouth advertising and other spe- 
cial gimmicks.” 

A Joplin, Mo., dealer has dis- 
covered plywood to be a top-seller, 
and consistently has added to his 
supply to hike profit. He likewise 
depends on “bush-beating.” 

Full-frame aluminum screens, 
awning windows, and sliding door 
hardware have been sure-fire at- 
tractions in Asheville, N. C., for 
another “anonymous” dealer. 

B. R. Perry, secretary-treasurer 
of O. E. Parker & Co., Inc., Coving- 
ton, Va., offers this advice: “Push 
cabinets, pallets, storm windows 
and doors, interior paint, and tile 
floors for winter profit.” 


Mastic Tile Corp. Becomes 
Division of Ruberoid Co. 


Ruberoid Co. has acquired Mas- 
tic Tile Corp. of America. Under 
the terms of acquisition, approved 
by stockholders and effective Sep- 
tember 30, 290,000 shares of 
Ruberoid capital stock were issued 
in exchange for net assets and 
business of Mastic Tile. 

Mastic Tile, producer of asphalt, 
vinyl asbestos, solid-vinyl and 
rubber floor tile and allied prod- 
ucts, will be operated as Mastic 
Tile Division of Ruberoid Co. Sey- 
mour Milstein and Harry C. Hach- 
meister, Mastic president and 
executive vice-president, respec- 
tively, will continue to serve in 
the same capacity. 


(Continued from page 16) 
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TOP BRASS SHIFT — This trio of smiling 
executives of Macklanburg-Duncan Co., 
Oklahoma City — manufacturers of M-D 
quality building products for the past 40 
years — has just learned about action affect- 
ing its members by firm’s board of directors. 
L. A. Macklanburg, president since firm’s 
inception, is new board chairman; R. A. 
Macklanburg Sr., board vice-chairman; R. A. 
(Bob) Macklanburg Jr., president; and W. W. 
Hulsey, executive vice-president and sales 
director. Shown above are (I to r) Hulsey, 
L. A. Macklanburg and Bob Macklanburg Jr. 


Georgia Shows 27% Gain 
In Building Contracts 


Georgia led four other southern 
states in future construction con- 
tracts in August with an increase 
of 27 per cent from August, 1958, 
according to the F. W. Dodge Corp. 

States falling below the August, 
1958 level were Delaware, down 
62%; District of Columbia, 31%; 
Kansas, 19%; Oklahoma, 2%; and 
Texas, 26%. 


Seymour Milstein, left, Mastic Tile Corp. 
of America president, and E. J. O'Leary, 
Ruberoid board chairman and president, 
shake hands on signed agreement whereby 
Ruberoid acquires Mastic Tile. 
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“T SOLD 13,000 


FEET OF BARCLITE 
FOR THIS ROOF!” 


Says dealer Jerry Pomeranz 


JERRY POMERANZ 
)., LAKEWOOD, N 


LUMBER C 
“Laurel in the Pines Hotel had a problem with their skat- 
ing rink. They wanted the roof to let in the light, keep 
out the rain, wind, snow—and help preserve a smooth ice 
surface in any weather. I knew Barclite would be perfect 
for the job. Recommended it — and wrote up one of the 
biggest sales I ever made.” 
More and more lumber dealers every day are discover- 
ing it pays to find Barclite sales. Barclite fiberglass 


- AL ae 
ji + Pp S ©" Guaranteed by 
A 5 & Good Housekeeping 
Ds . aa ‘ 


SOUTH JERSEY 


panels are the 
skylights, office 
yet lightweight, I 


leal answer for cabanas, carports, plant 
dividers, terraces. Strong, shatterproof 
sarclite installs with ordinary handtools. 
Needs no maintenance. It offers unlimited decorative 
effects with a wide range of patterns and colors. And 
when you sell Barclite panels—your profits are always 
blue sky. Contact your distributor today for four-color 


literature and free samples of Barclite fiberglass panels. 











> 
45 sovearesee 





BARCLITE CORP. OF AMERICA, DEPT. SB11, BARCLAY BUILDING N ae 
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Bal -t-1-mr- lo -me lel-m eellit-melmial= 


NATIONAL 
ADVERTISING 
and PROMOTION 


WEST COAST 
LUMBERMEN’S 
PY -}-l eled/ vate], 


mman eTalii-remiam- iy F-tilelar-1 
rXeh'Z-1ait-jialem-lale Maga elaaredicels) 
Program to help YOU sell jumber! ss 


The firms listed below manufacture lumber 


to West Coast Lumber Inspection Bureau 


Agnew Lumber Company 
Aloha Lumber Corporation 
American Crossarm & Conduit 
Anderson & Middleton Lumber Co. 
Arcata Lumber Services, Inc. 
Armstrong Lumber Company 
Avison Lumber Company 
Bate Lumber Company 
Bauman Sales Co., Inc. 

Baxter & Company, J. H. 
Berkey Planing Mill 

Bethel Planing Company 
Bohemia Lumber Co., Inc, 
Brooks Lumber Company 
Broughton Lumber Company 
Brown Bros. Lumber Co., Inc. 
Burkland Lumber Company 


Burrill Lumber Company, Eugene F. 


C. & D. Lumber Company 
Caradco Inc. of Oregon 
Carroll Mill Company, Inc. 
Cascade Pole Company 
Cascadia Lumber Company 
Clear Fir Lumber Company 
Clemens Forest Products, Inc, 
Clements Lumber Co., Al 
Coats-Huddleston-Buck 

Lumber Corp. 
Columbia Lumber Co. of Alaska 
Columbia Woodworking Company 
Cone Lumber Company 
Coombs Lumber Company, Inc. 
Coon Creek Lumber Company 
Crawford Lumber, Inc., F. M. 
Daugherty, W. H. (White City Div.) 
Davidson Industries, Inc, 
Diamond Lumber Company 
Dollar Co., The Robert 
Dolly Varden Lumber Company 
Donna Timber, Inc. 
Double Dee Lumber Company, Inc. 
Douglas County Lumber Co. 
Duncan Lumber Company, R. A. 
Eastlick Mills 
Eclipse Lumber Co. 
Edwards Bros. Construction Co. 
Elk Lumber Co. 
Emmerson & Son, R. H. 
Erskine Lumber Company 
Everett Lumber Co. 
Fairhurst Mill Company 
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Far Western Lumber Corp. 

Farris Lumber Company 

Federal Pipe & Tank Company 

First Pacific Lumber Corp. 

Forest Grove Lumber Company 

Forward Brothers Lumber Sales 

Fountain Lumber of Oregon, Inc. 

Frank Lumber Company 

Freres Lumber Company, Inc. 

Georgia-Pacific Corporation 

Gervais Lumber Company, Inc. 

Giustina Bros, Lumber Co. 

Goodyear Nelson Hardwood 
Lumber Co., Inc. 

Green Valley Lumber Co. 

Hammond-California Redwood 
Company (Sub. of Georgia- 
Pacific Corp.) 

Hanel Lumber Co., Inc, 

Herbert Lumber Company 

Hills Creek Lumber Co. 

Hines Lumber Co., Edward 

Hulbert & Muffly Company, Inc. 

Hull-Oakes Lumber Company 

Hult Lumber Co. 

Huntington Shingle Company 

Industrial Plywood Corp., 
Lumber Div. 

International Paper Company 
Long-Bell Division 

Iverson Lumber Company 

Johnson Lumber Company, D. R. 

Johnson Lumber Company, Ralph 

Joslyn Mfg. and Supply Co. 

Ketchikan Spruce Mills 

Kimball Bros. Lumber Company 

Kingsley Lumber Co. 

Kogap Lumber Industries 

Koppers Company, Inc. 

LaDuke Lumber Co. 

Larkins Lumber Company 

Larsen, Clark & Powell 

Larson Lumber Company 

Lorenz Lumber Company 

Lulay Brothers Lumber Company 

Machinery Potts 

Maloney-Chambers Lumber Co. 

McCloud River Lbr. Co., The 

McCormick & Baxter Creosoting Co. 

McGrew Brothers Sawmill, Inc. 

McPherson Lumber Co. 

Medford Corporation 


lagazines. . Profitable 


tion of:your lumber 
ade easy with colortu 


spaper mats 


quest. Writ 
Association, 1410 S 
Portland 5, Oregon 


grade standards. 


reg 
cs f 
Springfield Lumber Mills, Inc. 
Standard Lumber & Mfg. Co. 
Star Lumber Co. (Salem, Ore.) 
Star Lumber Co, (Eugene, Ore.) 
Stebco Incorporated 
Stimson Lumber Co. 
Stomar Lumber Company 
Superior Lumber Company 
Swanson Brothers Lumber Co. 
Table Rock Lumber Co., Inc. 
Timber Products Co. 
Timber Products Co. of Oregon 
Timber Structures, Inc. 
Timber Structures, Inc. of Calif. 
Trail Creek Lumber Co., Inc. 
Trinity Alps Lumber Co. 
Trinity Nationol Lumber Corp. 
Tyee Lumber & Mfg. Co. 
Ukiah Pine Lumber Co. 
United States Plywood Corp. 
V K V Sawmill of Willamina, Inc. 
Valsetz Lumber Co. 
Van Vleet Wood Products Co. 
W. O. W. Lumber Company, Inc. 
Wagner Bros. Lumber Company 
Walden Lumber Company 
Washington Timber Products, Inc. 
Wauna Lumber Co. 
West Coast Wood Preserving Co. 
Weyerhaeuser Company 
Whipple Mill, E, G. 
Willamette National Lbr. Co. 
(Div. of Willam. Val. Lbr. Co.) 
Willamette Plywood Corporation 
Willamette Valley Lumber Company 
Willamina Lumber Company 
Willis, Rogers & Pearson 
Lumber Co., Inc. 
Wilson Co., Steve 
(Steve Wilson Lumber Co. Div.) 
Woodproducts Corporation 
Workman Lumber Company, Paul 
Yoncalla Lumber Co, 
(LIST AS OF SEPTEMBER 15, 1959) 


Mid Willamette Lumber Corp. 
Miller Cedar Lumber Co., E. C. 
Miller Lumber Co., I. P. 
Miller Lumber Co., Inc., M. C. 
Molalla Forest Products Co. 
Moore Timber Products, Inc. 
Mountain Fir Lumber Company 
Mt. Canary Lumber Company 
Murphy Creek Lumber Co. 
Neal Creek Lumber Company 
Nettleton Forest Products, Inc. 
Nettleton Timber Co. 
Norcal Lumber Company 
Northwestern Lumber & Mfg. Co. 
Nylund Lumber Co. 
Olson Ross Lumber Co. 
Olympic Hardwood Co., Inc. 
O'Neil Lumber Co., J. P. 
Oregon Lumber Company 
Orwaca Land Company 
Pacific Lumber Company, The 
Packwood Lumber Company 
Peirce Lumber Company, Al 
Peshastin Lumber & Box, Inc. 
Pine Mountain Lumber Company 
Pope & Talbot, Inc. 
Red Blanket Lumber Co., Inc. 
Rickini Lumber Company, Inc. 
Riddle Manufacturing Company 
Roddiscraft, Inc. 
(Humboldt Lbr. Div.) 
Rosboro Lumber Co. 
Ross Lumber Co., Inc. 
Round Prairie Lumber Company 
S. H. & W. Lumber Company, Inc. 
St. Paul & Tacoma Lbr. Co. 
(Div. of St. Regis Paper Co.) 
Santiam Lumber Co. 
Seaboard Lumber Co. 
Seattle Cedar Lumber Mfg. Co. 
Seattle-Snohomish Mill Co. 
Seneca Sawmill Company 
Sharp Lumber Company, J. F. 
Simpson Logging Co. 
Simpson Redwood Company 
Siskiyou Mills 
Smith Lumber Co., Ralph L. 
Smith River Lumber Co., Inc. 
Snelistrom Lumber Co. 
Sound Lumber Co. 
Spalding & Son, Inc. 





For addresses, key per- 
sonnel and products 
available from each 
firm send for FREE 
booklet “Where To Buy" 
today! 
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2 great new window values by Truscon 


(Now being advertised to your builder customers.) 




















“Low purchase price Traditional Truscon quality 


To help you sell like ’60 in 59, Truscon introduces 
two important additions to its new Economy 
Line— (1) Series 500 Aluminum Awning Window, 
(2) Aluminum Horizontal Sliding Window. 

Truscon builder-conscious designers have en- 
gineered excess cost out of both types. These 
window values are produced specifically to meet 
the economic needs of home building and light 
construction—not simply adapted to them. The 
result is quality you can point to, prices you 
can live with. 

Both awning and slider are available now in 
a wide range of types and sizes. Accessories are 


, REPUBLIC STEEL 


TRUSCON DIVISION 


a> 


NAMES YOU CAN BUILD ON 


Youngstown 1, Ohio 


available to assure quick, economical installation 
in all types of construction. Fast delivery from 
Truscon dealers, supported by complete stocks 
in Truscon warehouses. 

The building boom has upped production of 
all Truscon products. The Truscon brand gives 
you all the advantages of mass-production . . . 
plus rigid quality control. 

Low purchase price . . . low installed cost . . . 
complete selection . . . most popular window 
types... high quality .. . nation-wide warehouse 
stocks. It all adds up. Try Truscon today. 


REPUBLIC STEEL CORPORATION 
TRUSCON DIVISION 

DEPT. C-7994-BR 

1054 ALBERT STREET * YOUNGSTOWN 1, OHIO 


Please send me value facts on 

O Truscon Aluminum Windows 

O Aluminum Awning Windows 

O Aluminum Horizontal Sliding Windows 


Name- Title 





Firm_— 





Address 





City —_—_Zone State 
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Show cudlomens how W save... 


with made-to-measure 
Weyerhaeuser 4-Square 


You can perform a real service for your customers—and 
earn extra profits—by showing them how they reduce 
lumber waste and make cutting and fitting time a minor 
cost factor when they build with Nu-Loc. Go over their 
blueprints with them to get the exact sizes and widths they 
need—Nu-Loc can be ordered to 22’ max. length, 24” max. 
width. In any size, it is remarkably free of cupping and 
warping, easier to handle and finish. 


Nu-Loc is made of selected pieces of kiln-dried lumber, end 
glued and/or edge glued together and finished to uniform 
smoothness. It is backed by over 20 years of research, testing, 
and development. You'll find it’s profitable to stock preferred 
sizes of Nu-Loc . . . and you can always get fast delivery 
on special sizes. Ask your Weyerhaeuser District Representative. 


Weyerhaeuser Sales Company 
First National Bank Building @ St. Paul 1, Minnesota 


Precision-machined interlocking 
end-joints are permanently 

bonded together with a light color 
waterproof exterior-type glue 
before finishing. 
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You can order kiln-dried Nu-Loc lumber products in 
clear grades of Douglas Fir, Western Red Cedar, 
West Coast Hemlock, and in inland woods: Ponderosa 
Pine, Idaho White Pine, Red Cedar, Fir and Larch. 


EXTERIOR WALL COVERINGS: 
Bevel Siding—Drop Siding—Vertical Patterns—Board and 
Batten—in lengths to 22’, widths to 12”. 


FINISH LUMBER: 
$4S or S2S—lengths to 20’, widths to 24” —4/4, 5/4, and 
6/4 thickness, 


DOOR JAMB SETS: 
S4S, dadoed, eased edges—in 4/4 and 6/4 thickness. 


CASING AND BASE: 


Standard patterns, cut to size or assorted lengths. 


MOULDINGS: 


Standard patterns, cut to size or assorted lengths. 





Because Nu-Loc is 


/ i iy 4 : f ty i fully interchangeable 








with regular 

lumber for all 
non-structural uses, 
preferred lengths 
(such as 16’ and 18’) 
offer savings on 
almost every job. 


Weyerhaeuser | 4=SQUARE 


LUMBER AND BUILDING PRODUCTS 
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in O9 (Ne ad | et — 
* Helps Sell the house 








The public knows Clay Pipe is best. 
Survey after survey shows that home- 
owners prefer guaranteed Clay Pipe to 
any other type. 





That’s why it pays to specify Clay Pipe 
in the homes you build. It tells the public 
you build with reliable materials—-from 
the ground up. 


Only guaranteed Clay Pipe can’t rot or rust . . . can’t corrode .. . can’t 
turn spongy from household detergents . . . can’t squash out. 


| [ \y r F CLAY PRODUCTS 
MILLEDGEVILLE 
GEORGIA 


WRITE FOR CIRCULAR 
DESCRIBING 


OCONEE’S 77" THE PUBLIC 
NEW WEDGE - LOCK : KMOWS 


“+, CLAY PIPE 1S BEST 
Factory made plastic joints "4 Paes 


that snap together instantly! Walaa Mies 





eet t®eee 
e° eee 
e 
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Whatever your paneling needs .. . select from the 
EVANITE BIG THREE at your jobber’s! 





NEW EVANITE POLY-CLAD PLYWALL 


Half the usual cost of fine wood 
paneling! New baked-on Poly-Clad 
finish protects against fading, mars, 
scuffs and stains. Plywall products 
plants are at Ft. Wayne, Indiana 
and Corona, California. 


EVANITE FIR PLYWOOD 


Evans quality—DFPA grade- 
marked—assu.es you of the finest 
interior and exterior fir plywood. 
Has unlimited building applica- 
tions. Evans is a member of the 
Douglas Fir Plywood Association. 


EVANITE DRIFTWOOD HARDBOARD 


Completely factory-finished in a 
handsome “Driftwood” ivory tone, 
popular Evanite hardboard comes 
ina variety of textures, is econom- 
ical and easy to install. Hardboard 
plant is at Corvallis, Oregon. 


It pays to buy Evanite Building Products from your Plywood Jobber 


EVANS PRODUCTS COMPANY ¢ PLYMOUTH, MICHIGAN BUILDING PRODUCTS 
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Removability + LiF@ Lox 


adds up to customer satisfaction! 


e 


%y 





ut 


\ 


Lif-T-Lox’s unique balance affords finger-tip 
operation and easy removal of sash which simpli- 
fies painting and cleaning. There are no com- 
plicated mechanisms to hamper installation or 


prevent trouble-free service. 
MW Distributors carries a full line of modernly 
designed wood window units, plus a wide variety 


of building materials and supplies. 


See your local dealer! 


Uietribute-ve 


WINDOW BALANCE ROCKY MOUNT, VIRGINIA 





MANUFACTURERS OF MILLWORK e@ DISTRIBUTORS OF BUILDERS SUPPLIES 
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FEELING THE PINCH? 





Feelin’ the Pinch? 
Maybe you need help 


Are your customers pressing you — 
yet you have nothing left to supply ‘em 
with? Has your stock of metal building 
products dwindled away to nothing? 
You're in a pinch, brother, and through 
no fault of your own. 


But there’s still one way out for you — 
supply your “’squawking’”’ customers with 
aluminum building products! 


Aluminum is longer lasting, always 
looks good, and is so easy to handle! 
Order from the list below — deliveries 
are immediate! 


-.. 

5% 

7 Pe 
So 


e Aluminum Rain Carrying Products 

e Aluminum Roll Valley and Flashing 

e Aluminum Reflective Insulation and Vapor 
Barrier 

Copper Flashing and Vapor Barrier 
Aluminum Building Shapes and Roof Edging 
Aluminum Termite Shields and Accessories 
Aluminum Formed Roofing and Siding Sheets 
Aluminum Roll Roofing and Siding 
Aluminum Roofing and Siding Accessories 
Aluminum Soffit Material 


Aluminum Weatherboard Siding and Awning 
Stock 


e Aluminum Utility Sheet 





The most complete line of Metal 
Building Products manufactured 
at one source 














Fil ii. ~~ 


Qe _ 
QUAKER STATE METALS CO. 


LANCASTER, PENNA. 
Division of HOWE SOUND COMPANY 
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See Your Nearest 


10008 wane 


Building Dealer 


ALABAMA 


Anniston 

The Concrete Products Co. 
520 W. 2ist St 

PH: ADams 7-2091 


Birm: tnghom | 
Atlantic Stee 

Steel Building iv 
4230 ist Ave., S 
PHONE: wo. 1-2147 


Dotban 
Hollis & Spann, Contractors 
202 8. Alice St 

PHONE: 5-1910 


Huntsville 

Putman Construction Co 
120 Leeman Ferry Rd., 5.W 
PHONE: JEfferson 6-6337 


Mon ery 
Amer on All Steel 


ms St 
HONE: AMherst 4-3207 


J.M nee A 
7 Clayton 8 
PHONE AMierst 5-9309 


Piedmont 

Ellis-Allen Tractor Co 
104 N. Main St 

PH: Gibson 7-4561 


Tuscaloosa 

Charles Temerson & Sons 
2104 4th St 

PHONE: PL. 2-1506 


FLORIDA 


Gainesville 

1. A. Lee Steel Co 

1800 N.E. 23rd Blvd 
PHONE: FR. 6-7741 


Jacksonville 
Atlantic Steel Co 


P ox 14 
PHONE: EXbrook 8-5231 


Ormond Beac 
Tom eee. rm Bldgs 
666 Buena Vista 

PH: ORange 7- ‘ees 


Sarasota 

Atlas Construction, Inc 
1027 N. Washington Bivd 
PHONE: RI. 7-0727 


Stuart 

Sadier Const. Co 
612 South Akron Ave 
PHONE: AT. 17-2353 


Tallahassee 

J. H. Dowling & Son 
705 W. Madison 
PHONE: 2-2616 


Tampa 

Atlantic Steel Co 
Steel Building Div 
4136 N. Armenia Ave 
PHONE: RE. 6-3563 


GEORGIA 


Atla: 
AUantic Steel Co 


1 D N 
PHONE: TR. 5-3441 


gusta 
H. McKnight & Son 
Construction Co 
1490 Wrightsboro Road 
PHONE: PArk 4-8208 


Brunswick 

Glynco Steel, Inc 

P. O. Box 521 

PHONE: AMherst 5-4511 


Columbus 

Steel Builders, Inc 

Joy Road 

PHONE: MUrray 9-3860 


Macon 

Dixie Metal Co 

2014 Riverside Drive 
PHONE: SH. 3-7437 


Savannah 
Savannah Iron and 
Fence Corporation 
E. President St. Ext 
PHONE: AD. 4-5188 
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Thomasville 
H & H Construction 
& Supply Co., Inc 


P. O. Box 576 
PHONE: CA. 6-5533 


NORTH CAROLINA 


Charlotte 

Roebuck Buildings Co. 
2400 Wilkinson Blvd 
PH: FRanklin 5-1294 


Raleigh 

e Steel Bldgs. Co. 
P. O. Box 2401 
PHONE: TE. 2-6562 


Winston-Salem 
True Wall Steel Co. 
738 E. 26th St 
PHONE: Park 3-2494 


SOUTH CAROLINA 


Charleston 

C. C. Rhodes Lumber Co 
441 Maybank Highway 
PHONE: SO. 6-1656 


Columbia 

Roebuck Bidgs. Co 
726 S. Edisto Ave 
PHONE: AL, 4-2942 


Roebuck 

Roebuck Bldgs. Co 
Highway 221 

PH: Sptnbg. 5-2401 


TENNESSEE 


Chattanooga 
Southern Sales & 
Export Co., Inc 
2010 8. Willow St. 
PHONE: OX. 8-2315 


Clarksville 
Thomason and Reece 
College at Second St 
PHONE: MI. 7-1113 


Columbia 

L. 8. White & Co 
1118 South Garden 
PHONE: EV. 8-9123 


Cookeville 

Better Homes 
Construction Co 

Cox Building 

PHONE: 693 


Jackso 

Hubert. t.. Owen Const 
Co 

373 N. Cumberland St 

PHONE: 2-332 


Johnson City 
J. E. Green Co 
Division St 
PHONE: 707 


Knoxville 

Industrial Erection & 
Contracting Co 

1305-E Broadway, N.E 

Phone 5-9688 


Memphis 

John Cassidy Const. Co 
801 Roland St 

PHONE: BR. 6-7341 


Nashville 

Lee Herlinger 

4829 Corning Dr 
PHONE: VE. 2-1960 


VIRGINIA 


Portsmouth 
James T. Copley, Inc 


2618 New Suffolk Highway 


PHONE: EX. 7-5801 


WEST VIRGINIA 


Beckley 

Meadows Lumber Co., Inc 
701 So. Eisenhower Dr 
PHONE: CLifford 3-5887 


Only $22 a square foo 


My CLUS EEL EMT 


This Drxisteet Multiple Rigid Frame Building has 41,800 
square feet of clear span working area. The complete cost, 
including sprinkler system, was only $2.71 a square foot. 


Beautiful DrixisteeL Buildings 
offer the easiest, quickest, most 
economical way to have a mod- 
ern structure for any type of 
business . . . from small work 
shops to large manufacturing 
plants. 


$3.75 a sq. ft. for this 40 x 60 
DrxisTeEeEL Building, including 
air conditioning. 


DrixisTEEL Buildings are avail- 
able in two complete lines: 
Standard, with a 4/12 roof 
slope, and the new Lo-Line with 
a 114/12 roof slope. 


$3.87 a sq. ft. for this 100 x 120 
Dixisteet Lo-Line which makes an 
ideal clear-span bowling alley. 


pixiSTEEL 


FREE CATALOG! 


Write for your copy of this 
illustrated, descriptive booklet 
on DixisTeE Buildings. 


$3.32 a sq. ft. for this 7,000 sq. ft. 
DrxisTeeEL Building, including 
air conditioning and all fixtures. 


FREE ESTIMATES @ NO OBLIGATION 


HOME OF CONVENIENT FINANCING AVAILABLE 


DIXIS TEE 


PRODUCTS Steel Building Division 


Atlantic Steel Company 


P.O. Box 1714, Atlanta 1, Georgia e TRinity 5-3441 
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MASONITE SIDINGS 


Heavy Snows! 

Wintry blizzards can raise 
havoc, but not with the 
product used by our military 
forces as shelter against 
Alaskan and Aleutian 
storms. 


Torrential Rains! 
Masonite® Tempered 
Presdwood®, from which 
Masonite sidings are made, 
is used in boat construction, 
for sea walls and as hurri- 
cane shutters. 


Give It the Hammer Test! 


Place a sample of Mason- 
ite siding on a hard flat 
surface. Hit it hard with 
a hammer. Prove to your- 
self how tough it really is. 
Noother siding offerssuch 
resistance to knocks! 


25 Years Under Water! 


A piece of Masonite 
Presdwood was put into 
a jar of water 25 years ago, 
and periodically in- 
spected. It hasn’t rotted, 
decomposed or corroded. 


SOUTHERN BUILDING SUPPLIES for 


NOVEMBER, 1959 


Blazing Sun! 

Exterior use from Florida, 
Georgia, across Texas and 
into Arizona has proved out- 
standing performance in 
that area well-known for its 
hot summers. 


Pounding Hail! 

From South Dakota comes 
a report of Masonite-siding 
jobs being unaffected by hail 
stones ‘‘as big as baseballs” 
in a storm damaging 3300 
homes. 


Adequately painted with linseed-oil-base house 
paint, Masonite siding will retain its original beauty 
indefinitely, resisting the ravages of weather. This 
remarkable weatherability of Masonite sidings is 
the reason architects and builders continue to choose 
it time and again. For more information, consult 
your Masonite representative or write Masonite 
Corporation, Dept.SBS-11, Box 777, Chicago 90, 


Illinois. 


MASONITE Me 


CORPORATION 


®Mo eC 


rporation—manufacturers of quality panel 


products for building and industry. 


For more details on above items, use Coupon on Page 65 





Centoc! Your Nearest 
Dierks / epresentative: 


ARKANSAS 


2207 Helena 
FT. SMITH 

Bill Chishoim 

P.O. Box 744 
LITTLE ROCK 

Ray Glover 

PO. Box 2098 

F. Landes 
Af Box 2098 


GEORGIA 
ATLANTA 
D. C. Schaef 
P. O. Box 7 
667 Greenwood Ave. N.E 


LOUISIANA 
ALEXANDRIA 
Lloyd Click ‘ 
#6 Caroline Drive 
NEW ORLEANS 
Doyne Smelser 
242 Little Farms Avenue 
SHREVEPORT 
Buddy Neal 
P.O. Box 631 
413 Louisiana Bank Bidg. 


MISSISSIPPI 
YSTAL SPRINGS 
ae ig 3 Klurmb Lumber Co. 
P.O. Box 391 


sAISSOURI 
KANSAS CITY 
Luck L. Cox 
1006 Grand Ave. 
LIBERTY 
W. M. Hall 
481 E. Kansas St 
SPRINGFIELD 
Jack C. Carter 
National Station 
P.O. Box 2047 


NORTH CAROLINA 
CHARLOTTE 
Fred Corder, Jr. 
3139 Willow Oak Road 


OKLAHOMA 
Ata w Ni J 
z + " v. 
P.O. Box #43 
LAWTON 
John G. Burnett 
1622 No. 24th St. 
OKLAHOMA CITY 
F. K. Duncan 
P.O, Box 3672 
2201 Classen Bivd. 
TULSA 
W. B. Campbell 
P. O. Box 253 


TENNESSEE 
MEMPHIS 
Duke Forest Products, Inc 
P.O. Box 6251 
213 Plaza Building 
3387 Poplar 


TEXAS 
ABILENE 
J, Hunter Lamb 
Wooten Hotel 
AMARIL 
“ H. Ratiy 
P. O. Box 214 
DALLAS 


Clay Burnett 
Burnett Forest Prod. Sales 


Co. 

Meadows Bidg. 
HOUSTON 

D. J. Saunders 

P. O. Box 1654 
SAN ANTONIO 

J. P. Hart 

P.O. Box 2165 

Gibbs Building 
TYLER 

Morris C. Wells 

P.G. Box 461 

105 £. Hillsboro 
WICHITA FALLS 

Clarence L. Moore 

P.O. Box 982 
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TRIM WINDOWS and DOORS 


a tt Oe 


ECONOMICALLY 





Tie meeliila qm 4 


with DIERKS PACKAGED TRIM 


JUST OPEN the dustproof packages of Dierks Interior Window Trim 
and you're ready to go! Two packages — one for the vertical parts, 
the other for the horizontal parts — contain everything needed to 
trim a window opening . . . easily worked kiln-dried Arkansas soft 
pine, selected for its figure, smoothly milled with flat surfaces 
sanded, pre-cut and mitred. 


Interior Door Trim is furnished two sets to the package (4 side 
and 2 head casings). For exterior door openings, one set (2 side 
and 1 head casing) can be packaged together when so specified. 


There’s no waste, no shortage, no returns of marred stock. 
Head casing, apron and stool are cut exact, with the end of apron 
and stool returned on the solid. Side casings and stops are slightly 
long to permit exact fitting. Patented metal splines to reinforce the 
mitred joints are included. When so specified, stock can be guide- 
drilled for easy nailing at slight additional cost. 


Dierks Trim can also be manufactured for special type window 
openings when dimensions to be trimmed are given. 


Choose your pattern of Dierks Packaged Trim 


Easy to STOCK! Easy to SELL! Easy to USE! 


Call the nearest Dierks representative listed at left 


Dierks Forests, Inc. 


810 Whittington Ave. Phone NAtional 3-7766 Hot Springs, Ark. 


Ranchline 


Streamline 


Clamshell 


Slim Trim 
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They Took the ‘Pre-Cut’ Route to Profits 


After initiating pre-cutting procedures two years ago, 


Congleton Lumber Co., by careful planning and conscientious 


execution, not only added luster to its reputation, 


but created a steady flow of new customers 


Pre-cutting at Congleton Lumber, Lexington, Ky., today is booming among contractors, and 
below, Treasurer Robert Congleton, right, confers with one, whose house plans must be broken 
down into pieces, each figured to 1/16”. Above, roof trusses being assembled are all reserved 
for contractors, including those presently not using other pre-cut items. 








Increased volume ... greater 
profits . . . and a more stable 
business. Those are the benefits 
reported at Congleton Lumber Co., 
as a result of entrance into the 
pre-cut home field. 

This leading Lexington, Ky., 
firm, now in its 54th year, has 
always dealt exclusively in ma- 
terials, with all of the company’s 
energies being concentrated on 
selling to the independent con 
tractor. Just 1% years ago, ex 
pansion into pre-cutting was in 
itiated. This new service entailed 
figuring exact size of every piece 
of lumber from the builder’s house 
plans, and supplying him with 
pre-cut pieces for assembly on the 





job. At the same time, Congleton 
Lumber went into construction of 
assembled roof trusses, offering 
contractors three units in a one- 
piece package. 

It began two years ago, when 
one of the firm’s customers was 
pre-cut 


using prefabricated and 
materials, obtaining them from an 
out-of-town source. 

“We felt that we would have a 


great advantage to offer this 
contractor,” explained company 
Treasurer Robert Congleton. “As 
a local firm, we could give him 
superior on-the-job service, both 
in delivery and in trouble-shoot- 
ing, should problems arise. 

“At the same time,” he added, 
“we saw a similar opportunity in 
building assembled roof trusses, 
logical extension of the pre-cutting 
idea.” 


Enters Pre-Cutting Field 


Accordingly, negotiations were 
carried out with the customer — 
and Congleton Lumber Co. enter- 
ed the pre-cutting field. 

Today, the firm sells such serv- 
ice to a number of tract builders, 
in addition to the original cus- 
tomer. It has proved to be an ex- 
cellent source of “plus” volume, 
as well as a means of stabilizing 
business. 

As Congleton explained: “During 
times of recession many small 


Pieces are cut with radial saws. No new 
facilities or personnel were needed for firm’s 
expansion into pre-cutting field. 
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contractors, who are the _ back- 
bone of our business, stop all 
building activity. The big tract 
builder, however, stays in busi- 
ness, helping take up the slack in 
sales during unfavorable economic 
periods.” 

At the same time, assembled 
roof trusses have proved good 
volume builders, for they are in 
demand by all contractors, includ- 
ing those who do not use other 
pre-cut material. 

Entrance into the pre-cutting 
field has not been a painless and 


These loads are made up in exact reverse of 
cutting list. This procedure, along with firm's 
policy of marking pieces to avoid confusion 
on job, is vital customer service. 


trouble-free operation for the lum- 
ber company. On the contrary, a 
lot of thinking and planning went 
into this expansion; a lot of man- 
agement’s time is still going into 
the new operation. According to 
Congleton, the transition has been 
accomplished economically only 
because of the nature of the com- 
pany itself. 

“We have a small, taut organiza- 
tion in which every one works 
without stint,” he explained. 
“‘Management, therefore, has been 
able to absorb the expansion with- 
out adding extra personnel. Too, 
we have developed certain meth- 
ods that save time, particularly in 
the office end of the new opera- 
tion.” 


Little Equipment Necessary 


Only facilities required for pre- 
cutting, which is a simple opera- 
tion, are work benches and radial 
saws, which the lumber yard had 
before entering the field. These 
saws are adjusted manually each 
time the size of pieces being pre- 
cut is changed, a job under con- 
stant supervision by management, 
and a most important key to pre- 
cutting without adding to labor 
force. 

As Congleton put it: “The cut- 
ting itself is quite simple, requir- 

(Continued on page 82) 
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By increasing personalized service to individual home builders — thus creating steady, repeat 
customers — present sales volume at Overland Park Lumber Co., Overland Park, Kans., has 


topped that for the two preceding years. 


Why He Pushes 'Inside’ Jobs 


Via newspaper advertising and direct-mail pieces, 
this Kansas dealer gears his organization 
for winter D-I-Y market in early fall 


Two major factors — year-’round 
repeat customer volume and the 
weather — have an essential bear- 
ing on the winter merchandising 
program of Overland Park Lumber 
Co., located in a two-block spread 
in Overland Park, Kan. 

“One of these factors we can’t 
do anything about .. . that’s the 
weather,” said Manager R. Henry 
Basler. “But in the 50 years this 
company has been in Overland 
Park, it has been able to build up 
accounts for steady, repeat cus- 
tomers. And that is by adhering 
to our policy of service and 
quality.” 

Sales for 1959 are ahead of the 
same period in 1958. And, Basler 
added, 1958 volume topped that 
for 1957. The Overland Park loca- 
tion is one of 11 lumber yards 
operated by the Hodges brothers, 
who began in the lumber industry 
in 1889 in Olathe, Kan. All yards, 
with Olathe as headquarters, are 
situated in northeast Kansas, rela- 
tively close to Kansas City. 

“This past winter,” Basler said, 
“we had mostly open weather 
throughout the season and instead 
of slacking off, sales were up. We 
added another man to our 15 yard 
employees.” (Only twice did the 
mercury dip below zero in the 


area and then for just a brief 
period.) 

In its annual merchandising pi 
gram, the Overland Park yard 
places emphasis on building trad 
by adding steady, repeat builde1 
to its list of patrons, plus stressing 
personalized sales to the individua 
home builder. In addition to thes« 
sales to volume accounts and 
project builders spell out the suc- 
cessful story of the lumber firm 

Through the personalized aj 
proach and with the media of 
weekly newspaper. advertising, 
Overland Park Lumber office! 
prepare for winter sales in the 
late fall weeks. And, during the 
advent of spring, when inside 
winter work is over for do-it-your- 
self builders and contract deal 
the company moves into its sale 
program for outside remodeling 
work and home additions. 


Weekly Newspaper Advertising 


Weekly newspaper advertise 
ments, two columns wide by six 
inches deep, saturate the market 
for the 11 company yards. In addi- 
tion, the Overland Park yard uses 
direct mail envelope stuffers to 
create new business. 

“The direct mail is not simply a 
project going out with our regula 
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At top, R. W. Mcintyre, assistant manager, 
discusses panel materials with a customer. 
Such sales figure heavily in winter mer- 
chandising profits. 

Above, 140’ x 20’ storage shed offers 
protection for packaged plywood and wall- 
board. Fork lifts move in close for quicker 
shipping and receiving operations. 


statements,’ Basler commented. 
“We send these promotional pieces 
also to home-owners in our area 
who are not already on our ac- 
counts. We tell them of certain 
special items for the current pro- 
motion, stressing our available 
finance plan.” 

Newspaper readers are familiar 
with the Woody the Lumberman 
signature used by Overland Park 
Lumber in its weekly advertising. 

In a typical advertisement, for 
example, the home-owner will read 
the message from Woody the 
Lumberman which says: “Add 
room to your home for better 
living.” Quick estimates and an 
invitation to open a charge account 
are pointed up in the advertise- 
ment. 

For work on the den or base- 
ment recreation room, the adver- 
tisement lists quality materials at 
low prices. Knotty pine or mo- 
hogany paneling may be featured 
in one advertisement . . . decora- 
tive wallboard may get attention 
in the following week’s space. 

Basler, who has been manager 

(Continued on page 86) 





How Redwood 
Helped to 


‘Fence In’ 


Customers 


By LOCKE H. TRIGG SR. 
President, Patterson Lumber Co. 
Atlanta, Ga. 


Since 1951, our firm has special- 
ized in solid wood paneling and 
exterior siding. Little more than 
a year ago, we bought our first 
carload of redwood lumber. And 
in our efforts to merchandise this 
new item, we learned how one ma- 
terial can help “fence in” sales for 
other materials. 

I decided to advertise redwood 
in local newspapers, concentrating 
on its uses for fencing and green- 
houses. For my first ad, I selected 
one of those free ad mats offered 
by the California Redwood Assn. 
and placed it in the garden section 
of the Sunday paper. 

On Monday, more than 70 people 
phoned or stopped by the yard in 
answer to the ad, and we sold 
fencing to about 25 per cent of 
them. With one ad so successful, 
I figured we could not afford to 
stop advertising. 

We soon found that the value of 
redwood promotion went far be- 
yond fencing sales. 

A retail store operator can 
divide people into two groups — 
those who have been into his store, 
and those who have not. And you 
can divide those who have been to 
your store into two more groups— 
those who have bought something, 
and those who have not. 

Now, it’s not hard to figure that 
a person probably will not buy 
until he comes into your store. It 
also figures that once he buys, he 
will buy again — if he likes your 
service and your material. 

Our redwood fencing, our fenc- 
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For President Locke H. Trigg Sr., above, of Patterson Lumber & Supply Co., Atlanta, Ga., it 
took merely the small newspaper ad, below, to convince him that redwood has extraordinary 
customer-pulling power in the South. The ad, one of several offered in free mat form by the 
California Redwood Assn., was run by Trigg in the Sunday garden section of a local news- 
paper. It drew more than 70 inquiries on the Monday following, and boosted fencing sales 
25 per cent. Above, Trigg applies a certified California redwood sticker to display. 


ing ads, and direct mail promotion 
bring people into the store. It gets 
a good share of those to buy. These 
buyers become prime potential 
customers for our other big ticket 
items — solid wood paneling and 


siding primarily. 

Even without “fringe benefits” 
of our redwood promotion, the 
fence business quickly has become 
strong enough to stand on its own. 

(Continued on page 81) 
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CALIFORNIA 
REODWOOD 
ASSOCIATION 





When you're building a fence use Garden Redwood —a 
material that is beautiful, durable and workable. Econom- 
ical Garden Redwood will save you money, too. Come in 
for details and estimate. Z 
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In Baton Rouge, La., Reynolds Building Material Co. salesman tells 
a Christmas decoration customer how to use life-size paste-on 
pattern on fir plywood to create colorful Santa Claus display. Outside 


Anticipate Profitable 


window signs about yuletide decorations, along with ad mats and 
leaflets, were furnished by Douglas Fir Plywood Assn. As Reynolds 
salesman finds, plywood pattern sales invariably result in other sales. 


Sell-Outs 


When You Handle Holiday Cut-Outs 


Prescription for more floor traffic, 
with resultant sales, during the 
wintry year-end: Order a_ stock 
assortment of the life-size paste- 
on Christmas decorations from 
the Douglas Fir Plywood Assn. 
Advertise them in the newspapers. 
Display samples and promote their 
sales in your show-window. Then, 
help the customer to finish the 
job by selling him the materials 
and tools he will need to do the 
job — or perhaps even the com- 
pleted display. 

The Reynolds Building Material 
Co. in Baton Rouge, La., followed 
this prescription last year and was 
overwhelmed by profitable results. 

According to Secretary-Treas- 
urer C. M. Stewart, his firm order- 
ed and sold 120 sets of Nativity 
patterns, 120 Santa Claus patterns, 
80 reindeer, and 80 sleigh patterns. 

All of these were sold before 
Christmas. And if time had per- 
mitted to receive them, Reynolds 
could have sold several dozen 
more. There’s some profit, of 
course, in such paste-on Christmas 


decorations; enough to pay for 
moderate schedule of advertising 


But the payoff is in (1) the sale of 


exterior plywood and other need 
ed supplies and tools to completé 
the Christmas display; and (2) ac 
quainting many new custome! 
with the many materials and ser\ 


ices available in your store the 
year-’round. 

Reynolds ran small ads on the 
plywood Christmas decorations for 
three days, and larger two-column 
ads on the Nativity and Santa/sleigh 
patterns two Sundays in Baton 

(Continued on-page 81) 


Newest Christmas pattern family-member by DFPA is this 6’ “Christmas card,” which brings 
personalized greetings to entire neighborhood. No painting required. Customers glue patterns 
to plywood panels, cut them out, and they are ready for display. 
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MEET ED GARNER OF PEA RIDGE; 
HE HELPS MAKE BUSINESS BETTER 


By Bill Abbott 


You probably never heard of Pea 
Ridge, S. C., or the theatrical 
sounding name of Edwin Maurice 
Garner. But both have done much 
for the current well-being of the 
building supplies industry in the 
South. 

Pea Ridge, in Union County, 


near the North Carolina border, is 
noted for two things. It is the land- 
ing place of a balloon 98 years 
ago, and it was the birthplace 
some 32 years later of ruddy, ro- 
tund Garner, now, for 23 years, 
she director-manager of the Caro- 
lina Lumber and Building Supply 
Assn. 

Garner also is noted for two 
things — for welding 400 mem- 


bers of his association into one of 
the most influential trade groups 
of the nation, and through its 
organization, to raise prosperity 
of the building supply business 
throughout the South. 

There appears to be no logical 
connection between an _ historic 
balloon descent and Garner, but 
he insists it is his sole claim to 
fame, so let him tell it. 


With ever present cigar, Garner, at once, is modest, warm, friendly, persuasive, tranquil, and optimistic. 


. 


; 
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Garner stands with pride before photos of association presidents. ‘Real industry leaders, everyone of them,” he says. 


“It was during the War Between 
the States, and it put Pea Ridge 
into many of today’s encyclopedia. 
On April 20, 1861, Thaddeus 
Sobieska Coulincourt Lowe — an 
eminent aeronaut, meteorologist, 
and inventor — left Cincinnati in 
a balloon. After traveling some 
900 miles in nine hours, a feat 
comparable then to our present 
jet flights, he landed safely at Pea 
Ridge. 

“Now that’s a fact. You can read 
it yourself if you want to, for one 
place, in the Dictionary of Ameri- 
can Biography, Volume 11, page 
452, and in many other reputable 
references. 

“Naturally, Colonel Lowe (he 
wasn’t a colonel but Pea Ridge 
took him to be one) was regarded 
as a Yankee spy, just like anyone 
landing from outer space today 
would be regarded as a Russian 
spy. He was arrested, and for 
awhile it looked like some of our 
hot-headed citizens might do him 
violence. 

“But there happened to be a 
gentleman there who had wit- 
nessed a previous ascent by 
Colonel Lowe. This gentleman 
vouched for him as a scientific 
investigator, not connected with 
the military. After his release, 
Colonel Lowe maintained that he 


This decorated resolution, found in Carolina Lumber & Building Supply Assn.’s new building, 
honors Garner’s 23 years of “enthusiastic and imaginative management.” 
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“If a retail lumber merchant has so deported himself and 

impressed himself upon his community that his townspeople love 

him as a neighbor, respect him as a citizen, appreciate him as a skill- 
ful merchant of building supplies; if they are impressed with his business 
wisdom and his integrity — then, who on earth can get this man’s 

business away from him?” 


was the first prisoner taken in the 
War Between the States, and went 
on to other scientific triumphs.” 


Ever Present Cigar 


With this conversational gambit, 
Garner folds his hands across his 
expansive front, puffs violently on 
his ever present cigar, leans back 
at his desk, regards the ceiling, 
and begins to meditate on other 
matters. 

His warm, easy, lovable per- 
sonality is immediate confirmation 
of first impressions. One remarks 
that he is a man who would go 
well with suspenders or an ankle- 
length nightgown. An image comes 
through of an unassuming, friend- 
ly, helpful, soft-spoken individual 
who resembles nothing more than 
a comfortable well-worn shoe. 

Garner has never used his full 
name. He doesn’t know where the 
middle part, Maurice, came from. 
He believes it was from a college 
student friend of his father. He 
introduces himself as Ed Garner, 
and signs his correspondence E. M. 
Garner. 

It is all a part of his tranquil 
disposition of modest understate- 
ment which, after 66 years, leaves 
him still without a gray hair in 
his head. Ed is never vexed or 
angry. He is a master of the soft 
sell. He would never say an out- 
right “no” to anybody or anything, 
but he makes his “no” so reason- 
able and appealing that it is often 
acceptable as “yes.” It’s a highly 
effective diplomatic trick. 

His enviable philosophy that 
things are never as bad as tliey 
seem has carried him § safely 
through many tempests besetting 
the building supply industry over 
the last quarter of a century. He 
is constantly fighting for or against 
legislation, movements or trends 
affecting his association member- 
ship. 

For example, his main efforts 
this year have been devoted suc- 
cessfully to legislation for labor 
reform, for FHA renewal, and 
against extension of minimum- 
wage coverage. The South’s entire 
building supply business has bene- 
fited by his long hours of work, 
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New $45,000 home of the Carolina Lumber & Building Supply Assn. in Charlotte, N. C. 


innumerable letters, telegrams, 
telephone calls, and Washington 
contacts. 

Whenever someone broaches a 
matter inimical to the industry, 
he goes into immediate action, but 
it is a sympathetic pleading rather 
than a hostile attack. “It’s a good 
idea, BUT—” and he goes on to 
recite the many dire consequences 
of the proposal. Always the right- 
eous, innocent underdog, he re- 
verses the tactic for changes he 
believes to be advantageous, point- 
ing out the numerous merits it 
might bring even to those who 
oppose it. Business conditions 
could be in a far different climate 


Garner credits much of his success to his 
two office assistants, Mrs. Evelyn B. Plum- 
mer, left, and Mrs. Cynthia W. Tolson. 


without Ed Garner’s sugar coated, 
gentle, persuasive pressures. 


PR Proclaimer 


He uses the same technique in 
raising the building supply dealer 
in public estimation. On good 
public relations, this is his text, 
chapter, and verse from what he 
calls Ed Garner’s Scrapbook: 

“If a retail lumber merchant 
has so deported himself and im- 
pressed himself upon his com- 
munity that his townspeople love 
him as a neighbor, respect him as 
a citizen, appreciate him as a skill- 
ful merchant of building products; 
if they are impressed with his 
business wisdom and believe firmly 
in his integrity; if, in their minds, 
he is the fellow they instinctively 
think of when they think of 
building; — then, who on earth 
can get this man’s business away 
from him?” 

When Ed Garner took over man- 
agement of his association in 1937, 
it was a defunct organization. Its 
sole bank account consisted of an 
overdraft of $1.03. Ed took a dollar 
bill and three pennies from his 
pocket, and started from scratch. 
The going was rough, but the as- 
sociation gradually won renewed 
confidence and support. Today it 
has one of the largest percentage- 
wise memberships of eligible deal- 
ers in the country. It is strong 

(Continued on page 84) 
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‘Tried’ advice from a successful Texas dealer: 


By BARON CREAGER 
Southwestern Editor 


Scott Lumber Co. of Amarillo, Texas, has 
adapted to store use one of the oldest ideas 
in restaurant service. Here, Manager Ray 
Nunn, left, consults with two customers in 
a relaxed atmosphere. The 15-foot stretch 
of low counter with eight padded swivel 
chairs provides comfortable seating for cus- 
tomers. Large catalogs, as well as catalog 
files, are portable and can be rolled within 
easy reach of comfortably-seated users. 


‘Make 'Em Comfortable and They Buy More’ 


In many lumber yard stores, the 
customer stands, probably shifting 
from one foot to another while he 
makes momentous — for him — 
decisions. Chairs that might in- 
duce him or her to stay longer 
and buy more are in offices, “‘pri- 
vate” either by label or in at- 
mosphere. 

This idea has been junked by 
Scott Lumber Co. in Amarillo, 
Texas, dealer in lumber, building 
supplies, and hardware. The cus- 
tomer and salesman may be com- 
fortably seated while considering 
the former’s needs and problems. 

One of the oldest ideas in res- 
taurant service has been adapted 
to store use in the form of eight 
padded swivel chairs, four chairs 
each to a 15-foot stretch of low 
counter. The green formica-cover- 
ed counter features a convenient 
“knee hole,” like an office desk. 

These swivel seats are utilized 


in many ways by customers. Fo! 
example, Manager Ray Nunn cited 
a women customer with a list of 
short cuts in various sizes and 
lengths. While the yard was filling 
her order, she browsed, bought 
other items, and rested at the 
counter. Leaving these purchases 
on the counter, she browsed some 
more, bought some more, and then 
relaxed in a counter chair. 

“It is a battle,” said Nunn, ‘“‘to 
keep the tops of those counters 
clear. Unless we watch ourselves, 
we inadvertently deposit odds and 
ends on them. Customers do it, 
too. Some will make several selec 
tions of merchandise, deposit these 
at one point on the counter, and 
then make other selections. Of 
course, we can’t discourage that.’ 

Many customers make their tour 
of the store, return to a seat at 
the counter, deposit merchandise 
thereon, and relax while produc 
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ing cash or writing a check. 
Customer Convenience 


For a transaction that involves 
examination of one or more Cat- 
alogs, or any selection requiring 
extended time, the seat-and-count- 
er arrangement is convenient for 
both customer and salesman. 

On the inside of the counter, a 
salesman may draw up a chair, 
spreading catalogs and other liter- 
ature on the counter between him- 
self and the customer. Large 
catalogs, as well as small catalog 
files, are portable and may be 
rolled within reach. This manner 
of dealing with a customer pro- 
duces an atmosphere of ease, re- 
laxation, and comfort, intended by 
Owner Horace Scott. 

“Basically, the idea was to pro- 
vide a courtesy for the customer,” 
said Scott. 

(Continued on page 78) 
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Oklahomans Told to Gear for Automation 


By SID WRIGHTSMAN JR. 
Editor 


“Automation,” in most instances, 
is one of those extensive topics 
that, for people with less than im- 
measurable time at their disposal, 
might best be left undiscussed. 

Not so, however, in the case of 
the Oklahoma Lumbermen’s Assn. 
At its 13th annual convention in 
Oklahoma City on October 17-18, 
this selfsame subject was awarded 
creditable coverage for conven- 
tioneers in a single fact-packed 
afternoon. And best of all, such 
session presentations four, in 
all, on opening day — were con- 
cise and to-the-point. They left 
little doubt in listeners’ minds that 
the situation, here to stay, was one 
to be squarely faced by dealer- 
members from that moment on. 

Probably the most thought-pro- 
voking of the lot was “‘Automation 
Applied to Personnel” by Harry 
Canup, Oklahoma City sales con- 
sultant and former business ex- 
tension director at Oklahoma State 
University. 

According to Canup, machinery 
and speed-up procedures. will 
never take the place of people. 
Such equipment, he said, can only 
serve to make people more effec- 
tive, more productive, and more 
profitable if such people are in- 
herently capable and willing to 
be so channeled. 


Frank Carey Jr. of Oklahoma City and Fred 
Dale of Davis, newly-elected OLA president 
and vice-president, respectively, keep care- 
ful tab on this year’s proceedings, aware of 
their responsibilities one year hence at the 
1960 OLA convention. 


NDISING. REC- 
“AL HANDLING 


High point of ‘59 OLA convention on automation was this presentation by Sales Consultant 
Harry Canup of Oklahoma City, former business extension director at Oklahoma State Uni- 
versity. Canup stated that machinery can never replace people, who must think for it. Note 
presence of “Judge” Fred Templeman of “Automation Court” behind Canup. 


Prior to OLA’s Saturday after- 
noon “Automation Court,” routine 
association business was transacted 
at a full-morning directors’ meet- 
ting, open to all members and ably 
presided over by outgoing OLA 
President Fred Templeman of 
Enid. 


New OLA Officers 


New officers elected for the en- 
suing year were Frank Carey Jr., 
Oklahoma City, president; Fred 
Dale, Davis, vice-president; and 
Ralph Morrow, Oklahoma City, 
treasurer. 

For OLA’s afternoon “Court of 
Automation,” held in Oklahoma 
City’s municipal auditorium along 


During session on automation, IBM specialist 
kicks off complex accounting-billing machine 
to show dealers how quickly electronic equip- 
ment can itemize and total eight individual 
customer statements, all of great length and 
of extraordinarily detailed nature. 


with other convention activities 
and exhibits, the stage was decked 
out in a court-like appearance, 
with an elaborate judge’s bench, 
flanked by an extensive jury box 
occupied by convention’ guest 
speakers and jury members. 
Newly - elected Vice - President 
Fred Dale, as bailiff, declared court 
in session at the specified hour and 
named “right honorable Fred 
Templeman” as presiding judge. 
Templeman, in solemn _ tones, 
then addressed the court: “We are 
not just now jumping into automa- 
tion — we have been wading in 
gradually for sometime. The un- 
derstanding of its tremendous im- 
(Continued on page 75) 


On tap for Sooner session were “Tillie” 
Smith, exhibit sales director, Lumbermen’s 
Assn. of Texas, and John D. McCarthy, 
executive vice-president, Illinois Lumber & 
Material Dealers Assn. OLA’s Bill Morgan 
beams from behind. 
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Besides three principal as- 
sets—beauty, strength, and 
insulation — use of wood 
siding scotches old fallacies 
relative to permanence and 
upkeep. Federal labs report 
that, given reasonable care, 
wood siding will retain its 
beauty for centuries 


Getting Top Mileage from Lumber Siding 
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Use of wood siding, at top and above, serves to illustrate dramatic effects achievable by 
builders using southern pine. At top, horizontal patterns accent long, low line houses. Above, 
vertical and horizontal patterns are blended to create effective contrast. 


Since earliest colonial times, our 
nation’s homes have _ presented 
many interesting faces of wood. 

Originally, the visage was warm 
and rustic — typified by log ex- 
teriors of pioneer cabins and by 
crude clapboards of early Cape 
Cods. 

Later, with advent of the co- 
lonial home, the countenance be- 
came regal. This was a_ broad 
“face,” full of character expressed 
in the gracious sweep of long 


boards, painted pure white, 


this set a tradition which ha 


carried on into modern times. 
The most subtle change of co! 

plexion, however, is a product 

the present era. Not until recent! 


has our architecture realized the 


complete dimensional impact 
lumber siding as a vehicle for st 
ling. The broader range of mod¢ 
architectural applications is be 


coming an increasingly important 


feature in over-all home desi 
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Above all, designers can give vent 
to imagination, secure in knowl- 
edge that whatever the arrange- 
ment or effect, the material itself 
can be endowed with permanent 
character. 

As utilized in the modern sense, 
lumber siding successfully imple- 
ments basic fundamentals of con- 
temporary home design. 

For one thing, it fits the new 
concept of a light structural “skin” 
because, unlike many other sur- 
facing materials, it can be made 
part of the structure itself. 

This is possible when wood 
sheathing is present, nailed to 2x4 
studs. Not only does the bracing 
effect of the sheathing greatly 
strengthen the structure, but it 
also provides a convenient nailing 
base whereby siding and structure 
are merged. 


Southern Pine Advantages 


When both surface and struc- 
tural components are of southern 
pine, the result is a comparatively 
light and consolidated wall unit, 
turdiness of which approaches 
that of the thickest masonry wall. 

The fact that good practice re- 
juires placement of siding over a 
base of sheathing, does not inhibit 
the builder in his final arrange- 
ment. He may apply siding hori- 
zontally or vertically or in the 
ilramatic form of diagonal tan- 
gents on either flank of the win- 
dows. While the latter is unortho- 
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Applied to striking advantage is this southern pine siding, forming diagonal tangents on 
either flank of windows. Pattern is said to be particularly effective in larger houses. 


Good construction practices call for nailing of wood siding directly to base of wood sheathing. 
Result is a comparatively light, yet sturdy, wall unit of southern pine. 


dox, it is just as sound as the 
conventional techniques. After all, 


diagonal placement of wood 
sheathing is the strongest arrange- 
ment, and much the same would 
apply in the case of siding. 

Of course, the style should fit 
the architectural theme, as well as 
specific logistics. Obviously, the 
popularity of boards-and-battens 
is due in part to the fact that 
strong vertical lines tend to in- 
crease the apparent height of a 
low, flat roofed house. At the 
opposite extreme, horizontal sid- 
ing will emphasize the impression 
of breadth and free lateral space 
in the rambling ranch style. Or 
there can be a congenial blending 
of the two. In the two-story home, 
a vertical siding arrangement on 
the lower half and a _ horizontal 
pattern on the upper, creates ef- 
fective contrast without loss of 
unity. 

Home - owners who like the 


as 


“modern look” in a conservative 
setting, have found an ideal com- 
promise. The long, flowing lateral 
lines of the contemporary modern 
can best be served by a traditional 
medium. 

Horizontally-placed boards, of 
course, are the most logical means 
of enhancing such impressions, 
while the effect is completed by a 
companion piece — the deep roof 
overhang. 

The sweep of the overhang, plus 
the siding arrangement, is a key 
factor that generates the con- 
temporary style. 


High Insulation Value 


The American Society of Heat- 
ing and Ventilating Engineers 
Guide shows that 1” of wood is 
equal to 6” of brick or 15” of sand- 
stone or concrete in insulating 
value. The implication of this trait 
is obvious, when it is considered 
that wood siding over wood sheath- 


ing gives a solid 2” lumber thick- 
ness. Moreover, the studding pro- 
vides 4” of dead air space that can 
be partly or wholly filled with 
bulk of blanket insulation. 

Further protection from summer 
heat is derived from deep over- 
hang which can reduce sunload on 
walls by as much as 50 per cent. 

The combination of factors helps 
make air conditioning work more 
efficiently and at lower cost. If 
there is no air conditioning, the 
house still will be cooler in sum- 
mer and warmer in winter. 

In addition to awarding three 
principal assets of the raw ma- 
terial — beauty, strength and 
insulation — modern architectural 
treatment of lumber siding also 
scotches old fallacies relative to 
permanence and maintenance costs. 

On this score, the U. S. Forest 
Products Laboratory reports that 
“given reasonable care, wood sid- 
ing will retain its beauty for 
centuries, as has been amply 
proved by houses that date back 
to early colonial times.” 

Most of the homes referred to 
were sided with southern pine, 
whose hard-wearing surface often 
defied effects of time and weather 
without benefit of paint or finish 
of any kind. 


Reasonable Care Element 


The element of ‘reasonable 
care” is explained in a _ second 
Forest Products Lab report: “Dry 
lumber, kept dry, is a permanent 
material.” 

This calls, first, for use of prop- 
erly-seasoned wood, and secondly, 
for design and construction tech- 
niques that minimize moisture 
problems in future years. When 
southern pine siding is grade- 
marked, user is assured that lum- 
ber is properly seasoned. There 
also are a number of things that 
can be done to keep moisture out 
of walls, and responsible builders 
are thoroughly familiar with such 
methods. 

So quality of design, the con- 
struction, and wood itself, hold 
keys to permanent performance. 
As for painting, the primary pur- 
pose is to enhance natural warmth 
and charm of the wood texture 
with bright color; to lend the 
possibility of a new cosmetic and 
an ever fresh complexion when- 
ever style and fashion tend thus 
to dictate. 

Not only are modern paints 
more satisfying than ever from an 
aesthetic standpoint, but they are 
also more durable than their pred- 
ecessors. 
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Chalked to improve legibility, lettering on Hoo-Hoo bronze tablet at Gurdon, Ark., commemorates society's founding in 1892. 


Hoo-Hoo Going Home to Arkansas in 1960 


In Gurdon, Ark., where Hoo-Hoo 
was born, there was solemn dis- 
cussion among local Hoo-Hoos as 
early as September of 1959 about 
preparations for the mass _ pil- 
grimage in September of 1960 to 
the shrine of the concatenated 
order there in Gurdon. 

For the international convention 
of Hoo-Hoo is scheduled for Hot 


Hoo-Hoos Paul Malcolm, left, and Horace Cabe and monument 


By BARON CREAGER 


Southwestern Editor 


+} 


Springs, Ark., largely through the 
sales efforts of Herman Thomas < 
that city of hotels and healt! 
baths, and one day will be set 
aside for the pilgrimage. Thoma 
incidentally, has some experience 


Monument’s reverse 


in selling ideas and commodities 
to people, for he is sales manager 
for Dierks Forest. 

Convention dates are Septem- 
ber 18-21, and the international 
secretary, Ben F. Springer, reports 
only that a pilgrimage will be 
made from Hot Springs to Gurdon. 
3ut in Gurdon, President Horace 

(Continued on page 87) 


side bears names of Hoo-Hoo Snarks of Universe. 
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Every month, SPA Ads presell 
prospects on Quality 


Full-page, full-color ads every month in LOOK Magazine.....++++++ 


PLUS 


Full-page, full-color ads 
in all these 
highly selective magazines 
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You sell Quality when you feature 
Grade Marked Southern Pine 
produced by the mills of the 


Southern Pine Association 


Stocked by better lumber dealers 


ALABAMA 


The Allison Lumber Company 

Olon Belcher Lumber Company 

S. E. Belcher, Inc. 

W. A. Belther Lbr. Co. 

W. E. Belcher Lbr. Co., Inc. 

Clancy Lumber Company, Inc. 

Graham Lumber Company 

Albert Holman Lumber Co. 

International Paper Co. 
(Southern Lumber Div.) 

Jackson Saw Mill Co., Inc 

Ray E. Loper Lumber Company 

McMillan Mill Company 

McShan Lumber Company 

T. R. Miller Mill Co., ing 

Reid Brothers Lumber Company 

Scotch Lumber Company 

M. W. Smith Lumber Company 

M. W. Smith Sawmill Co. 

W. T. Smith Lumber Co., Inc. 

Summerville Brothers Lbr. Co. 

Horace S. Turner, Jr., Inc 

W. T. Vick Lumber Cogipany 

W. J. Word Lumber Company 


ARKANSAS 


Graydon Anthony Lbr. Co 

Arkansas-Louisiana Lumber Co. 

P.£. Barnes Lbr. Co. 

Bass-Clark Lumber Company 

Bearden Lumber Company 

Bradley-Southern Division 
Potlatch Forests,. inc 

Crossett Lumber Company 

Dierks Forests, Inc. 

Fordyce Lumber Company 

W. S. Fox & Sons 

Fuller Lumber Company 

Gurdon Lumber Co., Inc 

Hot Spring County Lumber Co. 

Ozan Lumber Company 

Reynolds & Draper Lumber Co. 

Sturgis Brothers 

H. G. Toler & Sons Lumber Co. 

Urbana Lumber Company 

J. L. Williams & Song 

B. G. Wilson Lumber Co. 

Herman Wilson Lumber Co 


Bellamy 
Brent 

Green Pond 
Birmingham 
Centreville 
Grayson 
Maplesville 
Northport 
Mobile 


Jackson 
Tuscaloosa 
Brewton 
McShan 
Brewton 
Evergreen 
Fulton 
Jackson 
Camden 
Chapman 
Aliceville 
Mobile 
Hamilton 
Scottsboro 


Hope 
Emerson 
Hamburg 
El Dorado 
Bearden 
Warren 


Crossett 
Hot Springs 
Fordyce 
Pine Bluff 
Lewisville 
Gurdgn 
Malvern 
Prescott 
El Dorado 
Manning 
Leola 


Urbana 
Sheridan 
Hot Springs 
Leola 


LOUISIANA—Continued 


A. J. Hodges Industries, Inc. 

Hunt Lumber Co., Inc 

L. D. Kellagg Lumber Co. 

Lock- Moore & Company 

Lonisfana Long Leaf Lumber Co 

Martin Timber Company 

Roy 0. Martin Lbr. Co., Inc 

Carroll W. Max vell Lumber Co. 

Olin Mathieson Chemica} Corp. 
(Forest Products Division) 

Pace Brothers Lismber Co 

N. D. Roberts Lumber Co. 

Sabine Lumber Company 

Springhill Lumber Company 

Sturgis-Nix Lumber Company 

Tremont Lumber Company 

The Urania Lumber Co., Ltd 

Woodard-Walker Lumber Company 

Woodard-Walker Sawmill Company 


MISSISSIPPI 


Ackerman Planing Mill Co 
Bailey Lumber Co. 

Crosby Lumber & Mfg. Co. 
The L. N. Dantzler Lumber Co. 
A. DeWeese Li'mber Co., Inc. 
D. L. Fair Lumber Company 
Hood Lumber Company 

Joe N. Miles & Sons 


Dierks Forests, Inc. 
Fleishel Lumber Company 


NORTH CAROLINA 


Barrow Manufacturing Co 
Corbett Lumber Corporation 
L. R. Foreman & Sons Lumber Co 


Lumber Rives Manufacturing Co., Inc 


J. S. Turner & Son, inc 
H. M. Walker Lumber Company 


SOUTH CAROLINA 


j. S. Dixon Lumber Co. 
Flack-Jones Lumber €o., Inc. 
Holly Hill Lumber Company 


Shreveport 
Ruston 
Alexandria 
Lake Charles 
Fisher 
Castor 
Alexandria 
Pollock 
Shreveport 


Minden 
Alexandria 
Zwatte 
Springhill 
Ruston 
Joyce 
Usania 
Taylor 
Heflin 


Ackerman 
Laurel 
Crosby 
Perkinston 
Philadelphia 
Louisville 
Hermanville 
Lumberton 


Kansas City 
St. Louis 


Ahoskie 
Wilmington 
Elizabeth City 
Lumberton 
Weldon 
Battleboro 


Lake City 
Monck’s Corner 
Holly Hill 


essions! 


SOUTH CAROLINA—Continued 
Alger-Sullivan Sawmill Company Century Lightsey Brothers Miley 
Dantzfer Lumber & Export Co. Jacksonville Carl W. Mullis Lbr. Co. Lancaster 
W. H. & J. 0. Huxford, Inc. Perry Russellville Lbr. Ca, Sumter 
Mutual Lumber Co Jacksonville Tilghman Lumber Company Sellers 
Neql Lumber & Mfg. Co Blounstown C. M. Tucker Lumber Corp. Pageland 
Ocala Lumber Sales Co., Inc. Ocala 

Perry Lumber Co., Inc Perry 


Million 


Imp 


FLORIDA 


TENNESSEE 
E. L. Bruce Co., Inc. 
Columbus Vestal Lumber & Manufacturing 
Augusta Co., Inc. 
Thomasville 
Adel 


GEORGIA 


Alexander Brothers Lumber Co. 

Augusta Hardwood Co 

oe Lumber 

el-Cook Lumber Co. 

Ellijay Lumber Company Ellijay TEXAS 

A. T. Fuller Lumber Company Ocilla Allen-Peavy Lumber Company Kountze 

Georgia-Pacific Corp. Augusta Anderson Manufacturing Co Tenaha 

Holly Springs Lumber Co. Atlanta Angelina County Lumber Company _ Keltys 

The Langdale Company Valdosta Atlanta Lumber Co. Atlanta 
(Lumber Div.) Boettcher Lumber Company Huntsville 

McElrath-Stewart Lbr. Co Macon W. T. Carter & Brother Houston 

Reynolds & Manley Lbr. Co. Savannah Ealand-Wood Lumber Company Jasper 

Rush Lumber Company Hawkinsville Edens-Birch Division Corrigan 

Shepherd Lumber Corporation McRae Southwest Lumber Mills, Inc 

L. B. Springle Lbr. Co Gainesville Grogan Brothers Lumber Company Conroe 

Sullivan Lumber Company Preston Grogan-Cochran Lumber Company Magnolia 

Tolleson Lumber Company Perry Lacy H. Hunt Lumber Co Nacogdoches 

Union Timber Corp Cogdell Kirby Lumber Corp Houston 

Wade & Whittle Lumber Co. Douglas L. & M. Lumber Company Willis 

H. & J. Williams Lbr.Co., Inc. Nashville Southern Pine Lumber Company Diboll 

Willis Lumber Company Bainbridge Williams Lumber Company Cleveland 


LOUISIANA 


J. A. Bentley Lumber Company 
L. L. Brewton Lumber Company 
Ronald A. Coco, Inc 

Crowell Lumber Industries 
Hillyer-Deutsch-Edwards, Inc, 


Memphis 
Knoxville 


VIRGINIA 


Barnes Lumber Corp. Charlottesville 

Union Bag-Camp Paper Corporation Franklin 

The Williams & McKeithan Lynchburg 
Lumber Co, 


Zimmerman 
Winnfield 
Baton Rouge 
Long Leaf 
Oakdale 
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REDWOOD SIDING 





® New feature in redwood siding de- 


sign, marketed under name “Beve- 
Lock,” is announced by Rockport 
Redwood Co., Dept. SBS, 602 Market 
St., San Francisco, Calif. 

Siding is adaptable to wall con- 
struction. Basic feature is %” rab- 
beted siding which becomes inter- 
locked. Thin edge locks with thick 
side, holding shadowline edge flush 
with wall and reportedly increasing 
rigidity of wall area. Interlocking of 
redwood bevel siding also said to 
provide far greater weatherseal 
} properties. Structure purportedly 
permits fast application with as- 
sured alignment. 

Write K1 on reply card, page 65. 


PRECISION BATTERBOARD 


Precision instrument to replace old 
hit-or-miss cornering system in stak- 
ing out foundation lines is intro- 
duced by Richey Mfg. Co., Dept. 
SBS, Springfield, Il. 


Minute Man Batterboard is con- 
structed of aluminum and _ steel, 
equipped with sliding built-on levels 
and retractable rules for each arm. 


4 Ball-and-socket corner joint allows 


' leveling of horizontal arm indepen- 
* dently without distortion to other. 
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Stakes have solid steel points and 
driving plugs, cadmium-plated to 
resist rust. Quick-hold string holder 
automatically places taut string at 
predetermined level of corner or be- 
ginning post. Sold in sets consisting 
of four complete corner units. 

Write K2 on reply card, page 65. 


D-I-Y BLOCK PRESS 


Do-it-yourself building tool, Cinva- 
Ram block press, is offered by Rich- 
mond Engineering Co., Inc., Dept. 
SBS, 7th and Hospital Sts., Rich- 
mond, Va. 

Two people with tool reportedly 
can make enough bricks, building 


blocks, or tiles in five to eight days 
to build a three-room house. Bricks 
cost as little as half-cent each. Tests 
are said to prove that tool-made 
blocks are stronger than similar 
blocks. 

Write K3 on reply card, page 65. 


ALUMINUM THRESHOLDS 


A one-piece aluminum threshold 
has been added to the building prod- 
uct line of Adams Engineering Co., 
Dept. SBS, P. O. Box 875, Ojus, Fla. 
Model Al joins a re-designed line 
of thresholds that includes two dual- 
purpose thresholds for in- or out- 
swinging doors, and one designed 
for out-swinging door only. 

Model Al is reversible, and can 
be installed where jambs are nar- 
rower or where a_e smaller-size 
threshold is preferred. Like other 
models, it has features designed to 
make units easy-to-clean and main- 
tenance-free. Tubular vinyl seal at 
bottom eliminates need for caulking, 
and vinyl flange prevents dirt from 
entering any weatherstrip recess. 

ABC thresholds are available in 
standard sizes of 30”, 32”, and 36”. 

Write K4 on reply card, page 65. 


KITCHEN CHOPPING BLOCK 


Low - cost chopping block, easily 
built into any kitchen counter top, 
is announced by Rock Maple Prod- 
ucts, Inc., Div. of Air Control 
Products, Inc., Dept. SBS, Coopers- 
ville, Mich. 

Called Chop-n-top, item is lam- 
inated strips of rock maple, forming 
heavy-duty counter section. Re- 
portedly protects from knife and 
cleaver marks, burns, blisters, and 
heat delaminations. 

Easy installation in any counter 
top, new or old, is claimed. Especial- 
ly useful in replacing damaged 
counter top sections, work surface 
is above counter level. Two sizes 
available — 14%” x 14%” and 18” x 
18”. 

Write K5 on reply card, page 65. 


TORNADO STRAP HINGE 


Twister Resister, tornado hinge that 
reportedly battles successfully a 200 
mph blow, is available from C. 
Hager & Sons Hinge Mfg. Co., Dept. 
SBS, 139 Victor St., St. Louis 4, Mo. 


Impartial tests by independent 
testing laboratory indicate that six- 
inch hinges have 1,495 lbs. of shear- 
ing resistance. It is claimed to keep 
gates and heavy doors from sagging; 
will not “break off.” Protective oil 
and wax coating said to assure long- 
er hinge life. 

Write K6 on reply card, page 65. 
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for more security, DIE XLOCK has over 21,000 key changes 


Out of 21,000 Dexlock keys, only one will fit a 
particular Dexlock set. 
This extra margin of security is Dexter policy. The 
re ane policy oa key cylinders of solid brass and yexren LOCK DryvEeron 
pil inside parts of cold-rolled steel instead of die cast ...,, tadpehtes, tees ~~ Geemaaiin, Unie 
shea ed | or powdered metal — and it means extra protection —_ in Canada: Dexter Lock Conoda Ltd. Galt, Ontario. 
ae for Dexlock owners, extra assurance of satisfaction  '" Mexico: Dexter Locks, Plata Elegante, S.A. De C.V. 


' , Monterrey. Dexter locks are aiso manufactured in Sydney, 
| See us at Booth Wo, 153 for builders and Dexlock dealers. Australia and Milan, Italy. 


UY DEXTER 














et 
a) 
Bs 
4 
¢ 
i! 
my 
> 
a 
0 
4 
0. 


WOOD FINISH HARDBOARD 


Addition of complete line of wood 
finishes to growing line of prefinish- 
ed hardboards is announced by 
Panelboard Mfg. Co., Dept. SBS, 
222 Pacific St., Newark 5, N. J. 


Wood finishes, authentic repro- 
ductions of finest wood grades, are 
printed on tempered hardboard, 
then coated with super-melamine, 
and baked at 300 degrees Fahrenheit. 

Available in both v-grooved and 
smooth surface sheets. 

Write K7 on reply card, page 65. 


SLIDING GLASS DOOR 


Improved version of Patio-rama 
economy line sliding glass doors is 
announced by Daryl Products Corp., 
Dept. SBS, 7240 N.E. 4 Ave., Miami, 
Fla. 

Unit incorporates adjustable bot- 
tom nylon roller, facilitating easy 
sliding action. Nylon roller re- 
portedly insures quiet and trouble- 
free operation for door lifetime. 

Other features are wool - pile 
weatherstripped jamb and stile; dec- 
orative, functional handle, with key 
lock; tubular inter-locking stile; 
extra high %” riser; sloped track; 
screen latch; and large stop bumper 
for sliding panel. 

Available in standard two-door 
unit, one stationary and one sliding 
panel; standard three-door unit, two- 
stationary and one sliding panel; 
and standard four-door unit, two- 
stationary and two sliding panels. 
Obtainable in single glazing or %” 
double glazing. 

Write K8 on reply card, page 65. 


SLIDING DOOR HARDWARE 


Line of ‘“Uni-Track” by-passing 
sliding door hardware — for all 6’8” 
stock dado door jambs, 45” to 5%” 
drywall or plaster wall — is avail- 
able from American Screen Prod- 
ucts, Dept. SBS, Northlake, Il. 
Track is integral part of header, 
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and wood strips on sides and be- 
tween runners help absorb sound. 
Because track and wood strips form 
header instead of attaching to it, 
standard doors no longer have to be 
trimmed. Horizontal and _ vertical 
slots in double or single roller hang- 
ers make possible alignment or 
removal of doors without removing 
hangers from track. 

Write K9 on reply card, page 65. 


CABINET DESIGNS 


Two new cabinet designs are offered 
by Texboro Cabinet Corp., Dept. 
SBS, Mineral Wells, Texas. 

One design features interlaced 
basket weave door. construction, 
named “Woodweave.” Door -panels 
fabricated of individual hardwood 
strips woven around anodized alumi- 
num: vertical stringers. 

Other design, “Woodlouve,” fea- 
tures individual louvers in symmet- 


rical alignment on both door sides. 
Both designs are flush door type with 
semi-concealed hinges, magnetic 
catches, and concealed door pulls. 
Available in variety of birch and 
ash finishes, modular and custom 
sizes. 

Write K10 on reply card, page 65. 


EPOXY TILE ADHESIVE 


Installation of rubber and all-vinyl 
tile on concrete subfloors on and 
below grade is said to be more suc- 
cessful with new epoxy adhesive, 
Millmark No. 7, and a companion 
primer, No. 6, developed by Mastic 
Tile Corp., Dept. SBS, P. O. Box 
128, Vails Gate, N. Y. 

Chemical bond formed by Epoxy 
No. 7 cannot be dissolvéd, it is claim- 
ed, nor can chemical action be re- 
versed, thus providing protection 
against dampness, alkali, mild acids, 
and other reagents. 

Milmark Epoxy Primer No. 6 is 
reported to be especially useful 
where concrete subfloor is dusty, 
chalky, or damp. 

Write K11 on reply card, page 65. 


PROTECTIVE COATING 


Plaster Off — colorless protective 
coating especially designed to pro- 
tect non-porous surfaces from dam- 
aging effects of plaster stucco, paint, 
or other related materials — is of- 
fered by Time-Tested Products, Inc., 
Dept. SBS, 224 Olive, Room 306, 
Burbank, Calif. 

Product said to prevent stains by 
keeping plaster from _ contacting 
aluminum (which ordinarily leaves 
stains). Paint and plaster easily re- 
moved, since product prevents either 
from hardening on surface. Said 
never to crack or peel. 

Write K12 on reply card, page 65. 


PREFINISHED MOLDING 


Complete line of prefinished mold- 
ings — available in nine styles and 
twelve finishes — has been intro- 
duced by Plywall Products Co., Inc., 
Dept. SBS, P. O. Box 625, Fort 
Wayne, Ind. 

Moldings match wood grains and 
color shades of all 12 Plywall 
finishes. Can also be used with other 
types of paneling and wall cover- 
ings. Prefinishing is said to end 
former problems connected with 
staining and matching moldings. 

Write K13 on reply card, page 65. 


SOUNDPROOFING STRIP 


Foamedge — developed by Sterling 
Alderfer Co., Dept. SBS, Akron, 
Ohio — acts as soundproofing ma- 
terial as well as weatherstripping. 
Only 3/16” in diameter, it is self- 
adhesive on wood, metal or plastic. 
Soft polyurethane foam in pliable 








vinyl tubing, Foamedge is applied 
directly to door frame, with tubing 
in corner formed by frame and stop 
strip. Closed door squeezes it tightly 
against stop, reportedly performing 
multiple function of sound- and 
weatherproofing. 

Write K14 on reply card, page 65. 
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COUNTER TOP SINK 


Delafield sink, built into counter 
tops, is available from Kohler Co., 
Dept. SBS, Kohler, Wis. 

Model measures 32” x 20”, mean- 
ing two counter tops can be cut 
from one standard 4’ x 8’ plywood 
sheet. 


Available in all colors. Also of- 
fered in 32” x 21” and 42” x 21” sizes. 
Write K15 on reply card, page 65. 


OVERLAID PLYWOOD 


Royal Harborite, overlaid plywood 
comparable in price to regular ex- 
terior plywood, is offered by Harbor 
Plywood Corp., Dept. SBS, Aber- 
deen, Wash. 

Splitting, checking, and grain 
raise reportedly are virtually elim- 
inated by overlaid face. Overlay is 
claimed to aid workability and pro- 
vide smooth, patch-free surface on 
which paint is easily applied. 

Write K16 on reply card, page 65. 


WATER SOFTENER VALVE 


Simplified installation and repair of 
water conditioning equipment re- 
portedly is achieved by brass by- 
pass valve designed by Clayton 
Mark & Co., Dept. SBS, 1900 Demp- 


ster Street, Evanston, II. 

Valve is claimed to eliminate com- 
plex array of valves, unions, pipe 
nipples, and tees formerly required 
in conventional water softener by- 
pass installation. Threadless packer 
fittings allow unit to be used with 


either a %” iron pipe or 1” copper 
tubing, since unions are no longer 
necessary. 

Except for a tapered turn plug 
that directs water flow to softener 
or water supply, by-pass valve has 
no moving parts. 

Write K17 on reply card, page 65. 


CONCEALED DOOR CLOSER 


A concealed door closer for interior 
doors — mortised in one location 
regardless of degree of door open- 
ing — has been introduced by Russ- 
win, Dept. SBS, New Britain, Conn. 

Known as Top Railer, closer is 
also available for surface mounting, 
complete with wrought cover in 
range of finishes. 

Closer has two arm lengths, pro- 
viding openings up to 180-degrees, 
large expansion chamber, unit oil 


seal, ample power and control, in- 
cluding fully controllable back- 
check. 

Top Railer may be fully concealed 
in 1%” doors, surface mounted, or 
installed in 1%” minimum thick 
doors and concealed with neat trim 
plates. 

Write K18 on reply card, page 65. 


GALVANIZED FOOTER FORMS 


Lightweight metal concrete forms 
that are reportedly easy to handle 
and set up are announced by Quaker 
State Metals Co., Dept. SBS, Lan- 
caster, Pa. 

The forms are supported by %” 
reinforcing rods, driven through the 
holes in flanges. They can be bent 
into curves by snipping flanges be- 
tween the holes. 

Said to be more economical than 
wood, the galvanized footer forms 
never rot or split, and are easily 
cleaned for re-use. Forms are ideal 
for concreting walks, driveways, and 
patios. They are available in ten- 
foot lengths, 4”, 6” or 8” high. 


Write K19 on reply card, page 65. 
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PLASTIC LEAD SEALING 


Plastic Lead — said to save time, 
money, and labor in sealing soil pipe 
joints and other plumbing uses — 
is announced by Magic Iron Cement 
Co., Inc., Dept. SBS, 5403 Bower 
Ave., Cleveland 27, Ohio. 

Material comes in putty form, re- 
portedly requiring no heat or mix- 
ing. Applied with putty knife, it is 
said to set quickly without shrink- 
age or cracking. 


Plastic Lead recommended for 
caulking bell and spigot joints in 
cast iron, water, or gas pipes. Suit- 
able for stopping leaks in cracks or 
joints on steam, water, gas or oil 
lines. 

Packaged in four can sizes — one- 
half pt., one pt., 1 qt. and 1 gal. 

Write K20 on reply card, page 65. 


DOUBLE-ROLLER CATCH 


Improved holding power is re- 
portedly achieved by two _high- 
impact polyethylene rollers, secure- 
ly attached to specially-treated life- 
time spring wires, offered by Penn- 
Akron Corp., Hardware Div., Dept. 
SBS, Woodside 77, New York. 


Sufficient play in roller movement 
said to guarantee positive alignment 
even when catch or strike is mis- 
aligned, simplifing and speeding up 
installation. 

Catch is described by manufac- 
turers as being smooth, quiet, posi- 
tive and trouble-free. 

Write K21 on reply card, page 65. 
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HARDWOOD TRIM 


Weldwood prefinished hardwood 
trim, in tones to match line of pre- 
finished paneling, is available from 
U. S. Plywood Corp., Dept. SBS, 55 
W. 44th St., New York 36, N. Y. 


Eight patterns include casing and 
apron, stool, base, shoe, cove, corner 
bead and cove and inside corner 
stop, reproduced in eleven wood 
tones. Moldings are precision-milled 
so only sawing proper lengths and 
angles are required. 

Write K22 on reply card, page 65. 


ROLLING GLASS DOOR 


Line of low-priced rolling glass 
doors is introduced by Kaiserhof In- 
dustries, Inc., Dept. SBS, 512 W. 
32nd St., Houston, Texas. 

Features include rigid extruded 
aluminum frame, ball bearing rollers 
with nylon tires, positive latch, 
wedge-shaped interlocking _ stiles, 


step-down waterproof sill, contin- 
uous wool pile weatherstripping, 
hollow locking stile, crystal-styled 
handle, and top hinge free rolling 
screen. All wheels adjustable with- 
out removing panel. 

Write K23 on reply card, page 65. 
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a LOW-PRICE transit-mix line from Johnson: 


Portable, and rugged as its name implies, 
Johnson Roustabout handles 3 aggregates 
(tot. 38 cu. yds.) plus 60 bbls. cement 
— has 3-yd. Concentric batcher. Largest 
plant unit only 9 ft. wide — max. erec- 
tion lift is only 414 tons. Sets up, ready 
to work in less than a day’s time! 
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ECONOPLANT 


At a minimum invest- 
ment you now get high-quality 
transit-mix plants that meet strict 
specifications on weighing out ce- 
ment and aggregates. Low-priced 
Johnson® Econoplant® with man- 
ually-operated 3-cu. yd. Concentric 
batcher weighs cement on an inde- 
pendent scale — separate from ag- 
gregates. All-welded bin has 3 
aggregate compartments (tot. 45 
cu. yds.) plus 70-bbl. aerated ce- 
ment compartment. The 180-bbl.- 
an-hour cement bucket elevator 
has 3 h.p. gearmotor with roller- 
chain drive, and boot hopper for 
bulk or bag cement. All units de- 
signed for quick assembly and con- 
venient moves to new market areas. 


JUMBO 


Largest in this new series 
of Johnson low-cost packaged transit-mix 
plants, the Jumbo has bin storage for 3 
aggregates (105 cu. yds. tot. agg. cap.) 
and 110 bbls. cement. Available with 3- 
yd. or 6-yd. manual Concentric batcher. 
Complies with most rigid concrete specs. 


a 


CHAMPAIGN, ILLINOIS 
STOCKTON, CALIFORNIA 
OF KOEHRING COMPANY 


For more details on above items, use Coupon on Page 65 
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CURTAIN WALL SEALER 


Curtain wall and building mainte- 
nance sealer, off-white in color and 
designed to blend with light-colored 
masonry materials, is available from 
Minnesota Mining and Mfg. Co., Ad- 
hesives, Coatings, and Sealers Div., 
Dept. SBS, 900 Bush Ave., St. Paul 
6, Minn. 

Mixed with curing agent, sealer 
chemically cures, producing solid 
rubber flexible seal. After seven 
days at room temperature, sealer 
purportedly has hardness of 28 
(Shore durometer A-2), stretching to 
twice original length. 

Curing agent mixed into sealer by 
spatula. Caulking guns fill directly 
from container. Sealer’s working 
life is six hours or more. 

Write K24 on reply card, page 65. 


FURNACE HUMIDIFIER 


Electric furnace humidifier, designed 
to provide instant-acting humidifica- 
tion under all operating conditions, 
is offered by Viking Air Products 
Div., National-U. S. Radiator Corp., 
Dept. SBS, 5601 Walworth Ave., 
Cleveland 2, Ohio. 


Trade-named “4200” Ultra Vapor, 
electric humidifier features heating 
element completely immersed in 
ceramic water pan for instant boil- 
ing action. Element supplies con- 
stant moisture to air stream. Control 
dial sets for low, medium, or high 
humidification. 

Unbreakable ceramic 


pan, and 


» lifetime nylon valve are claimed to 


withstand water wear and corrosion. 
Packaged complete with hardware, 
tubing, and saddle valve. 

Write K25 on reply card, page 65. 


MOTHPROOF WOOL FELT 


Mitin durable mothproofing has been 
added to Hushalon, wool felt wall 
covering, manufactured by Ameri- 
can Felt Co., Dept. SBS, Glenville, 
Conn. 

Introduced in dyeing process, 
Mitin penetrates fibers, reportedly 
giving lifetime protection against 
moths and beetle larvae. Compound 


54 


is odorless and non-toxic, not af- 
fecting feel of fabric. Said fiume- 
proof, soil-resistant, and coiorfast. 
Available in wide range of solid 
colors. 

Write K26 on reply card, page 65. 


MEMBRANE FLASHING 


Copper membrane flashing, Cop-O- 
Top, carrying mark to _ indicate 
weight of copper, is manufactured 
by Chase Brass & Copper Co., Dept. 
SBS, Waterbury, Conn. 


Markings appear diagonally across 
roll, making it impossible to slit out 
section without part of weight des- 
ignation shown. Only reinforced side 
is marked. Materials rolled with 
weight designation on outside of 
roll. Available in regular and sand- 
wich types. 

Write K27 on reply card, page 65. 


MAGIC ROUTER GUIDE 


Magic guide, addition to router line, 
is manufactured by Porter-Cable 
Machine Co., Dept. SBS, 107 Seneca 
St., Syracuse, N. Y. 

Actually five tools in one, it can 
be used as straight edge guide, slot 


and groove guide, radius edge guide, 
circular guide, and edge plane. At- 
tachment purportedly takes guess- 
work out of routing for inlays, in- 
tricate designs, and radii in cabinet 
or furniture making. 

Write K28 on reply card, page 65. 


VENTLESS STOVE HOOD 


Kitchen stove range hood—requiring 
no vents, ducts, or outside louvers— 
has been perfected by Major Indus- 
tries, Inc., Dept. SBS, 505 N. LaSalle 
St., Chicago 10, Ill. 

Nautilus No-Duct hood said to re- 
move cooking fumes, odors, grease, 
and smoke. Air is purified by pass- 
ing through mesh aluminum grease 
filter and activated charcoal filter. 
Reportedly causes no loss of house- 
hold or cooking heat. 

Unit available in three models — 
no expensive duct work required. 
Eight sizes range from 24” to 48” 
long. 

Write K29 on reply card, page 65. 


LIGHT CONTROL SWITCH 


Electronic device designed to con- 
trol automatically lights and other 
electrical appliances is announced 
by Polaris Electronics Corp., Dept. 
SBS, 2600 Grand Ave., Kansas City, 
Mo. 

MAJ-I — activated by daylight 
and dark — was created to meet 


demand for efficient, low-cost switch, 
automatically turning on at dusk 
and off at dawn. 

With 500 watt capacity, MAJ-I 
weighs less than 10 ounces, is only 
1%” x 2” x 3%”. Offered in brown 
phenolic plastic case, it requires no 
special fittings for installations. 

Write K30 on reply card, page 65. 


SELF-ADHESIVE PLASTIC 


Rough-textured stone wall effect is 
captured in Travertine pattern of 
waterproof Con-Tact, self-adhesive 
vinyl plastic, offered by Monsanto 
Chemical Co., Dept. SBS, 445 Park 
Ave., New York 22, N. Y. 

Other patterns include Electra — 
geometrical pattern; Harlequin — 
slim diamond pattern; and Stardust 
— gold asterisks and ciphers on 
white. 

No tools, water, or paste reported- 
ly are needed to apply Con-Tact. 
Plastic sticks to almost any dry, 
clean, smooth, dust-free surface. It 
wipes clean with damp cloth. 

Write K31 on reply card, page 65. 
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ALUMINUM MAIL BOX 


Addition to M-D anodized aluminum 
mail box line is vertical 400 series, 
manufactured by Macklanburg-Dun- 
can Co., Dept. SBS, P. O. Box 1197, 
Oklahoma City 1, Oklahoma. 
Series available in six color com- 
binations of anodized aluminum, 
featuring black, gold, and aluminum. 
Attached to front is blank plate of 


contrasting color for personalized 
name, engraved free. It is 10%” 
high, not including magazine hold- 
ers, 3%” deep and 6%” wide. 
Write K32 on reply card, page 65. 


SCISSOR TRUSS SERIES 


Eight typical designs for raised chord 
and scissor roof trusses are an- 
nounced by Timber Engineering Co., 
Dept. SBS, 1319 Eighteenth St., 
N. W., Washington 6, D. C. 

With spans ranging from 20’ to 50’ 
and spacings of 2’ and 15’ o.c., TECO 
designs reportedly can accommodate 
wide variety of building require- 
ments where raised or sloping ceiling 
effect is desired. Designs particularly 
adaptable to churches, recreation 
halls, and community buildings. 
Complete stress diagrams and lumber 
and hardware requirements are pro- 
vided on each design. 

Write K33 on reply card, page 65. 


LATEX HOUSE PAINT 


Fifty per cent increase in number 
of days one can paint home when 
using its latex product is claimed 
by Luminall Paints, National Chemi- 
cal and Mfg. Co., Dept. SBS, 3617 S. 
May St., Chicago 9, Ill. 

Paint applied directly to painted 
surfaces or to new wood, first using 
latex primer. Dries within hour. Big 
feature purportedly is applicability 
to early-morning damp, dewy sur- 
faces, even before and after rainfall. 

Available in white, plus eight col- 


ors, paint is nonflammable. Brushes 
wash clean in soap and water. 
Write K34 on reply card, page 65. 


HARDWOOD FLOORING 


Monticello — low cost luxury floor 
version of laminated hardwood block 
— is being distributed by Wood- 
Mosaic Corp., Dept. SBS, 500 Crit- 
tenden Dr., Louisville 9, Ky. 
Monticello can be laid in matched 
or contrasting woods, with square 
block pattern, separated by mitred 
bands or strips. It can be installed 
with adhesive over concrete or wood 
subfloors. Tongued and grooved block 
units are 9” square and %” thick; 
double mitred bands are 4” x 13”. 
Write K35 on reply card, page 65. 


DIFFUSER PANELS 


Compatible diffuser designs — 2’ x 
4’ diffusers which match standard 
2’ x 2’ diffusers — are offered by 
Lightonics, Dept. SBS, P. O. Box 
7211, Oakland 1, Calif. 

Lightonics diffusers available in 
both single and double dirt-shield 











panels. Double dirt-shield panels 
consist of two plastic sheets placed 
apart and fastened around perimeter 
with white or bright metal edge. 
Diffuser panels are white .015 
polystyrene or .015 vinyl. Light 
transmission purportedly is con- 
trolled to give low-level brightness 
Write K36 on reply card, page 65. 


REINFORCED POLYETHYLENE 


Polyethylene film, reinforced with 
tough Fiberglas, has been introduced 
by the Owens-Corning Fiberglas 
Corp., Industrial Division, Dept. 
SBS, 16 East 56th Street, New York 
22, N. Y. 

Called FRF, the reinforced poly- 
ethylene film is said to provide 
greater strengths with thinner ma- 
terial, eliminating stretching, bag- 
ging and billowing. The FRF prod- 
uct also has an increased re-use 
value, due to its improved strength 
and tear-resistance. 

FRF is said to handle more easily 
because of its flexible stiffness. 

Write K37 on reply card, page 65. 
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POST ANCHOR 


Advance Metal Products, Inc., Dept. 
SBS, 2445 N. W. 76th St., Miami 47, 
Fla., announces development of Post 
Anchor for protection of woodposts 
resting on concrete slabs. 

Manufactured in two types, type 
“A” has built-in anchor for preset- 
ting on forms prior to pouring con- 
crete slab. Type “O” is available 
without built-in anchor, attaching to 
existing slabs by drilling %” shield 
and bolting with lag screw. 

It reportedly eliminates termite | 
rot and protects woodposts from 
deterioration and from scuffing. 

Write K38 on reply card, page 65. 


REDWOOD FINISH 


King redwood finish — manufactur- 
ed by King Chemical Co., Dept. SBS, 
2342 S. Lauderdale, Memphis 6, Tenn. 
— is water-repellent, modified stain 
for exterior and interior use on red- 
wood, western cedar, mahogany, and 
similar woods. 

Finish reportedly has sealing ac- 
tion to prevent penetration of addi- 
tional coats until first has weathered 
at least one year. Tests indicate life 
of four years or more for single coat. 

One gallon is said to cover 400 to 
500 sq. ft. of smooth surface. q 

Write K39 on reply card, page 65. 


FOLDING DOOR FASCIA 


Inexpensive method of adding fold- 
ing door fascia is available from 
Clopay Corp., Dept. SBS, Cincinnati 
14, Ohio. 

Fascia is steel panel covered with 
vinyl to match Clopay’s Steelite 
door. Installation is simple — one 
side fits between folding door track 
and header, other hanging vertically 
making fascia. It can be installed 
over curtain rods. 


Shipped in pairs, each 36” x 3”, 
when mounted. Width can be re- 
duced with tin shears or heavy 
scissors. Colors are grey or beige. 

Write K40 on reply card, page 65. 





Dun-O-walL 


RIGID BACKBONE OF STEEL 
FOR EVERY MASONRY WALL 


IT’S THE S <<: + eo 


THAT ASSURES | :? esults 


COMPARE THESE WEIGHTS 
Standard Dur-O-waL 187 Ibs. per 1000 ft. 
Standard Ladur Type 139 Ibs per 1000 ft. 


Insist on genuine Dur-O-waL for crack-free masonry 
walls with a backbone of steel 


New Companion Product for Masonry Walls 


Rapid CON/ROL Joint 


Trademark 


Pat. Pending 


WIDE FLANGE 


CONTROL 


WIDE FLANGE 
12 wreces 


et 40 rounos 


Rubber Control Joint with neoprene 
compound flanges for easy compres- 
sion is shipped in convenient cartons. 





Dur-O-wal Div., Cedar Rapids Block Co., CEDAR RAPIDS, 1A. Dur-O-wol Prod., 
Inc., Box 628, SYRACUSE, N.Y. Dur-O-wal Div., Frontier Mfg. Co., Box 49, 
PHOENIX, ARIZ. Dur-O-wal Prod., Inc., 4500 E. Lombord S1., BALTIMORE, MD. 
Dur-O-wal of II/., 119 N. River St., AURORA, ILL. Dur-O-wal Prod. of Ala., Inc., 
Box 5446, BIRMINGHAM, ALA. Dur-O-wal of Colorado, 29th and Court St., 
PUEBLO) COLORADO ur-O-wol Inc., 165 Utoh Street, TOLEDO, OHIO 
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“There's Nothing ‘Jivy, 
Like Wood” AW 


SUGAR PINE 
PONDEROSA PINE 
DOUGLAS FIR 
WHITE FIR 


CALIFORNIA 
INCENSE CEDAR 


a 
We have vast 
forest resources, 
modern mills, 
kilns and facilities— 
plus men 
who know Lumber 

& 
A mixed car can 
contain Standard 
Items plus mouldings, 
interior trim, 
glued panels 
Specialists in 

Finger Jointing 


The Ralph L. 


SMITH 


Lumber Company 


West Coast Lumber Assn., 
Ponderosa Pine Woodwork 














BE A DISTRIBUTOR! 


THE MOST ATTRACTIVE AND STRONGEST 
ALUMINUM ORNAMENTAL COLUMN MADE! 


ALUMA-CRAFT 
ORNAMENTAL 
COLUMNS 


Pittsburgh tests show 1650 
Ibs. load test on flat col- 
umn and 3200 lbs. on 
corner columns! Beauty, 
quality and satisfaction 
guaranteed! Sizes, 7, 8, 9, 
and 10 feet. 


FLORIDA 
INDUSTRIES, INC. 


4503 W. Alva St. RE 6-2481 


Tampa, Florida 
PHONE COLLECT FOR 


ADDITIONAL 
INFORMATION 


7 ft. Prices: 
$2.75 Flat $4.55 Corner 








SOUTHERN BUILDING SUPPLIES for NOVEMBER, 1959 








PROTECT 
YOUR 


BUILDING 


pk AY INVESTMENT 
O T E Ss Plywood Grade Stamp 


ORDANC 
ce m of Dependable Quality 


TECO is the plywood grade stamp of 
dependable quality backed by the Timber 
Engineering Company of Washington, 

D.C. They are a highly respected engineer- 

ing and research group known in the forest 
products field for more than a quarter of a 
century. This independent FHA-accredited test- 
ing agency place their own technician in each 
One of your best sources of TECO TESTED participating plant. TECO knows there is more 
than meets the eye in every sheet of plywood. 
They check and test on a continuing basis the 


SANTIAM LUMBER COMPANY core material, the kind and type of glue, patch- 


Sweet Home, Oregon, Phone EMpire 7-2121, TWX 315-U a fact the whole operation from log to fin- 
ished product. This is the reason TECO is your 


best guarantee of a dependable supply of supe- 
rior plywood, 





Plywood is: 
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SILENT SALESMEN 





JOIST HANGER DISPLAY 


Dealer display for Teco-U-Grip joist 
hangers is available to lumber and 
building supply dealers. Designed 
for minimum space, display is 8%” 
x 11”, usable on counter, wall, or 
similar flat surface. 





Feature of Teco display is sample 
of type A-28 Teco-U-Grip, designed 
for 2” x 6” to 2” x 10” joists. Type 
B-28 used for 2” x 10” to 2” x 14” 
joists. 

Contact: Timber Engineering Co., 
Dept. SBS, 1319 18th St., N.W., 
Washington 6, D. C. 


HARDBOARD MERCHANDISER 


Series of dealer merchandising aids 
emphasize Trendwood finishes and 
easy handling properties of tongue- 
and-grooved Marlite Random Plank. 

Counter card with swing-out easel 
features six full-color Random Plank 
installations. Removing cardboard 
easel converts counter card into wall 
poster, It offers dealers additional 
sales aids, such as promotional ma- 
terial. 

Random Plank available in six 
Trendwood finishes developed by 
American Color Trends, color con- 
sultants. Decorative grooves divide 
16” wide planks into panel strips of 
varying widths. 

Contact: Marsh Wall 
Dept. SBS, Dover, Ohio. 


Products, 


TILE SAMPLE BOARD 


Mounted-sample board, displaying 
entire color range available in Im- 


perial series of Excelon tile, is pre- 
drilled for hanging in retail show- 
room. Board, 36” x 24”, contains 9” x 
9” samples. It is designed especially 
for dealer selling installed floors for 
residential buildings. 

Imperial series features non-direc- 
tional chip-texture design. Accent 
markings extend through %” thick- 
ness of tile. Pattern thus reportedly 
cannot be “worn away.” Eight pat- 
terns available. 

Contact: Armstrong Cork Co., 
Dept. SBS, Lancaster, Pa. 


INSULATING SIDING KIT 


Consumer demonstration is feature 
of merchandising aids kit promoting 
sales of insulating siding. Kit con- 
tains sales-stimulating enclosures 
and mailers, sales manual prepared 
by Insulating Siding Assn. and 
complete application instructions. 


Variety of material enables dealer 
to demonstrate design appeal and 
cost-saving advantages. All litera- 
ture, including lending institution’s 
promotion folder, available imprint- 
ed with dealer’s name. 

Contact: Celotex Corp., Dept. SBS, 
120.S. LaSalle St., Chicago 3, Ill. 


SAW BLADE MERCHANDISER 


Hand hack saw blade merchandiser 
contains 110 popular hack blades. 
Masonite display measures 16” x 6%” 
x %”, usable either on counter or 
wall, 

Super Safe and Duraflex Disston 
blades in 10” and 12” sizes, and 18 
and 24 teeth per inch make up as- 
sortment of high quality and econ- 
omy blades offered in display. All 
blades painted green and tangerine, 
carrying self-selling copy. 

Contact: Disston Div., H. K. Porter 
Co., Inc., Dept. SBS, Philadelphia 35, 
Pa. 


PICNIC TABLE CARTON 


Self-display carton for Model No. 
PT-69 “easy fold” picnic table frame 
is available to Gerber dealers. 
Printed in yellow and black ink 
on white background, display carton 


answers selling-display need. Carton 
illustrates “fold-up” features of 
table, with die cut handle for carry- 
outs. 

Contact: Gerber Wrought - Iron 
Products, Inc., Dept. SBS, 2540 
Farrar St., St. Louis 7, Mo. 


SILO CAPS PACKAGING 


Packaging for plastic silo covers and 
merchandising plan are available. 
Silo cap is designed for strong trend 
toward use of black plastic on farm. 


Features include assortment of silo 
cap sizes in one case — 14’ x 14’, 
16’ x 16’, and 20 x 20’; shipping 
carton quickly converted to counter 
display; and square silo caps to give 
farmer extra utility as tarp. 

Contact: Kordite Corp., Dept. SBS, 
Macedon, N. Y. 
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FIBERGLASS MANUAL 


Eighteen-page sales manual contains 
sales aids and promotional material 
for building supply dealers. Entitled 
“Barclite—The New Force in Build- 
ing Materials,” handbook tells fiber- 
glass story to customers through 
photographs and sketches. 
Do-it-yourself instructions cover 
roofing, room dividers, partitions, 
fencing, carport, and patio construc- 
tion. Ruler-type coverage chart 


shows consumer number of panels 
required to cover specific area — 
calibrated 
lengths. 

Contact: Barclite Corp. of Ameri- 
ca, Dept. SBS, 385 Gerard Ave., New 
York 51, New York. 


to 26”, 24”, and 40” 


HOOD DEMONSTRATOR 


Ventilator hood display is offered 
as demonstrator for Youngstown 
kitchen distributors. Standing dis- 
play includes three 36” ventilating 
hoods, pivoted upward to show un- 
derhood ventilator. Plug-in electri- 
cal connection with switches for 
each hood operates units. 


Mounted on blue _ background, 
hoods are Early American in antique 
copper, deluxe in stainless steel, and 
standard in coppertone. Display is 
38” x 69”, requiring only four square- 
feet floor space. 

Contact: Youngstown Kitchen 
Div., American-Standard, Dept. SBS, 
Warren, Ohio. 


TILE IDENTIFICATION 


Ordering and stocking U. S. Gyp- 
sum Co.’s acoustical and insulating 
ceiling tiles is reportedly easier and 
faster with a newly-developed num- 
ber identification system. 
Previously, packages of USG fash- 
ion tiles were identified by word 
descriptions. Under the new system 


a number takes the place of several 
words. Labels carry number iden- 
tification and product illustration. 

Contact: United States Gypsum 
Co., Dept. SBS, 300 West Adams 
Street, Chicago 6, Il. 


LAWN PROTECTION KIT 


Heavy-duty polyethylene unit, when 
attached to house downspout, drains 
off and dissipates rain water. Rain- 
X-It channels water through small 
openings along length of tube so that 
water seeps into ground rather than 
gushing out and washing over it. 

Tube made from black Durethens 
polyethylene — 66” long and 8” in 
diameter. With regular screwdriver, 
tubing said to be attached in seconds 
to downspout. It also has self-clean- 
ing snap end. Packaged in poly- 
ethylene envelope. 

Contact: Plastics Div., Koppers Co., 
Inc., Dept. SBS, Koppers Bldg., 
Pittsburgh 19, Pa. 


PADLOCK ASSORTMENT 


Full display is given padlocks pack- 
aged in See-Pack with this wire rack 
introduced by Slaymaker. 


The sturdy rack holds four each 
of six sizes, and is 14%” x 8%” x 
4%”. The display is free to dealers, 
and can be used on wall, pegboard, 
or counter top. There is a choice of 
two assortments: PB17, an all-brass 
assortment, and PB57, containing 
brass, laminated, and combination 
padlocks. 

Contact: Slaymaker Lock Co., 
Dept. SBS, Lancaster, Pa. 
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HARDWARE DISPLAY 


Yale & Towne offers an island dis- 
play which represents in itself a 
small department of  resider.tial 
builders hardware. It occupies three 
square feet of floor space. 

Hardware mounted on the mer- 
chandiser can be removed for dem- 
onstration so that knobs can be seen 
in combination with different trim 
designs. The eight panels on which 
the hardware is mounted are easily 
removable. They have easel backs 
for counter demonstration. 

Contact: The Yale & Towne Man- 
ufacturing Co., Dept. SBS, Chrysler 
Building, New York 17, N. Y. 


MASONRY ANCHOR EXHIBIT 


Saber-tooth  self-drilling masonry 
anchor display carries product ad- 
vertising and promotion to point of 
purchase. Eye-catching red, white, 
and black display mounted on heavy 
cardboard, holding actual -saber- 


tooth sample. Folding easel in back 
permits board to be placed on coun- 
ter or hung overhead. 

Contact: Rawlplug Co., Inc., Dept. | 
SBS, New Rochelle, N. Y. | 


CORK HUE CHART 


A new, easy-to-set-up counter dis- 
play of Vina-Lux cork hues is now 
available to dealers. 

Printed in full color with a fluores- 
cent accent, the counter piece offers 
three 3” x 3” samples of Vina-Lux 
cork hues in dark, medium and light 
cork shades. 

It stands 11” high by 18” wide, 
and also can be used effectively in 
windows and on display shelves. 

Contact: Azrock Floor Products 
Division, Uvalde Rock Asphalt Co., 
Dept. SBS, Box 531, San Antonio, 
Texas. 
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INDUSTRY NEWS 


CAROLL E. HELVESTON JR. is newly 
appointed southeastern sales representative 
over six-state territory for Wabash Screen 
Door Co. He will represent company’s con- 
tinental screen doors, louver doors and blinds, 
and Vistarama wood window units. Helveston 
was formerly representative for Building Spe- 
cialities Div., Stanley Works. 


August Contracts Decline 
11% Below ‘58 Record High 


August construction contracts 
declined 11 per cent below cor- 
responding month of August, 1958. 
Total of $3,083,649,000, however, 
was the second highest ever re- 
ported for any August, according 
to F. W. Dodge Corp. 

Seasonally adjusted index of 
construction contracts for August 
was 258, down from July’s 289. 

Dodge reported no evidence that 
showed any great slowing of actual 
construction work as result of steel 
shortages. But awarding of con- 
tracts for future jobs might have 
been held-up because of uncer- 
tainties over steel deliveries and 
prices, it concluded. 

Every non-residential category 
declined except hospital construc- 
tion, up 50 per cent. Residential 
building contracts were up 7 per 
cent from August, 1958. 


Dewey Cement Official Dies 


Frank Edmond Tyler, 90-year- 
old board chairman of the Dewey 
Portland Cement Co. of Kansas 
City, died recently following treat- 
ment for injuries received in a fall 
earlier this year. He and a brother, 
H. F. Tyler, founded the firm. 
Frank was president until 1941. 
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Oldham of Dallas Welcomes 
Son Into Expanded Set-Up 


Expansion and remodeling of 
firm’s two yards and addition of 
one staff member is announced by 
W. B. Oldham, president of the 
Oldham Lumber Co., Dallas, Texas. 

The new staff member is W. B. 
Oldham Jr., who recently com- 
pleted three years of U. S. Army 
service. Now in the sales depart- 
ment, Oldham expects eventually 
to master all business phases. 

In the main Dallas yard, the 
paint and hardware department 
has been enlarged and moved to 
a point where it is more accessible 
to trade. This permitted creation 
of conference rooms for contrac- 
tors and — for the first time — a 
private office for the president. 

These offices, and the yard, now 
are equipped with the most mod- 
ern in intercom system, fire, and 
burglar alarms. An acute need of 
more space made it necessary to 
lease a nearby tract for lumber 
storage, two blocks distant along 
the same railroad that serves the 
yard. For travel between the two 
points, the yard man uses a golf 
buggy. 

The company’s “Ranger” divi- 
sion yard in the suburbs has also 
been remodeled, and offices and 
display area have been enlarged. 
This branch of the business has 
been designed to appeal to the 
do-it-yourself trade. 


Texas Lumbermen Organize 


Newly-formed Tri-Rivers Lum- 
bermen’s Assn. has organized and 
the following officers elected: Dean 
Leman, Rosenberg, president; S. I. 
(Si) Cousins, Wharton, first vice- 
president; Doug Burris, Bay City, 
second vice-president; and Henry 
Herder, Weimar, secretary-treas- 
urer. New group will serve Fort 
Bend, Matagorda, Colorado, Aus- 
tin, Wharton, and Waller Counties. 


Rufus C. Barkley Succumbs 


Rufus C. Barkley, board of 
directors chairman for Cameron & 
Barkley Co., Jacksonville, Fla., 
died recently. A native of Charles- 
ton, S. C., Barkley had lived in 
Jacksonville since Cameron & 
Barkley headquarters was moved 
from Charleston three years ago. 


(Continued from page 20) 





CONVENTION 
CALENDAR 





NOVEMBER 14-17: National Re- 
tail Lumber Dealers Assn., Cleve- 
land, Ohio. Exhibits. 

NOVEMBER 16 - 18: National 
Building Material Distributors Assn., 
Edgewater Beach Hotel, Chicago, III. 

NOVEMBER 16-18: Southern Sash 
& Door Jobbers Assn., Shamrock 
Hotel, Houston, Texas. 

JANUARY 18-20: Kentucky Retail 
Lumber Dealers Assn., Kentucky 
Hotel, Louisville. Exhibits. 


JANUARY 21-23: West Virginia 
Lumber and Builders Supply Deal- 
ers Assn., Stonewall Jackson Hotel, 
Clarksburg. Exhibits. 

JANUARY 24-27: Southwestern 
Lumbermen’s Assn., Municipal Audi- 
torium, Kansas City, Mo. Exhibits. 

FEBRUARY 3-5: Middle Atlantic 
Lumbermen’s Assn., Chalfonte-Had- 
don Hotel, Atlantic City, N. J. Ex- 
hibits. 

FEBRUARY 5-7: Home Improve- 
ment Products Show, Navy Pier, 
Chicago, Ill. Exhibits. 

FEBRUARY 17-19: Virginia Build- 
ing Material Assn., Hotel Chamber- 
lin, Fort Monroe. Exhibits. 

FEBRUARY 25-27: National Assn. 
of Lumber Salesmen, Inc., Peabody 
Hotel, Memphis, Tenn. 

MARCH 8-10: Carolina Lumber 
and Building Supply Assn., Munici- 
pal Auditorium, Asheville, N. C. 
Exhibits. 

MARCH 22-24: Louisiana Building 
Material Dealers Assn., Jung Hotel, 
New Orleans. Exhibits. 

MARCH 24-25: Mississippi Retail 
Lumber Dealers Assn., Buena Vista 
Hotel, Biloxi. Exhibits. 

APRIL 10-12: Lumbermen’s Assn. 
of Texas, Austin Municipal Auditori- 
um, Austin. Exhibits. 





Frank F. Bruer Passes; 
Tennessee Lumber Pioneer 


Frank F. Bruer, 72, pioneer in 
wholesale builders supply business 
in Nashville, Tenn., died recently 
of a heart ailment. 

Bruer founded Dealers Supply 
Co., Inc., serving as its president 
until his retirement in January, 
1957. He had been in failing health 
the past six months. 
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MANUFACTURER NEWS 





DES PLAINES, ILL.: A. J. Ger- 
rard & Co., manufacturer of steel 
strapping, is expanding to new 
quarters here. Chicago suburban 
plant, now under construction, will 
house automatic equipment to man- 
ufacture flat and oval strapping as 
well as complete line of tools and 
accessories. 


LOS ANGELES, CALIF.: Panel- 
board Mfg. Co., Inc., of Newark, 


N. J., has opened West Coast branch 
sales office and warehouse here. 
Branch will stock complete inven- 
tories for seven state western area. 
Entire western operation, including 
five sales representatives, will be 
under management of Irving Ben- 
nett. Panelboard manufactures plas- 
tic coated wallboard in tile, Random 
Plank wood paneling, Marbletone, 
Pearltone, colored perforated board, 
and many other patterns. 





CALL HUTTIG 
FIRST... 


they ‘Il 
have it! 


HUTTIG HAS IT INL4UCITIES .. just pick up \ 


| your phone | 


Huttig assembly plants and warehouses, in 14 
cities, always ready for you with quality 
building products, kept at peak of completeness, 


On-time delivery is one of many advantages 


of dealing with Huttig. In each city, 


experienced representatives are ready at your 
call to assist with your customers’ problems. 


Pick up your phone. .. now! 


MANUFACTURERS: all types of quality millwork, Satin Brand Door 
Units, Satin Seal Window Units, Satin Brand By-Passing and 
Pocket Door Frames, Windows, Frames, Louver Doors and Blinds. 


DISTRIBUTORS: nationally known building products. . . 

Andersen Windowalls, General SSS Doors, Twindow, Thermopane, 
Berry Steel Garage Doors, Marlite, Upson Products, Armatol 
Wood Preservative, Prefinished Hardwood Plywoods, Miami Bath- 
room Cabinets, Plaswood, Coffman Ornamental iron, Weiser 
Locks, WelBilt By-folding Doors, WPP and Fir Mouldings, Fir 


Plywoods, Fir & WPP Doors. 


HELPING YOU 


BUILD THE 
SOUTH 


SASH & DOOR CO. 


For more details on above items, use Coupon on Page 65 


Since 1885 © St. Lovis 10, Mo. 
* Birmingham Sash & Door Co. ** Memphis Sash & Door Co. 


tAmerican Sash & Door Co. 








KANSAS CITY, MO.: Norman C. 
Johnson has been appointed division 
manager here for General Tire & 
Rubber Co.’s building materials divi- 
sion. Johnson will direct sale of 
General’s “Bolta” line of vinyl floor, 
wall, counter, and surfacing ma- 
terials in west-central areas. 


YORK COUNTY, S. C.: Seven- 
million dollar board mill, turning 
out half-million square feet of board 
products a day, will go into opera- 
tion next spring near Catawba. 
Operated by Bowater Board Co., 
mill will turn out hardboard manu- 
factured from hardwood fibers. Com- 
pany says finished product will be 
hardboard panels with “amazing 
strength.” It says board “will not 
split, splinter, or crack.” Board may 
be used for decorative wall paneling 
and exterior wall surfacing. Behind 
production is revolutionary process, 
developed after 17 months research. 
By using air to transport wood fibers, 
Bowater is eliminating liquid waste 
problem normally associated with 
wet process board operations. 


PESHTIGO, WIS.: High - speed 
computing system has been added to 
facilities of Unit Structures, Inc., 
here and at Magnolia, Ark. Heart of 
system is electronic digital com- 
puter, performing long, complex 
arithmetical operations at astonish- 
ing speeds. 


SPRINGFIELD, MASS.: C. J. 
Deiliso, Toolkraft Corp., vice-presi- 
dent, announces brand name change 
for power tool products from Darra- 
James to Toolkraft. Gradual change- 
over to Toolkraft brand name has 
been in process for year. All factory 
products and literature have carried 
Toolkraft name since October. 


BLACK MOUNTAIN, N. C.: Na- 
tional Starch and Chemical Corp.. 
of New York, has purchased Ameri- 
can Parboard stock. Both concerns 
are producers of wood particle board, 
National operating plant at Goffs- 
town, N. H., and American Par- 
board here. American Parboard will 
operate as subsidiary of National 
Starch and Chemical. Harold R. Tip- 
ton and David B. Morgan Jr. will 
continue on staff as directors. 


BALTIMORE, MD.: U. S. Gypsum 
Co. has established new sales dis- 
trict with headquarters here. Lo- 
cated at 6305 York Road, new 
district is part of company’s Mid- 
Atlantic division. Called Baltimore 
District, it includes Delaware and 
northern counties and eastern shore 
area of Maryland. Robert B. Osburn, 
former manager of builder sales, 
Washington District, is district man- 
ager. 
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TEXAS CITY, TEX.: Union Car- [) SH A BE aE 
bide Corp. will expand polyethylene | T AY 
production facilities at its plant here 
and at its Seadrift operation. Con- T 4 AT COUNT 
struction of new units, beginning at THIN 
once with completion scheduled for 
1961, will add 170-million pounds 
per year to Union Carbide’s output 
of high-pressure polyethylene. 


TONAWANDA, N. Y.: National 
Gypsum Co. will build $400,000 addi- 


tion to its Town of Tonawanda Re- 
search Center here. The 7,200 con- am VULCO offers the 


struction will be pilot plant for ‘Meson 3 
development, testing and limited om < widest selection of 
Rolled-Formed and 


manufacture of plastic building ma- 
terials. No. 321-323 
. Extruded Aluminum 

OLIVE BRANCH, MISS.: Light & 
Power Utilities Corp. of Memphis, , : Component Shapes 
Tenn., manufacturer of commercial a . 
and industrial fluorescent and in- ; for Storm Windows, 
candescent lighting fixtures, will Porch Enclosures, 
open its second plant here next 
spring. Factory, 28 miles from com- Aw 3 Screen Doors and 
pany’s present site, will cost about aia 
$600,000, tripling present space. It Screens. Write for 
will house facilities for two com- ‘ informa- 
plete electrical fixtures lines — complete " 


“L & P” fluorescent fixtures and . Gg ll tion! 
“Delta” incandescent fixtures. —> ' 


HOUSTON, TEX.: Don Ahrens has 
been appointed general sales man- 
ager of Childers Mfg. Co., producer 
of aluminum jacketing for insulated 
lines, elbows, towers, vessels, and 
tanks. Ahrens’ sales responsibilities 
will include aluminum jacketing and 
distribution of prefabricated steel 
buildings, walkway covers, and in- 
dustrial-commercial carports. 


FAIR LAWN, N. J.: Lee Millwork 
Corp. has named Brice Gaston as 
representative in Texas, Oklahoma, 
Louisiana, and Arkansas. With head- 
quarters in Dallas, Gaston will in- 
itially promote Lee Bow window. 


TORRANCE, CALIF.: Desmond 
Bros., manufacturer of Deft wood une a 
finish, has moved into its newly- Weather Stripped Jalousie Glass Frame No. WE-2 Ne. PE-4 
constructed facilities here. Interior Glass Frame 3/8” x 15/16” Drop-In Glaze 1 Squere Tubing with 
offices are decorated in combination 3/8" x 15/16" svat see Kick Plate Greeve 
of natural woods, one entire wall of No. WE-8 


i ‘ : ° Glass Frame for No. PE-11 
main office paneled in various types No. 321-322 pee ~ at Ne. WET 1” Square Tubing 


: oe ee ipped 

of Deft-finished wood. Building in- | Weather Stripped yja" x 1-1/8" Mullion 3/8” x 1” 
cludes national sales offices, research 3/8" x 15/16” for WE-1 and WE-2 
and control laboratory, and general 


offices. 


MEMPHIS, TENN.: Lawson Stack- 
er Co., Inc., has announced agree- 
ment with Forano, Litd., of Montreal, 
Canada. Latter will manufacture 
and sell Lawson’s line of lumber 
handling equipment in Canada. 
Agreement calls for complete pro- 
duction of all Lawson patents for 
automatic lumber stackers, hoists, 
and other equipment. 


NEW HAVEN, CONN.: Ramset 
Fastening System, part of Winches- 
ter-Western Div., Olin Mathieson 
Chemical Corp., has moved its head- 
quarters here from Cleveland. Ram- about VULCAN Quality Products and 
set manufactures powder-actuated VULCAN Service. No obligation. om state 
fastening tools. es ee LL 


No. 321-322 


No. 301 No. WE-1 No. 702 

Glass Frame Mullion 1/4” x 3/4” Drop-in Glaze Box Frame with 

3/8” x 15/16” for 301, 303 and 321 Glass Frame -160 Plastic Spline 
15/32” x 15/16” Groove, 7/16” x 3/4" 


METAL PRODUCTS, Inc.! 


2801 6th Avenue, South, f 
NEVER goat COMPETITOR stents t.. 8 


SALES OFFICES: Atlanta Ga,; Birmingham, Ala.; Liberty, Mo.; Los Angeles, Calif; § 
Mountainside, N. J.; New Smyrna Beach, Fla.; New York City; q 
Plymouth, Ind.; Tyler, Tex. i 

To: Vulcan Metal Products, Inc. CHECK ITEMS OF PARTICULAR INTEREST TO YOU §§ 


Dept. SBS 5 h | screens | coors | winoows | ENCLOSURES | i 
280! 6th Avenue, South, 
Birmingham, Alabama NAME 


Please send me complete information 
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Don’t let 
SHORT STOCKS 
stom sales 


The Weyerhaeuser Louisville Yard Stocks 22 Broad Lines 
of Aist Chote Building Materials for You to Supply Customers Fast, Profitably 


When the fall rush gets your inventory out of TRUCK ROUTES 
balance and you’re faced with telling the cus- 
tomers “Sorry, we don’t have it’’, remember: 
you can keep customers happy—and your 
profits up—by using the Weyerhaeuser Louis- 
ville Distributing Yard as your “branch ware- 

house’’. Order from 22 broad lines of first choice passat rs aay — or ae 


building materials, all available for immediate have it in short order’’ . . . from the Weyerhaeuser 
Louisville Distributing Yard. 


You dealers in Kentucky and southern Indiana 
get fast, reliable service from Weyerhaeuser’s 
own trucks traveling regular scheduled routes. 


pickup or prompt shipment. 


WEYERHAEUSER 
RAIL CARLOADS 


& & 
Either mixed cars or straight cars can be sup- Loul sville 


plied quickly and economically from the nearby DISTRIBUTING YARD 

Weyerhaeuser Distributing Yard. Shipments 1360 DURRETT LANE, LOUISVILLE 13, KENTUCKY 

east, north and south get low rail rates, (Watterson Expressway east of Kentucky Turnpike) 
Telephone: EMerson 8-3331 


ak a Andersen Windowalls 


FOURS, ince) Salenm: weet! 


Factory-Coated Shakes and Shingles ees oy 


© eas bohdieg Predecny— Doors ond Windows Gibraltar 


Complete Wood Window Units 


: : | 
Owens-Ituncs FLOM" “u-Weed wooa-Mosaic & 


insulation Board Products 
Prefinished Hardwood Plywood Fiberglas Building Panels Prefinished Block Flooring 


*T. M. Reg. 


WHOLESALE BUILDING MATERIALS FOR FAST DELIVERY TO DEALERS 
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INFORMATION CENTER 


“7 BOOKLETS © NEW PRODUCTS © ADVERTISEMENTS 


oT Help yourself to free literature 


4h and more details on any prod- 
ucts or advertisements in this 


issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on new products, just insert 
in the appropriate space provided on one of these postage- 
free cards the key numbers of the items in which you are 
interested, and drop the card in the nearest mail box. 

Use the cards also to get details on any advertisement— 
just insert the name of the company and page number in the 
space provided. 


! Send free information on these ADVERTISEMENTS: 


| Company... Poge___ Compaay 
; Company Page_____ Company 
My Name 
My Company's Name 
| Address (number and street) 
: City 


NOVEMBER, 1959 


! 
| 
| 
I 
I 


' Send Information on these NEW PRODUCTS (fl im key oumbers): 





These cards 
can help 
you get 


valuable 


information 
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101 Weatherstrip Catalogs — Four 
new catalogs describing its combina- 
tion sash balance weatherstrip, full 
jamb metal weatherstrips, kerf type 
metal weatherstrips, and nail-on type 
metal weatherstrips, are available 
from W. J. Dennis & Co., Dept. SBS, 
a _ Kenneth Avenue, Chicago 


102 Screen Components, Hardware 
— In addition to its A.I.A. Home- 
shield Bulletin No. 35-P-12 on screen 
and storm sash components, Ameri- 
can Screen offers Bulletin HS-2 on 
Homeshield screen components for 
patio, per and pool enclosures, 
and A.A. File No. 27-A on Har- 
Vey sliding and folding door hard- 
ware. Each folder includes features, 
specifications, and construction in- 
formation. American Screen Prod- 
ucts Co., Dept. SBS, 61 E. North 
Avenue, Northlake, III. 


104 Wrought Iron Railings and Col- 
umns — A new four-page catalog 
shows the simplicity of new heavy- 
weight railing, plus a variety of 
column designs. Newly-added out- 
door lantern posts and lanterns are 
included. Catalog gives complete 
dealer merchandising program. Versa 
ae Co., Dept. SBS, Lodi 4, 
io. 


105 Western Pine — 101 Home Ideas 
— Full-color booklet shows 24 pages 
of provocative ideas for building and 
remodeling with the ten species of 
western pine. Single copies free; 
oo rates available from the 
estern Pine Assn., Dept. SBS, 
Yeon Building, Portland 4, Ore. 


106 Hardboard Uses — A new eight- 
page booklet, “How to Use Weyer- 
haeuser Hardboards” includes detail- 
ed drawings and descriptions on 
structural practices and principles. 
Photographs and drawings show uses 
and application procedures of Weyer- 
haeuser Weytex, Weylite, and Wey- 
base hardboard in typical new- 
building, remodeling, attic, garage, 
and farm use. Silvatek, Box S, 
Weyerhaeuser Timber Co., Dept. 
SBS, Tacoma 1, Wash. 


107 House Siding Finishes — ‘“Nat- 
ural Finishes for House Sidings” by 
John Reno gives pertinent data on 
the kinds, applications, and cost of 
natural finishes for redwood, cedar, 
and cypress. The Pacific Lumber 
Co. a: SBS, 35 East Wacker 
Drive, Chicago 1, Ill. 


108 Aluminum Siding — Folder de- 
scribes and gives sales pointers on 
Tripl-Tite painted aluminum siding. 
Also shows new and _ remodeled 
homes sided with Tripl-Tite alumi- 
num. National Metal Products Co., 
Dept. SBS, 2 Gateway Center, Pitts- 
burgh 22, Pa. 


109 Window Sash Balances — The 
Spiralflex weatherstrip-sash balance 
is described in a catalog sheet. The 
unit does not need individual part- 
ing bead and assures plumb installa- 
tion. It has spiral balances. Caldwell 
Manufacturing Co., Dept. SBS, 64 
Commercial Street, Rochester 14, 
x. YX. 


110 Ready-Mix Concrete Equipment 
— Details are available on the Wins- 
low Ready-Mix plant installation, 
with specific reference to the cost, 


HELPFUL 


BOOKLETS 


(Use reply card on page 65) 


operation, and return on investment 
of the Binanbatch. Winslow Scale 
Co., Dept. SBS, 25 & Haythorne 
Terre Haute, Ind. 


112 Home Buyer’s Guide — Booklet 
gives helpful information on house- 
buying, including such considera- 
tions as neighborhood, lot, roofing, 
insulation, kitchen, hot water, bath- 
room, plumbing, electrical system, 
basement, attic, heating, cooling, and 
financing. Southern Pine Assn., Dept. 
SBS, Box 1170, New Orleans 4, La. 


113 Deeorative Door Lights — Cata- 
log describes and gives specifications 
for Royalite packaged, glazed flush 
door inserts, decorative moldings and 
lights, Royalouvers, and oak thresh- 
olds. Southern Door Lite Co., Dept. 
SBS, 46 Westland Boulevard, S.W., 
Atlanta 10, Ga. 


114 Polyethylene Sheeting — Cata- 
logs, prices, and samples or pure 
polyethylene sheeting in three thick- 
nesses, widths from 3’ to 10’, are 
available from Warp Bros., Dept. 
SBS, Chicago 51, IIl. 


115 Asphalt Roofing — Detailed in- 
formation on “Top Cover” asphalt 
roofing products is available from 
this Georgia-owned, Georgia-operat- 
ed roofing manufacturer, reportedly 
the most recent producer in Dixie. 
The Piedmont Co., Dept. SBS, P. O 
Box 577, Douglasville, Ga. 


116 Masonry Fill Insulation — Data 
sheet gives complete information on 
Zonolite’s new water-repellent in- 
sulation for concrete block and cavi- 
ty wall insulation. Tables show re- 
ductions up to 50 per cent in heat 
transfer, résulting in lower heating 
and air conditioning costs. Zonolite 
Co., Dept. SBS, 135 S. LaSalle Street, 
Chicago 3, Ill. 


117 Plaster Reinforcement — A 20- 
page research booklet reports “The 
Crack Resistant Properties of Gyp- 
sum Lath and Plaster Angles Form- 
ed by the Intersection of Walls and 
Walls with Ceilings Reinforced 
with Various Types of Metal Rein- 
forcement.” It shows the superior 
performance of Keycorner wire 
mesh. Keystone Steel & Wire Co 
Dept. SBS, Peoria 7, IH. 


118 Aluminum Siding — Literature 
describes and shows Reynolds alu- 
minum Lifeguard weatherboard sid- 
ing. Siding is available in horizontal 
and vertical panels and finished in 
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ten baked enamel colors. Reynolds 
Aluminum Supply Co., Dept. SBS, 
P. O. Box 1367, Atlanta 1, Ga. 


119 Plastic-Finished Panels — Full- 
color catalog covers Marlite’s line 
of plastic-finished hardboard wall 
and ceiling panels. It shows a 
full variety of colors and patterns 
— Hi-Gloss, Marble Panel, Wood- 
panel, plank, block, and Korelock. 
Marsh Wall Products, Inc., Dept. 
SBS, Dover, Ohio. 


120 Asphalt Roofing Materials — 
Four-page catalog insert gives com- 
plete specifications, descriptions of 
uses, and directions for both cold 
and hot applications. It covers as- 
phalt roofing and coatings and ce- 
ments. Lion Oil Co., Asphalt Sales, 
Dept. SBS, El Dorado, Ark. 


121 Fir Plywood Facts — Available 
to dealers and their employees is 
a 48-page pocket-size fir plywood 
guide which includes basic grade- 
use data, advantages, and much 
“know-how.” Douglas Fir Plywood 
Assn., Dept. SBS, 1119 A Street, 
Tacoma 2, Wash. 


122 Plastic Water Putty — Catalog 
sheet shows home uses for Durham’s 
Rock-Hard water putty, explains 
how to color it, and lists types of 
customers who find it “indispens- 
able.” Donald Durham Co., Dept. 
SBS, Box 804-0, Des Moines, Iowa. 


123 Recessed Oven and Range Units 

- A full-color brochure gives in- 
formation and_ specifications for 
Modern Maid built-in ovens and 
top units. It includes distributor 
propositions to dealers of sales dis- 
play space and salesmen to call on 
builder trade. Tennessee Stove 
ga Dept. SBS, Chattanooga 1, 
enn. 


124 Steel Attic Stairs — Descriptive 
literature gives illustrations and 
specifications for the low-cost TFC 
Metal-Fold disappearing stairway. 
Price lists are supplied on request. 
Tennessee Fabricating Co., Dept. 
SBS, 1490 Grimes, Memphis 6, Tenn. 


125 Masonry Wall Reinforcement — 
Bulletin. gives specifications and 
shows Dur-O-wa mason wall 
reinforcement with cavity, pm 5 
coursed, or stacked course masonry 
wall, and wall with plaster. Dur- 
O-waL Products of Alabama, Inc., 
Dept. SBS, P. O. Box 5446, Bir- 
mingham 7, Ala. 


67 





BOOKLETS 
FREE! 


126 Hardwood Flooring — “The 
Hardwood Flooring Handbook,” a 
manual for retail lumber dealer 
salesmen, and “How to Install Hard- 
wood Strip Floors Over Concrete 
Slabs” contain essential information 
on hardwood flooring. The Atlanta 
Oak Flooring Co., Dept. SBS, 920 
Glenwood Avenue, S. E., Atlanta, Ga. 


129 Wood Window Designs — Folder 
is available on M W Distributors’ 
new D-Lite window with diamond- 
shaped light areas. Another folder, 
entitled “Does Your Home Have 
Curb Appeal?” shows different sty]- 
ing of the complete line of R-O-W 
removable wood windows with Lift- 
T-Lox balance springs. M W Distrib- 
utors, Dept. SBS, Rocky Mount, Va. 


130 Sash Balance and Metal Weath- 
erstrips — Southern Metal’s one- 
piece sash balance and weatherstrip 
is described and illustrated in Cata- 
log 57J. Catalog 57B has pictures 
and specifications for a complete 
line of thresholds and weatherstrips. 
Southern Metal Products Corp., Dept. 
rr}? 1775 Airways Blvd., Memphis 
, Tenn. 


131 Pressure-Treated Lumber — 
“Safeguard Building Dollars With 
Wolmanized Pressure-Treated Lum- 
ber” is a 16-page brochure illus- 
trating applications of lumber treat- 
ed against deterioration from rot- 
producing fungi and termites. Kop- 
pers Co., Inc., Dept. SBS, 750 Kop- 
pers Building, Pittsburgh 19, Pa. 


132 Aluminum Jalousies — Conven- 
tional and unusual uses for Tiuscon 
jalousies are illustrated in a colorful 
16-page folder. Detail drawings show 
how installations are made in wood 
frame, brick veneer, solid masonry, 
and concrete biock. Truscon Steel 
Div., Republic Steel, Dept. SBS, 1050 
Albert Street, Youngstown 1, Ohio. 


133 Hardboard Panels — A 24-page 
catalog entitled “Guide for Builders” 
describes and illustrates exterior 
and interior uses of Masonite hard- 
board panels. Physical properties of 
the panels, proper methods of work- 
ing with them, and recommended 
application procedures also are cov- 
ered. The Masonite Corp., Dept. 
SBS, Suite 2037, 111 W. Washington 
Street, Chicago 2, Ill. 


134 Aluminum Windows — Twenty 
Ualco aluminum windows and four 
Ualco aluminum curtain wall sys- 
tems are shown and described in a 
new 40-page catalog, which includes 
specifications, sizes, and installation 
etails. Also available are individual 
brochures on windows and curtain 
wall, Southern Sash Sales & Supply 
Co., Inc., Dept. SBS, Sheffield, Ala. 


135 Asbestos Cement Products — 
Several brochures and folders show 
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Century No. 5 seen Seies, Apac 
all-purpose board, Linabestos and 
Sheetflextos wallboards for interior 
and exterior use, and lightweight 
corrugated asbestos sheet. Keasbey 
and Mattison Co., Dept. SBS, Am- 
bler, Pa. 


136 Wood Window Walls — Catalog 
No. 591 and dealer selling kit cover 
use of Andersen wood window units 
for residences, institutional build- 
ings, and light commercial struc- 
tures, Strutwall, Flexivents, Beauty- 
Line, Pressure Seal double-hung, 
gliding, casement, and basement 
units shown. Andersen Corp., Dept. 
SBS, Bayport, Minn. 


137 Builder Products — Fully-illus- 
trated 32-page booklet describes 
complete line of Insulite building 
materials, including sheathing, prim- 
ed siding, roof deck, shingle backer, 
ceiling tiles, interior wallboards, 
hardboards, and insulating wool. 
Also, handy application tips are of- 
fered. Insulite Division, Minnesota 
& Ontario Paper Co., Dept. SBS, 500 
a Building, Minneapolis 2, 
inn. 


138 Steel Farm Products — “Farmers 
and Ranchers Handbook” supplies 
76 pages of data on specifications 
and plans for the use of steel ma- 
terials for fencing and roofing on 
farms. It also includes meat-cut 
charts, household helps, teen-ager 
tips. Tennessee Coal & Iron Division 
of U. S. Steel Corp., Dept. SBS, 
Fairfield, Ala. 


139 Steel Frame Buildings — Eight- 
age brochure shows standard sizes, 
etails, accessories, and varied uses 

of Dixisteel rigid-frame buildings. 

It also presents all-steel triangular 

or bow-string truss roof systems. 

Atlantic Steel Co., Dept. SBS, Ware- 

house Division, P. O. Box 1714, At- 

lanta 1, Ga. 


140 Vitrified Clay Products — Bro- 
chure describes W. S. Dickey’s cou- 
a, Booklets are also available 
on Dickey Perma-Line (R) Clay 
coupling/pipe, and on fittings, 
drain tile, wall coping, and flue lin- 
ing. W. S. Dickey Clay Manufactur- 
ing Cg., Dept. SBS, P. O. Box 2028, 
Kansas City 42, Mo. 


141 Wood Window Units — Three 
folders describe, list full specifica- 
tions, and illustrate Dierks Snap- 
Tite removable window units, stack 
awning, and Light-Lift, double-hung 
window units. Dierks Forests, Inc., 
Dept. SBS, 810 Whittington Avenue, 
Hot Springs, Ark. 


143 Bonded Asphalt Roofing — An 
eight-page color-illustrated booklet 
contains 22 questions and answers on 
Lloyd A. Fry roofing, including its 
durability, full-value bond a. 
tee, cost, fire protection, weather and 
wind resistance, and colors. Fry’s new 
3-tab, 290-pound Shado-Bilt strip 
shingles also are described and shown 
in 13 colors and white. Lloyd A. Fry 
Roofing Co., Dept. SBS, 5818 Archer 
Road, Summit (P. O. Argo), II. 


144 Interlocking Asphalt Shingles — 
A color folder describes and illus- 
trates Ruberoid’s asphalt Lok-Tab 
shingles. Four color blends are fea- 
tured. The Ruberoid Co., Dept. SBS, 
oo Avenue, New York 36, 


145 Western Lumber Sources — A 
48-page booklet gives mill person- 
nel, pooner, an mang | informa- 
tion on mills producing Douglas fir, 
West Coast hemlock, western red 
cedar, and Sitka spruce lumber. 
West Coast Lumbermen’s_ Assn., 
Dept. SBS, 1410 S. W. Morrison 
Street, Portland 5, Ore. 


146 Stock Woodwork — A 40-page 
catalog gives specifications, con- 
struction, and application details for 
Curtis wood window styles and 
types. Curtis Companies Service 
Bureau, Dept. SBS, Clinton, Iowa. 


147 Ceiling Tile — A pe-pege booklet 
features Celotex’s Hush-Tone and 
Designer ceiling tile in three “idea” 
rooms. It also covers other Celotex 
residential materials. The Celotex 
Corp., Dept. SBS, 120 S. LaSalle 
Street, Chicago 3, Ill. 


148 Removable Horizontal Windows 
— A four-page folder describes the 
Rimco Slide removable horizontal- 
sliding wood window unit. It em- 
phasizes its styling, economy, weath- 
ertightness, and easy maintenance. 
Rock Island Millwork Co., Factory 
Dept. SBS, Rock Island, Ill. 


149 Prefinished Paneling — Full- 
color 24-page booklet shows line of 
prefinished Weldwood paneling, its 
installation in interiors, plus com- 
plete details for installing in new 
or old construction, over furring, 
plaster and masonry. United States 
Plywood Corp., Dept. SBS, 55 West 
44th Street, New York 36, N. Y. 


150 Fiber Roof Coating — “The Easy 
and Low Cost Way to Repair and 
Renew Roofs” is a folder covering 
the uses of Gardner asphalt-asbestos 
roof coating. Gardner Asphalt Prod- 
ucts Co., Dept. SBS, P. O. Box 5776, 
Tampa, Fla. 


151 Wood Shutters and Doors — 
Descriptive catalog shows beauty, 
gale, and outlines profits on Wing- 
ine Fit ‘n’ Finish shutters, Wing- 
Crest interior shutters, and Wing- 
Line Shutterfold doors. Sam ; 
Wing Co., Inc., Dept. SBS, 5035 
Willis Avenue, Dallas 6, Texas. 


152 Wood Paneling — Full-color 
brochures and a folder illustrate and 
describe plywood, Ripplewood, and 
California redwood wall paneling. 
Georgia-Pacific Corp., Dept. SBS, 
Equitable Building, Portland 4, Ore. 


153 Stock Millwork — The “Ideal 
Millwork” catalog contains pictures, 
sizes, and specifications of Ideal All- 
Wethr double-hung window units, 
stack window units, panel doors, 
Glide-and-Fold closet door units, 
sliding door units, screen doors, lou- 
ver doors, window screens, kitchen 
cabinets. Ideal Co., Dept. SBS, Box 
889, Waco, Tex. 


157 Aluminum Screen Doors — Fold- 
ers are available on Vulco aluminum 
window screens, rolled formed and 
extruded aluminum screen doors, 
sliding aluminum screen doors, and 
aluminum screen porch enclosures. 
Vulco catalog of components parts 
for above products also is available. 
Vulean Metal Products, Inc., Dept. 
SBS, 2801 Sixth Avenue, South, 
Birmingham, Ala. 
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Mi BB ANNOUNCING a complete, 
new line HRUBEROID asphalt 
and vinyl-asbestos FLOOR TILE 
for the “do-it-yourself market 


w full range of colors in asphalt and 
vinyl-asbestos tiles m popularly priced for fast 
turnover m complete package of point of sale 
literature, displays, samples m the highest quality 
floor tiles in the industry m fast, dependable 
service from modern plants in Newburgh, N.Y., 
Joliet, Illinois, Houston, Texas, Long Beach, Calif. 
The Ruberoid asphalt and vinyl-asbestos ing plans for the ’59-’60 season until you 


flooring lines are designed specially for the talk to your Ruberoid representative first! 
“‘do-it-yourself”” customer—your biggest ® 


market for floor tiles. These lines will be 
sold through building material distributors The RU 8 & Le) | D Co. 
and dealers. The Ruberoid flooring line is 


tailored for you! Don’tset your flooringsell- 500 FIFTH AVENUE +» NEW YORK 36, N.Y. 
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MOVING UP 
im the industry 





Douglas Fir Plywood Assn. . 
Architectural engineer JOHN M. 
HESS has been named DFPA techni- 
cal director to succeed NELSON S. 
PERKINS, now special assistant to 
managing director. In new post, 
Hess directs department with five 
laboratories. Field promotion man- 
ager in Chicago until 1955, he was 
assistant technical director for past 
three years. 


Hess Richardson 


Stanley Works HOWARD L. 
RICHARDSON has been elected ex- 
ecutive vice-president and director 
of Stanley Works. Richardson suc- 
ceeds HAROLD E. PAPE as executive 
vice - president and THOMAS w. 
RUSSELL as director. Richardson 
has been associated with Sylvania 
Electric Products, Inc., since 1933. 
His most recent assignment was 
senior vice-president, Electronics 
Systems Div. 


Marion Shoemaker 
Masonite Corp. .. . F. 0. MARION 
has succeeded PAUL B. SHOEMAKER 
as vice-president in charge of 
sales. Shoemaker has become vice- 
president in charge of marketing. 
Marion, formerly general sales 
manager, will be responsible for 
sales strategy and direction of 
hardboard sales to lumber dealer 
trade and industry. Shoemaker 
will direct merchandising, par- 
ticipating in top-level manage- 
ment committee action. 
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International Paper Co... . WAL- 
TER C. RING has been appointed 
head of sales-distribution of Long- 
Bell hardwood plywood, panel- 
board products, and other special- 
ty items. Ring was formerly re- 
search engineer in Long-Bell Re- 
search Dept. at Longview, engaged 
in product development. 


Bestwall Certain-teed Corp. . 

H. EARLE JARDEN JR. has been ap- 
pointed Atlanta regional credit 
manager in charge of newly-opened 
Atlanta office. Jarden has been as- 
sociated with credit divisions of 
both companies for twenty years. 
GUY O. SHARPE is new Atlanta dis- 
trict sales supervisor. Sharpe, with 
the company for 18 years, has 
served as sales representative in 
the Goldsboro, N. C. territory. At- 
lanta district will serve Georgia, 
Alabama, Tennessee, and North 
and South Carolina. JOHN L. MAD- 
pOX has been named sales super- 
visor of the Des Moines, Iowa, dis- 
trict. For the past nine years, Mad- 
dox served as company sales rep- 
resentative in Tulsa, Okla. 


Jarden 


Metal Lath Mfg. Assn. ... JACK 
FISHER, former technical director, 
has been named managing director 
of MLMA. RICHARD PARKER is new 
technical representative with com- 
pany. Parker’s duties will concern 
building codes, research, and de- 
velopment. 


Unit Structures .. . JAMES ARM- 
STRONG has been named district 
sales manager, headquartering in 
Houston, Texas, for this manufac- 
turer of glued laminated roof 
structures and roof decking. JAMES 
SCHIMMINGER is newly - elected 
sales engineer for Unit’s Detroit 
office. VERNE GARRISON will serve 
as sales engineer for company’s 
Dallas district office. Armstrong 
formerly was affiliated with Ther- 
Mo Roof, Inc., as engineer. Schim- 
minger was with Timber Services, 
Inc., of Detroit, and Garrison, a 
field representative for Southern 
Pine Assn. at New Orleans. 


Cupples Co... . JOHN K. WALLACE 
becomes board chairman, newly- 
created position, having been 
president since company was or- 
ganized in 1946. Executive vice- 
president since 1946, CHARLES C. 
MORAN succeeds Wallace as presi- 
dent. 


Alabama Metal Lath Co., Inc... . 
HARTLEY B. (JACK) BROWN has 
been appointed vice-president of 
sales, succeeding CHARLES B. WEBB 
JR. Brown has served as manager, 
Metal Lath Products; general man- 
ager of marketing and distribu- 
tion, Inland Steel Products Co.; 
and merchandise manager, steel 
products, U. S. Gypsum Co. He 
heads all sales and merchandising 
at Alabama Metal Lath. 


Brown Morton 


Southern Sash Sales & Supply Co. 

. KENNETH D. MORTON was re- 
cently appointed publicity director 
for this manufacturer of Ualco 
aluminum windows and related 
units in Sheffield, Ala. Prior to 
his association with Southern Sash 
Sales & Supply, Morton was an ex- 
ecutive with Columbia Truck 
Leasing Co. 


ca 


Harris Bagwell 


Samuel Stamping & Enameling 
Co. . . . J. MARTIN HARRIS, adver- 
tising and sales promotion man- 
ager for this Chattanooga, Tenn., 
built-in kitchen range and heating 
equipment manufacturer for the 
past five years, has been promoted 
to national field promotion man- 
ager. JOE W. BAGWELL succeeds 
Harris in the former position. In 
his new assignment, Harris will 
work closely with Samuel’s sales- 
men and distributors. 
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TOOLS-TOYS 


p BUILD:IT- YOURSELF 
GIETS FOR ALL 
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4’ HIGH BY 6’ WIDE 


BOOST YOUR YEAR-END SALES 10 A NEW HIGH 


Sell patterns, materials and paint this tested way 


For four consecutive years, dealers in all parts 

of the country have been building up their 

year-end sales—with a new source of profits... 
They sell Easi-Bild* Patterns for popular, big Christmas 
figures and displays. Each pattern includes its full bill of 
materials and paints— which are also sold by you. Every home, 
civic group, church, club and retail establishment is a pros- 
pect for one or more of these figures and displays. 

The full-size pattern is simply traced onto %” weather- 
proof Homasote, cut out with a key-hole saw and finished 
according to a foolproof, completely specified, painting 
scheme. The method is quick and easy—the results are truly 
professional. 

There are also patterns for two motion displays (Santa 
Waves and Galloping Reindeer)—each 4’ high and 6’ wide. 





» sell motors and linkage kits. 
ote as train boards. For Christmas tree 
ut Homasote to size desired. (No pat- 
ese are always in demand. 
s in and on display now! Extensive adver- 
throughout October, November and 
ir Mechanics, Popular Science, Mechanix 
e & Mechanics, Family Handyman, House 
Beautiful and Maclean’s Magazine. 
is for full details. Please address Depart- 
*T.M. Reg. Easi-Bild Pattern Company 


With these you 
Sell 5’ x 8’ Hor 
platforms — simply 
terns required.) TI 
Get your patter? 
tising is appe 
December —in P 
lllustrated, Scie? 
& Garden, House 
Write or wire 
ment L-25. 


HOMASOTE eomeany 


TRENTON 3, NEW JERSEY 


Homasote of Canada, Ltd. * 224 Merton Street ¢ Toronto 12, Ontario 
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48” HIGH 


4 WIDE 
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DEALER NEWS 





ALABAMA 


GREENSBORO: Fire of unde- 
termined origin did extensive dam- 
age to Thomson-Greensboro Lum- 
ber Co. here. James A. Thomson, 
owner and operator, estimated 
damages between $20,000-$25,000. 
Loss was partially covered by in- 
surance. 


BIRMINGHAM: Grayson Lumber 
Co. has completed construction of 
new mortar plant here. Plant in- 
corporates advanced improvements 
in facilities for manufacturing lime 
putty. 


ARKANSAS 


CONWAY: George Shaw Jr. and 
Hugh R. Wilbour have opened a 
lumberyard and builders supply 
store here, Town and County Supply, 
at 1103 Front St. 


DERMOTT: Dermott Lumber Co. 
has moved into new quarters on the 
corner of Speedway and Arkansas 
Sts. 


FORT SMITH: Walter Davidson 
Jr., manager of International Paper 
Co.’s_ Long-Bell Lumber Division 
here, has been named manager of 
the company’s Oklahoma City store. 


FLORIDA 


MIAMI: Bailey’s Lumber Yards 
has acquired a site in Boca Raton 
for its fourth south Florida building 
supply center. The purchase’ in- 
cluded a 191’ x 48’ building. 


KENTUCKY 


LOUISVILLE: Company, begin- 
ning operation immediately as Blair 
Lumber and Supply Co., Inc., has 
been formed to take over Stockyards 
Lumber Co. Firm was formed by 
Oather Blair, sales manager of 
Crittenden Drive Lumber Co., in 
partnership with W. D. Ott, former 
owner of Stockyards firm. 


MAYFIELD: Leonard McDade 
Lumber Co. was robbed recently. 
Burglars removed a safe containing 
$1,639.47. 


LOUISIANA 


ECHO: Fire destroyed the Cooper 
Lumber and Building Materials Co. 
warehouse near here. Frame and 
sheet metal building was insured, 
but not contents. 


NEW ORLEANS: Mestayer Lum- 
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ber Co. was robbed, burglars es- 
caping with $631.62 .. . Howard J. 
Behan, vice-president, Hill-Behan 
Lumber Co., has been appointed a 
member of European housing com- 
mittee, National Assn. of Home 
Builders. In this capacity, he will 
attend forthcoming International 
Council for Building Research Stu- 
dies in Rotterdam, the Netherlands. 


CHARTERS OF INCORPORA- 
TION: Matthews Lumber Co., Inc., 
Mansfield, listing capital stock of 
$1,000; Belle Chasse Lumber and 
Supply, Inc., Belle Chasse; G. B. 
Supply Co., Inc., New Orleans; West 
Monroe Lumber Co., Inc., West 
Monroe, $50,000; Rose Park Lumber 
and Building Supplies, Inc., Gretna, 
dissolution of charter; Cortez Lum- 
ber and Supplies, Inc., Opelousas, 
listing capital stock of $30,000; and 
George C. Gaiennie and Sons, Inc., 
Opelousas, listing capital stock of 
$50,000. 


MISSISSIPPI 


BILOXI: Thieves broke into Back 
Bay Lumber Co. here, rifling two 
safes of more than $1,200. 


TUPELO: Tupelo Lumber Co. has 
moved to a new location here. 


NORTH CAROLINA 


GREENSBORO: West Building 
Supply, Inc., recently moved into 
new quarters at 1116 W. Lee St. 


MEBANE: President June A. 
Crumpler of Mebane Lumber Co. 
was recently elected to board of 
directors of Mid-South Resorts, Inc. 
Corporation was formed to lease and 
operate proposed multi - million 
dollar resort and convention hotel 
at Wrightsville Beach. 


CHARTERS OF INCORPORA- 
TION: Interstate Supply Co., Greens- 
boro, authorized capital $100,000, by 
Braxton Schell, Barbara Wilkerson, 
and Charles E. Melvin; and Kay 
Lumber Sales, Inc., Statesville, 
authorized capital $100,000, by Luth- 
er Daniel Kay, Luther Daniel Kay 
Jr., and Johnie Ray Hendren. 


SOUTH CAROLINA 
CHARLESTON: Robbers cracked 
a Ross Builders Supply Co. safe in 


North Charleston, escaping with an 
estimated $3,000. 


TENNESSEE 
CHATTANOOGA: Highland Park 


Lumber Co. is out of business. In- 
ventory of building materials, lum- 
ber, millwork, hardware and paint, 
valued at $75,000 to $80,000, was 
sold. The real estate—approximately 
one block — millwork machinery, 
office equipment, and trucks were 
not included in the inventory sale, 
but were available for sale or lease. 
Owner T. B. Davis cited health as 
reason for firm liquidation. 


CHARTER OF INCORPORA- 
TION: Community Builders, Inc., 
Nashville, by Donald A. Miller, 
Nancy Reid, and Harvey H. Lannom. 


TEXAS 


AVINGER: Fire of undetermined 
origin swept through East Texas 
Lumber Co, here, causing damages 
estimated exceeding $25,000. 


BELL COUNTY: Dealers have 
taken the first steps toward organi- 
zing a lumbermen’s assn. here. New- 
ly elected officers are: C. A. Wheeler, 
Wheeler Lumber Co., president; 
Ross Kinslow, City Lumber Co., 
vice-president; and Charles Walker, 
Lengefeld Lumber Co., secretary- 
treasurer. Meetings will be held 
every other Monday. 


BRIDGE CITY: Joe Fields of 
Fields Lumber Co. here has been 
elected secretary-treasurer of the 
newly-organized Orange County 
Retail Lumber Dealer’s Assn. 


EL PASO: Peterson Lumber Co. 
has opened a fifth store here in Kern 
Village Shopping Center. Manager 
is Cliff Campbell, who will be in 
charge of a floor area of 4,000 sq. ft. 
Lumber and building materials are 
available. 


ENNIS: L. M. Doty, Dallas, has 
purchased the Ennis Ready-Mix 
Concrete Co. here from Loyd Pool 
and W. 8. Pool. Business will con- 
tinue under same name. 


TEXARKANA: Alpha _ Building 
Supply Co., Inc., has built model 
kitchen featuring all General Elec- 
tric built-in appliances. Kitchen was 
designed to aid housewives in 
modernizing and remodeling old 
kitchens. 


VIRGINIA 


DANVILLE: Lumber 


& Home 
Suppliers, Inc., formerly Winiker 
Lumber Co., Inc., offers lumber, 
building materials, and supplies to 
area customers. Officers of the 
organization are Joe C. Lumpkin, 
president; Alfred N. Shelton, vice- 
president; and William J. Hudson, 
secretary. 


STAUNTON: Fultz Lumber Co. 
has opened under new ownership. 
Firm was formerly Miller Lumber 
Co. A. Stephen Fultz Jr. operates 
business. Warden Parkins is sales- 
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erybody knows — 
THERES BEEN A REVOLUTION 
STRUCTION METHODS 


and everybody knows that 
Stronghold’ Nails brought it about 


More than a quarter-century ago, we introduced 
STRONGHOLD® and SCREW-TITE® Threaded Nails— 
and started a revolution in construction methods. 


a STRONGHOLD and SCREW-TITE Nails hold per- 

= manently tight, virtually eliminate loosening and 
Stronghold’ 7 “popping” nails. Scientifically engineered threads 
pep: apa “lock with the wood fibres. STRONGHOLD and 
SCREW-TITE Nails add strength to construction; 

ti permit the use of fewer nails, slimmer nails, 

shorter nails; save time, money, labor, materials; 

make new cost-saving building techniques possible. 


Stronghold We created the market for threaded nails. We 

SCREW THREAD have engineered and developed them for all types 
of applications—backed them by a continuing pro- 
gram of field testing and laboratory research such 
as no other nail maker has ever undertaken. 

STRONGHOLD and SCREW-TITE Nails are known 
by name wherever nails are sold or used. They are 
backed by the greatest continuing program of ad- 
vertising, promotion and research in the history 
of the nail industry. 

Ask for STRONGHOLD and SCREW-TITE Nails by 
name, and do not accept substitutes. Write us for 
samples, catalogs, technical data, help with any 
fastening problem. 


NN 


NR 
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RR 


SCREW-TITE 


SPIRAL THREAD 


CRANE 
AR 


we 
aa 


AR 
Veith \h 


AAS 


Virtually all of the present-day authoritative literature on the 
holding power of nails is the result of tests conducted under our 
sponsorship at Wood Research Laboratory, Virginia Polytechnic 
Institute. The nails used in these tests were STRONGHOLD and 
SCREW.TITE Nails made exclusively by us, and the data cannot 
be applied to nails of other manufacture. Be sure to ask for 
STRONGHOLD and SCREW-TITE Nails by name. 


AAA 


There is only one 


STRONGHOLD LINE 


— the Original | yy s Draives, Like a Nal.. Holds Like a S ® a 


Made only by 


Independent Nail & Packing Company 


Er Pioneer Developers and Largest Manufacturers of Threaded Nails 


BRIDGEWATER, MASSACHUSETTS 


© Copyright I.N. & P. Co., 1959. Trade Marks Reg 
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DIXIE SHOWCASE — Shreveport Long Leaf 
Lumber, Inc., Shreveport, La., introduced a 
new concept in lumber and building materials 
merchandising recently when the 45-year-old 
supply house for builders moved into new 
$500,000 facilities. Building dramatically 
combines walls of glass and enameled metal 
with exposed laminated wood beams and 
columns. Fireproof masonry wall separates 
display room from 38,000 sq. ft. warehouse, 
served by railroad spur with loading platform 
at car level, permitting fork lifts to unload 
from box cars. 





man; Maurice Petry, millwork shop- 
man; Paul J. Michael, warehouse 
foreman; and Ralph Tankin, truck 
driver. 


VERONA: Sixth branch of Moore’s 
Wholesale Builder’s Supply has 
opened here, patterned along super- 
market lines. New store, located off 
Route 11, carries nine complete lines 
of materials and products. Of the 
46,000 sq. ft. of floor space, 4,500 sq. 
ft. is devoted to a showroom. 


WAYNESBORO: Waynesboro-Re- 
public Lumber Co., Inc., has opened 
its new showroom-warehouse here. 
Larger quarters contain 20,000 
square feet of inventory storage, 
mechanized with warehouse inven- 
tory control system. Living display 
showroom was built with hundreds 
of the firm’s building products. 


WEST VIRGINIA 


PARKERSBURG: Fire swept 
through a brick warehouse of Scott 
Building Supplies Co. here, causing 
damages estimated at thousands of 
dollars. Origin of the blaze was not 
determined immediately. 


fully-finished random-grooved paneling 


New Masonite Production goes up fast over furring or existing walls 
Allows Direct Ordering 


Here’s the modern new paneling for dry-wall interiors, new or ree 
As result of production from the modeled. Marlite Random Planks are 16” by 8... 4” thick with 
new unit at its Laurel, Miss., plant, | edges tongued and grooved for easy handling and simple installation 
Masonite Corp. now ssl direct over old or new walls. Six completely new Trendwoods (Danish Birch, 
orig ee iad English Oak, Swedish Cherry, Italian Cherry, Swiss Walnut, American 
include 4’ x 18’, 5’ x 8’ and 5’ x 16’ Walnut) complement any room, any decor. Moreover, Marlite’s mela- 
sizes in %” standard and tempered mine plastic finish needs no painting or further protection. It wipes 
Presdwood; 3/16” standard and clean with a damp cloth; resists stains and mars; stays like new for 
tempered Presdwood; %” standard years. Call your wholesaler now, or write Marlite Division of Masonite 
and tempered Presdwood; %” Corporation, Dept. 1197, Dover, Ohio. 
Panelwood; and 5/16” tempered 
Presdwood. 

Prices and wrapping schedule 
are identical with current price 
list per thousand square feet. ‘ ; . 
Special services such as ripping plastic-finished paneling 
and cross-cutting are available in 
outsize panels. 





ANOTHER QUALITY PRODUCT OF MASONITE® RESEARCH 
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Miarlite pistrisutors iN YOUR AREA 


Branch Offices and Warehouses 


Marsh Wall Products, Inc. 

204 Permalume PIl., N.W. 

Atlanta 18, Georgia 

Phone: Sycamore 4-9508 
or 4-9509 

Marsh Wall Products, Inc. 

8908 Chancellor Row 

P.O. Box 35403 

Airlawn Station 

Dallas 35, Texas 

Phone: Fleetwood 7-3518 
Fleetwood 2-781 1 

MePhillips Mfg. Company, Inc. 

Mobile 2, Alabama 


Redds, Inc. 
Florence, Alabama 


Teague Hardware Company 
Montgomery 1, Alabama 


United Plywoods Corporation 
Birmingham, Alabama 


United Plywoods Corporation 
Montgomery, Alabama 


Fischer Lime & Cement Co. 
North Little Rock, Arkansas 


Martin Wiegand, Inc. 
Washington 11, D. C. 


Booker & Company, Inc. 
Tampa, Florida 


Coronado Company 
Jacksonville 6, Florida 


Pinellas Lumber Co. 
St. Petersburg, Florida 


A. H. Ramsey & Sons, Inc. 
Miami, Florida 


A. H. Ramsey & Sons, Inc. 
Palmetto, Florida 


Timber Products Company 
Orlando, Florida 


Atlanta Oak Flooring Company 
Atlanta, Georgia 

Howard Lumber Company 
Augusta, Georgia 

Plywood Supply Co. 

Atlanta, Georgia 

Savannah Planing Mill Co. 
Savannah, Georgia 


Zuber Lumber Company 
Atlanta, Georgia 

Rock Island Wholesale Co. 
Wichita, Kansas 


Mutual Service Company, Inc. 
Louisville, Kentucky 


Dealers Supply Co., Inc. 
Monroe, Louisiana 
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Lafayette Sash & Door Factory 
Lafayette, Lou'siana 


New Orleans Sash & Door Co. 
New Orleans, Louisiana 
Victoria Sash & Door Co., Inc. 
Shreveport, Louisiana 
Woodward, Wight & Co., Ltd. 
New Orleans 9, Louisiana 


Central Building Supply, Inc. 
Baltimore, Maryland 


Dixie Millwork Co., Inc. 
Hagerstown, Maryland 


The Hiser Supply Company 
Cumberland, Maryland 


Acme Building Supply Co., Inc. 
Meridian, Mississippi 


Delta Plumbing & Electrical Sup. 


Greenwood, Mississippi 


Jackson Sash & Door Co., Inc. 
Jackson, Mississippi 

Builders Material Company 
Springfield, Missouri 


Cape Supply Company 

Cape Girardeau, Missouri 
Cooper, Goforth & Noll, Inc. 
Kansas City, Missouri 


Four States Supply Company 
Carthage, Missouri 


Lumberyard Supply Company 
St. Louis 10, Missouri 


Atlanta Oak Flooring Company 
Charlotte, North Carolina 


Dealers Supply Company 
Durham, North Carolina 


Eastern Lumber & Supply Co. 
Winterville, North Carolina 
Hassinger Wholesale Co. 
Greensboro, North Carolina 





Huttig Sash & Boor Co., Inc. 
Charlotte, North Carolina 


North State Material Company 
Asheville, North Carolina 


General Sash & Door Company 
Tulsa 1, Oklahoma 


International Paper Co. 


Long-Bell Division 
Enid, Oklahoma 


Reints Sash & Door Company 
Oklahoma City, Oklahoma 


Carolina Wholesale Company 
Columbia, South Carolina 


Southern Sash & Door Company 
Greenville, South Carolina 


Southern Wholesale Builders Sup. 
Columbia, South Carolina 


Atlanta Oak Flooring Company 
Chattanooga, Tennessee 


Fischer Lime & Cement Company 
Memphis, Tennessee 


A. G. Heins Company 
Knoxville, Tennessee 


Huttig Sash & Door Company 
Nashville, Tennessee 


Norvell & Wallace 
Nashville, Tennessee 


Wholesale Building Supply, Inc. 
Bristol, Tennessee-Virginia 


Buell & Co. 
Dallas, Texas 


Dunaway Supply Go. 
Greggton, Texas 


Galbraith Steel & Supply Co. 
Dallas, Texas 


Galbraith Steel & Supply Co. 
Lubbock, Texas 


Galbraith Steel & Supply Co. 
Pecos, Texas 


Galbraith Steel & Supply Co. 

San Angelo, Texas 

international Paper Co. 

Long Bell Division 

Amarillo, Texas 

Paul Blackwell Company 

Dallas, Texas 

Southwestern Glass & Millwork 
Co., Inc. 

El Paso, Texas 


Texas Sash & Door Co. 
Fort Worth, Texas 


Geo. C. Vaughan & Sons 
Houston, Texas 


Geo. C. Vaughan & Sons 
Nederland, Texas 


Geo. C. Vaughan & Sons, Inc. 
San Angelo, Texas 


Geo. C. Vaughan & Sons 
San Antonio 7, Texas 


Dealers Service, Inc. 

Lee Hall, Virginia 

Sash, Door & Glass Corporation 
Richmond 24, Virginia 
Tidewater Plywood Company 
Norfolk, Virginia 


Athens Flooring Company 
Dunbar, West Virginia 





RIBBON IS CUT — Pecora, Inc., producer 
of caulking compounds, opened ultra-modern 
plant in Garland, Texas, recently. Shown here 
at ribbon-cutting ceremonies are (front row, 
! to r), Ernest Wright Jr., Garland, mayor; 
Howard Taylor, president, Garland Chamber 
of Commerce; William P. Werner, president 
emeritus and Pecora director; Laurance 
Bowen Jr., newly-elected president; (second 
row), Eugene DeMers; and Thomas Remmel. 


OLA Gears for Automation 
(Continued from page 42) 


pact on our industry, however, is 
yet to be fully realized.” 

Sales Consultant Canup was 
then called to the stand as initial 
witness in the “controversy of 
automation.” He stated that the 
answer to problems of personnel 
automation is to be found in pro- 
gressive development in two areas 
— (1) better hiring methods to re- 
duce or eliminate the inept and 
potential failures before they are 
hired; and (2) a program of de- 
termination of latent ability and 
possible improvement among ex- 
isting personnel, and upgrading of 
those who justify it. 

“This will require positive ac- 
tion on the part of management, 
on a long range basis,” Canup 
pointed out. “Unfortunately, there 
are too many situations where 
time is running out, and others 
where management’s attitude is 
one of procrastination and/or self- 
righteousness. But, any lumber 
and building materials dealer can 
show major improvement if he 
will face up to the issue, and do 
something about it. 

“Four times out of five, con- 
sideration of either point meets 
with the almost universal objec- 
tion that ‘we just can’t afford it in 
this business.’ We will come much 
nearer an answer to this if we 
convert objections to a question, 
‘Can we continue to afford cheap 
help in this business?’ The answer 
is not a simple one and must be 
justified by logic and reason on 
the basis of fact.” 


Ability and Capacity 


Canup emphasized that the 
ability and capacity of a man is 
not so much determined by the 
atmosphere in which he works, the 
tools he has to work with, or even 
whom he works for, though these 
and many other factors have 
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y -beautiful paneled walls for 
homes in every price range 


Bestwall 
wood grained 
Lypsum 


ARAL 


Nothing adds more beauty, more se/l-ability to new or te- 


modeled homes than paneled walls. 


Nothing gives this effect more easily, more economically than 
Bestwall’s new line of Wood Grained Wallboard. 


Your sales and profits go up when you display and promote 


the full Bestwall Wood Grained Line including Autumn Mahog- | 


any, Fawn Mahogany, Driftwood Mahogany, Figured Aspen 
and Knotty Pine; all available in 4’ x 8’ panels with nails of 


matching color. 


And only with Bestwall do you get the advantages of glass 
fibers in the gypsum core to reduce cracking and breakage, 
provide better nail-holding and clean scoring and snapping. 


Move your profits UP with Bestwall— 
your Bestwall representative has complete information and a 


large selection of free, sales-building promotion material. 
YOUR BEST BUY IS — 
BUILDING pRODUC™ 


BESTWALL GYPSUM COMPANY ~- Ardmore, Pennsylvania 
Plants and offices throughout the United States 


| 
| 
| 
| 
| 
| 
| 
| 


major effect on his success or 
failure. 

“The real measure of what he 
can do and will do is down deep 
inside him and is as exclusively 
personal as are his fingerprints. 
These peculiarities of the indivi- 
dual express themselves as a 
variety of strength and weakness 
that is part of everything he does, 
or does not, in every area of his 
life — at home, at play, and at 
work.” 

In Canup’s “book,” some im- 
portant requirements for a man’s 
becoming reasonably “automatic” 
in a job function include the 
potential worker’s extroversion, 
self-confidence, mental alertness, 
and social intelligence. 

Concluded Canup: “The atti- 
tudes and precedent that are tra- 
ditional in the lumber building 
material industry are deep-rooted 
and contrary. Time and attrition 
will gradually eliminate those who 
will not look up and get a glimpse 
of the new day that is dawning, 
while those with vision and cour- 
age will move on and up to a new 
level of satisfaction and assured 
profit.” 

Speaking on “Automation Ap- 
plied to Merchandising,” Joseph 
Guillozet, marketing consultant 
and store designer from Cleveland, 
Ohio, came up with a number of 
factual observations pertaining to 
building supply dealers: 

“Every man hired by a retail 
dealer must sell at least ten times 
his salary to be an asset to the 
firm.” 

“Retailing means, simply, selling 
anything to an _ ultimate con- 
sumer.” 

“The average American today is 
said to spend 97 cents out of every 
dollar he earns. Therefore, if he 
decides to limit his spending to 
96 cents, we’re in for a recession. 
On the other hand, if he’s willing 
to spend 98 cents of his earned 
dollar, we’ve got a boom on our 
hands—it’s just about that simple.” 

“From my observation, an ac- 
ceptable building supply business 
ordinarily is based on two essen- 
tials: (1) Good advertising — not 
just calendars and ad mats fur- 
nished by manufacturers; and (2) 
workable credit arrangements for 
your customers.” 

Guillozet went on to describe 
modern building product mer- 
chandising and underscored the 
importance of eye-catching self- 
service displays for all building 
materials. Through his Cleveland 
store-planning service, he has 
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built 37 retail building supply 
stores in the past five years, he 
noted, and they presently are all 
“on top.” 

To demonstrate ‘Automation 
Applied to Record Keeping,” 
George A. Curry and W. B. Mc- 
Garry, Oklahoma City representa- 
tives of International Business 
Machine Corp., unwrapped on the 
stage massive IBM electronic 
bookkeeping equipment. And with 
help of an IBM-trained woman 
assistant, they activated the tick- 
ing and clicking machine which 
proceeded accurately to itemize 
and total eight statements for 
eight customers in precisely one- 
minute’s time. 

The IBM specialists emphasized 
their firm’s adjunct company, the 
Service Bureau Corp., through 
which a lumber dealer may “lease” 
IBM electronic billing service at 
a nominal charge. In this case, 
service is handled entirely at IBM 
regional offices on company equip- 
ment, precluding necessity for 
dealer to purchase JBM machines 
until such time that his organiza- 
tion may be of such size as to 
warrant outright investment. 

On Sunday, dealer - members 
and guests were awarded an in- 
tensive demonstration on ‘“Auto- 
mation Applied to Material Han- 
dling.” On a spur track near the 
auditorium, OLA Director Francis 
Smith of Oklahoma City and com- 
mittee, assisted by Texan Bob 
Stahlman of Houston, proceeded to 
unload by fork lift trucks box 
cars of lumber and other building 
supplies. Also cooperating in the 
live demonstration were G. H. 
Ensing, E. S. Goodale, R. L. An- 
derson, and Don Elliott, all of 
United States Gypsum Co. 

The annual “no speech” banquet 
on Saturday night at the Skirvin 
Tower Hotel attracted a record 
crowd. Following a prime rib of 
beef dinner — reportedly the 
hotel’s most elaborate — a lively 
floor show was presented, which 
included “Grand Old Opry” star 
Minnie Pearl, the Texas Boys 
Choir, and James Gamble and his 
marionettes. The floor then was 
cleared for dancing. 

More than 2,800 lumbermen re- 
portedly registered during the 
two-day session, topping former 
OLA convention registration fig- 
ures. Number of commercial ex- 
hibitors likewise was well above 
that at former conventions. 

OLA Secretary-Manager W. M. 
(Bill) Morgan competently directed 
all convention details. 
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Paul Argoe Screen doors are manufactured of 
thoroughly kiln dried white fir lumber — of mortise 
and tenon construction. And there is a complete line 
of screens for every door! 


The convertibility factor in the 
PASCO combination door makes 
PASCO in demand in any climate. 
Two glass inserts and two screens 
interchangeable with the seasons 
are your guarantee of versatility 
and adaptability. 





Od 








Easy to use and install, mounting hard- 
ware is furnished with. each screen and all 
PASCO Screens are equipped with a 
tamper-proof security latch for fastening 
screen at the sill. 








Quality workmanship in the best materials obtainable has guaranteed 
satisfaction to our many customers throughout the years. It is our policy to 
manufacture only the best and provide the same services to all of our cus- 
tomers regardless of whether the order is a small shipment, truck load or 
freight car full— each order is given individual attention. 











WRITE FOR Faulk Angoe 


COMPLETE BROCHURES 
AND PRICES .. . 


SCREENS 


NORTH SOUTH CAROLINA 
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White Fir lumber is soaring to new heights 
of popularity in residential construction 
and industrial use nationwide. 


The building trade is rapidly recognizing 
this specie as an economical material fhat 
more than meets the requirements of 
durability, strength and workability. 


To meet the demand, TW&J sawmills 
manufacture premium quality, uniformly 
graded, kiln dried, high altitude White 
Fir dimension in all grades and sizes from 
2x4 to 2x 12, 


ASK YOUR WHOLESALER FOR TW&J 
PREMIUM WHITE FIR DIMENSION 


1960 is TW&J's 50th Year in the Lumber Business 


Tanter, WessTER & JOHNSON, INC. 


P.O. BOX 3498 
Son Francisco 19, California 


PRospect 6-4200 Teletype SF 211 “Gm 








CURTIS DISTRIBUTORS PANEL — Among 
National distributors recently attending first 
semi-annual meeting of Curtis Companies, 
Inc.'s distributor panel in Clinton, lowa, was 
John Zuber, president, Southern Sash & Door 
Jobbers Assn., Atlanta, Ga. (third from right). 
Primary purpose of the panel was to formu- 
late intensive training program for distributor- 
salesmen. Curtis officers in background are 
(1 to r) Harry C. Smith, marketing director; 
Frank B. Kreider, vice-president sales; Ivan 
H. Ramsey, sales director; and Lyle L. Sode- 
man, product-development director. 


Schlage Executive Predicts 
Use of More Gold Aluminum 


Gold anodized aluminum will 
become one of the more important 
metals and finishes in the home 
and at the office, according to Louis 
DuFresne, general sales manager, 
Schlage Lock Co. 

“Foreseeing an increased de- 
mand for aluminum in architec- 
tural, building, and decorative 
fields,’ DuFresne said, ‘“Schlage 
has become the first to use this 
durable and decorative finish in 
cylindrical door locks.” 

DuFresne said the non-corrosive 
feature of gold aluminum makes 
it a metal and finish ideal for door 
locks because such hardware is 
exposed constantly to elements 
and to handling. 


Making Customers ‘Comfy’ 
(Continued from page 41) 


“Any of us can invite a customer 
to sit down while we discuss with 
him his needs and problems. It is 
the accepted way to do business. 
If you go to a restaurant, you sit 
down to eat. If you go to see your 
banker, you are invited to sit 
down. If you go to call on a man 
in his office, you are invited to 
sit down. 

“Why should those who call at 
our store to do business be com- 
pelled to do business standing up?” 

Scott is renowned for merchan- 
dising ideas that return a profit 
for his business. It has been -said 
that he has more money-making 
ideas per square yard of ‘floor 
space than most yards. As a re- 
sult, the Scott Lumber Co. has 
garnered much favorahle publicity 
over a period of years, but it ended 
up in an unfavorable reaction for 
Scott. He had so much publicity 
that rival yards began trying to 
pirate his employees, making Scott 
publicity-shy for a time. 

However, he devotes much 
thought to customers and his re- 
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MERCHANDISE THIS EXTRA QUALITY 


IN BETTER COMPLETE WINDOW UNITS 


WEATHERSTRIP 


Made from ANODIZED ALUMINUM 


MONARCH METAL WEATHERSTRIP CORPORATION 


Builders listen when you talk the kind 

of QUALITY they get in MetaLane 
weatherstripped windows and exterior 
doors. It is both a sales feature for them 
and a guarantee to home buyers of 

real savings in heating, cooling, decorating, 
less housework, more comfort. 


The use of MetaLane® by builders 
and millwork producers far outranks 
any other type of anodized 
aluminum weatherstrip. Its prefergnce 
has been won by greater durability 
and superior protection against dirt, 
drafts and water leakage. It never 
requires maintenance, never corrodes, 
never discolors masonry or painted 
surfaces, never causes windows 

to stick and bind. 


There is less sales effort and higher 
profits in promoting the major lines of 
QUALITY window and exterior 

door units equipped with 

MetaLane weatherstrip. Be 

specific when you order. 
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Ioews cs busi ladear 


As a builder I know the value of 
both sales appeal and customer 
satisfaction. That’s why I always 
use Wolmanized® pressure-treated 
lumber everywhere wood members 
are near the ground or contact 
masonry in houses I erect. Then 
I can tell prospects and buyers, 
“These ‘houses have lifetime pro- 
tection against termites and rot.” 
Naturally, both my lumber dealer 
and I profit. He gets more house jobs 
from me. I get more satisfied home- 
owners who recommend me. 


Wolmanized 


PRESSURE-TREATED LUMBER 


™ you're a dealer inter- 
ested in products with 
growing profit potentials 
and markets, write for this 
booklet. It tells you about 
Wolmanized lumber, where 
to use it, where to get it. 


Wolman Preservative Dept. 


KOPPERS COMPANY, INC. 
756 Keppers Building, Pittsburgh 19, Pa. 





action to policies of a merchan- 
dising institution. This thinking 
resulted in the company’s blend- 
ing one of the oldest ideas in the 
restaurant business — the counter 
with chairs — with the newest idea 
in banking. 


Open View Office 


Bankers now sit at desks within 
full view-of all customers. Frosted 
glass and walls that establish for- 
bidding areas have been discarded. 
This is the style at Scott Lumber 
Co. 

In the rear center of the store is a 
large rectangular office area. Man- 
ager Nunn and all personnel are 
visible to all entering customers. 
This, according to Nunn, introduces 
an “openness” that eliminates stiff- 
ness in contacts between personnel 
and customers, even though the 
office area is, in a sense, isolated. 
Access to this office area is by 
four sets of low-hung swinging 
doors; yet customers do not seek 
to enter this area, since it contains 
only office equipment and records. 
The office area is surrounded on 
three sides by counters and on the 
fourth by a slightly higher parti- 
tion. 

At Scott’s, salesmen get a light 














Wolmanized® 
PRESSURE-TREATED LUMBER 
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education in musical tones. A gong 
of distinctive tone rings whenever 
one of three doors is opened. Sales 
personnel soon learn to identify 
which door has been opened by 
the gong sound. This enables 
prompt attention to advancing 
customers. 

There is always merchandising 
psychology, oftentimes humor, in 
some ideas introduced by Scott. 
There are a number of printed 
signs suspended about the store. 
One of these reads: 

“Notice — We do not misrep- 
resent lumber grades and our 
prices are not exaggerated.” And 
another says: “Notice—No tipping, 
please. Our sales clerks are trained 
to be courteous and assist you with 
your shopping.” 

Scott admits to borrowing those 
two ideas in Mexico. 

“In Juarez, across the border 
from El Paso, is a store by the 
name of Oppenheim’s,” he related. 
“Oppenheim’s is one of the most 
highly-respected merchandising in- 
stitutions in Mexico and I saw 
approximately those same signs 
there. We’ve had a lot of fun with 
the one about tipping. Nearly 
everyone who comes in comments 
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‘Fencing-In’ Customers 
(Continued from page 36) 


The redwood market in Atlanta 
and the surrounding area has 
doubled or tripled in size during 
the last two years. About 70 per 
cent of our fence sales is Clear 
All Heart redwood, and our profit 
margin on it is better than on any 
other material. 

I recently redecorated the in- 
terior of the store to catch the in- 
terest of cash-and-carry trade. A 
wood paneling display features 
some 40 different types of wood 
in 6’ x 8’ sections. In addition, the 
display room exhibits 20 flooring 
types and species plus 20 ceiling 
types. 

We have a good sales combina- 
tion. Our advertising and promo- 
tion brings customers into the 
store; our paneling and other dis- 
plays help sell them. 

Once a year, we host a barbecue 
for customers and friends. It has 
developed into a major promotion 
activity. Suppliers set up and man 
display booths featuring their 
products. Contacts made during 
the one-day affair perk up sales 
throughout the year. 

Our yard is one of the oldest in 
Atlanta, having been at its present 
location for more than 60 years. 
I purchased the yard in 1951. Other 
officers of the company include my 
son, Locke H. Trigg Jr., vice-presi- 
dent; Robert E. Wilson, vice- 
president; and C. W. Porter, secre- 
tary-treasurer. 

Covering 4% acres, our yard 
contains some 60,000-square feet 
of covered storage. 

We’re small, but we believe in 
prime service and prime materials. 
We’ve been fortunate enough to 
develop such a reputation in the 
Atlanta area. 


Holiday Cut-Out Sell-Outs 


(Continued from page 37) 


Rouge papers. Stewart said re- 
sponse was amazing. Telephone 
and mail orders for decorations 
came from as far away as New 
Orleans and Alexandria. 

These out-of-town orders were 
about the only ones for which 
Reynolds did not supply the ma- 
terials. Several customers pre- 
ferred that Reynolds craftsmen 
deliver their choice of Christmas 
patterns finished for erection. But 
most pattern buyers purchased 
plywood, related supplies, and 
tools from this building supply 
dealer. Some, in fact, found other 


| 
| 





Cortain-teed® builds your 
roofing profits...2 ways 





Out on the job more sales! 


Only with Certain-teed can you offer 
your builder customers the free ex- 
terior home color-styling services of 
Beatrice West, giving them more and 
faster home sales, less job waste, 
tighter construction schedules. 





Inside the warehouse 
no “profit” leaks! 


Based on just 10 colors, Certain- 
teed’s line of roofing shingles re 
duces inventory problems, frees 
valuable space, turns faster, requires 
less handling and bookkeeping. 








When you promote roofing products, check costs inside and out. Then get 
Certain-teed the line designed to build your profits both ways. 


See us at the NRLDA 
Convention, Booth 1206, 


Cleveland, Ohio. Cerlain-teed 
BUILDING PRODUCTS 


Cortain-leed ©. $00 Products through Creative Research 


Sa” 


CERTAIN-TEED PRODUCTS CORPORATION 
Ardmore, Pennsylvania * Plants and offices throughout the United States 
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items in the store to fulfill gift 
needs 

This year, Stewart says, you 
can bet Santa’s boots that Rey- 
nolds will lay in a larger stock of 
DFPA paste-on Christmas decora- 
tions, with ad mats and window 
streamers. 

This dealer adds and subtracts 
lines or items as they find the 
public responds to them. This mer- 
chandising approach not only en- 
hances the firm’s net profits but 
also minimizes sales hibernation! 

Complete information on the 
DFPA Christmas patterns may be 
obtained by writing Douglas Fir 
Plywood Assn., Tacoma 2, Wash. 
No orders can be filled after No- 
vember 30, DFPA officials have 
announced. 


‘Pre-Cut’ Route to Profits 
(Continued from page 34) 


ing no special training to master. 
We’ve assigned the work to our 
regular laborers, who’ve absorbed 
it into their daily schedule. The 
only special problem occurs when 
the saw must be reset, and this 
can be easily handled by manage- 


ment without extra supervision. 
We simply oversee the resetting 
of saws, checking and double- 
checking to make sure no error 
has crept in. The men then cut 
new batches without supervision.” 

What about area required for 
this new operation? No expansion 
of premises has been necessary. 
Work is carefully planned to keep 
slightly, but safely, ahead of the 
builder’s storage need, in order to 
minimize storage space. 


Steps for Efficiency 


Even with facilities and per- 
sonnel lined up, a number of prob- 
lems remained when the firm en- 
tered pre-cutting. Here’s a step-by- 
step break down of the routine 
followed for best efficiency: 

1. Consultation with the con- 
tractor and his construction fore- 
man. When the builder brings in 
his set of house plans, management 
must break down the conventional 
plan into pieces for pre-cutting. 
Each piece is figured accurately to 
1/16”. According to Congleton, 
there is no formula, other than 
several days of hard work, for 
translating conventional plans into 
individual sized pieces. 

“Needless to say,” he points out, 
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“accuracy at this stage is absolute- 
ly essential.” 

2. Preparing the cutting list. 
After the plan has been translated, 
a cutting list is made in proper 
sequence. This is divided into five 
or six truck loads of pieces, in the 
exact order that the contractor 
will call for his materials. 

Advantage of preparing such a 
list is two-fold. It breaks down the 
project into proper sequence and 
simplifies bookkeeping. 

“Ordinarily an order must be 
written three times,” Congleton 
explains. The order is placed, de- 
livered, and billed. Under our 
system, however, copies of the cut- 
ting list are simply run off. The 
contractor then orders each truck 
load by number from his copy; 
another copy accompanies. the 
order as a delivery ticket; and still 
another is used as an invoice. 

“This has been an important 
time and labor saver in the office 
end of the operation.” 

3. Cutting and checking the 
pieces. Although cutting proce- 
dures have been previously ex- 
plained, it is worthwhile to note 
that all pieces are checked against 
the cutting list for size before load- 
ing to assure absolute accuracy. 

4. Loading. Loads are made and 
banded together in the exact re- 
verse of the cutting list, the se- 
quence in which the carpenters 
will use them. Consequently, there 
is no need to unload the shipment 
to get pieces used first. 

This is an important customer 
service, as well as the company’s 
policy of marking any pieces which 
might be confused on the job site. 


Reduction of Labor 


“Our aim is to make it as easy 
as possible for the men in the 
field,” Congleton pointed out. “By 
giving attention to these details, 
we simplify their job and increase 
the value of our service to the 
contractor, in terms of time and 
labor saved.” 

Advantage to the contractor of 
buying pre-cut materials lies in 
the saving of man-hours on the 
job. This is the point pushed by 
Congleton Co. executives in selling 
contractors on their pre-cutting 
service and assembled roof trusses. 
Congleton stresses, however, that 
“this is an entirely different sys- 
tem for the builder. Our job is 
not to sell him on the system — 
he must make this decision for 
himself. Rather, we concentrate on 
selling the builder who is in the 
market for pre-cut materials on 
the advantages of obtaining them 
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K-V 858 SLIDING DOOR HARDWARE. 
Years of trouble-free operation. Every- 


K-V 2 EXTENSION CLOSET ROD. For 
shallow closets. Quickly installed. Won't 
sag even under heavy loads. Sizes 18” 


EZY-FOLD CONCEALED HARDWARE. 
Keeps doors of any weight from sagging. 
Adjust with hardware in place without 


K-V 1 CLOTHING CARRIER. Virtually 
doubles closet space. Easily installed. 
Brings a whole wardrobe into easy reach. 


thing for simple installation in compact in wt 
package. Fits %/,” and 134” doors. to 96". Bright nickel plate. removing doors or trim 10° to 48 models. 
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For closets and kitchens 


KV gives you more of what you're looking for! 
¥ Top Quality 4 Easy Installation 4 Trouble-free Performance 


...and the best known line in the business! 


With an eye to more efficient use of space, more and more 
builders and contractors are specifying K-V Closet and Kitchen 
Fixtures, and sliding and folding doors installed with K-V hard- 
ware. They know these top quality fixtures are easy to install, 
provide scores of years of trouble-free performance and give 
homes strong customer appeal. Ask your K-V sales repre- 
sentative for the complete story on K-V fixtures and hardware. 
K-V 793 DISAPPEARING TOWEL RACK. 
Towels slip over ends of three chrome 


bars. Ball-bearing carriage. Side mounted. 
5” wide; 20” long. 


K-V 255-256 SHELF HARDWARE. Mounted 
flush or surface. 1/,” adjustment. Gives 
perfect alignment. 24” - 144” lengths 
Nickel or bright zinc 


K-V 790 DISAPPEARING PAN RACK. 
Holds 14 pans, strainers, etc. Slides out at 
a touch. Fastens to underside of cabinet. 
Length 20”; width 5'/,”. Bright chrome. 


K-V KITCHEN FIXTURES. Homemakers 
love the way K-V kitchen fixtures keep 
towels, cups and pans right at hand, but 
neatly out of sight 


K-V 790 Double Row Pan Rack 

| Manufacturers of a complete line of 

| adjustable shelt hardware, drawer slides, 
Hit closet and kitchen fixtures, and Handy 
Nooks for perforated board. 
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K-V 255-256 Shelf Hardware 


KNAPE & VOGT MANUFACTURING COMPANY, Grana Rapids, Michigan 
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strictly from our firm.” 

The fact that the company is 
local is an important sales tool. 
“We can be on the job site in a 
matter of minutes, should any 
problem arise,” Congleton pointed 
out. “This, coupled with prompt 
deliveries and attention to detail, 
give us a strong case to put before 
potential users.” 

The firm is presently supplying 
a number of tract builders in its 
area with pre-cut materials, sell- 
ing its assembled roof trusses both 
to tract and smaller contractors. 

What about the technical aspects 
of these two fields? 

Congleton points out: “In pre- 
cutting, the only technical con- 
sideration, except for accuracy, of 
course, is the type of window used. 
It must be one that is adapted to 
pre-cut construction. We utilize 
one (Andersen Strutwall) which 
has an all wood frame work and 
is already built in one unit. 

“As far as initially getting into 
assembled roof trusses is concern- 
ed, the problem is mainly a matter 
of engineering. We can’t just pull 
lumber out of piles and nail it to- 
gether, of course, but have to 
engineer each roof truss to carry 
a specific load.” 


Executives have found that their 
expansion has been like any other 
new venture. It must be carefully 
planned and conscientiously car- 
ried out, if the firm is to add 
luster to its reputation and bring 
in new customers. 


Ed Garner of Pea Ridge 
(Continued from page 40) 


financially. 

Just a few months ago, the as- 
sociation moved into its own new 
building at 3909 Monroe Road, 
Charlotte, N. C., with an invest- 
ment of $45,000. The contemporary 
structure of brick veneer, with 
2,500 square feet of heated area, 
houses a large conference room, 
34’ x 17’, a reception area, secre- 
tarial pool, three private offices, 
a storage and utility room, with 
ample parking space in the rear 
and a landscaped front. 

At dedication ceremonies for 
the new building, the association 
displayed a hand-designed resolu- 
tion that, whereas Ed Garner’s 
“enthusiastic and imaginative 
management” had made the build- 
ing possible, a bronze plaque at- 
testing his “loyal service over the 
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years’ would be placed in the 
conference room. 

Garner beams with pride when 
visitors pause to read the framed 
resolution in his office, but he is 
quick to share any credit with 
association officers, building com- 
mittee members, and his office 
staff —- Robert L. Reid, executive 
secretary; W. V. Groome, treas- 
urer; Mrs. Evelyn B. Plummer, 
office assistant; and Mrs. Cynthia 
W. Tolson, insurance assistant. 

“Aw shucks,” Ed says, “all of 
us here and in the association 
built this building, not just me.” 

Then, to change the_ subject 
quickly, he leads his visitor into 
an adjoining library, to point out 
photographs of 21 association 
presidents, framed on the panel 
wall. M. R. Bagnal Jr. of Colum- 
bia, S. C., is current president. 

Again, Ed beams with pride. 
“Real leaders of the industry, 
everyone of them,” he says. 

It is obvious that he is mighty 
well pleased with the fruits of his 
labors, especially since he fell into 
his job originally by accident with- 
out previous thought or intention 
about trade association field. 

The son of a physician, one of 
10 children, Ed was seven when 
his father died and began im- 
mediately to share his mother’s 
care of the large family. 

“It’s a funny thing,” he mused, 
“put our children came in an exact 
pattern — each, two years apart, 
and alternately a boy and a girl. 
To tell the age of any one of them 
today, I just count on my fingers 
in two’s from my own age.” 

Are any of them distinguished 
or distinctive? 

“Aw shucks. The Garners are 
everywhere, those that haven’t 
been caught, but none in my crowd 
ever did anything great. No, I’m 
sorry to say we can’t even claim 
kin with former Vice-President 
John Nance Garner. I’ve met him 
— had a drink with him and like 
him a lot, but that’s all.” 


Initial Experience 


Ed got his first business experi- 
ence in a brother’s hardware store 
at Union, S. C., where, he remem- 
bers, “we sold everything anybody 
wanted. If we didn’t have it, we’d 
get it. We even sold furs on con- 
signment to the wife of one of 
our richer citizens who wanted a 
label other than that of the local 
department store just to be ex- 
clusive.” 

This pleasant business interlude 
was interrupted by World War I 
when Ed was called to the Army 
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TAPERED FIREBOXES ONLY 





FORMS COMPLETE THROAT — 
lintel to flue—no brick to cut. 
Thus, CONSIDERABLE SAVING in 
mason’s and helper’s time. 
HEAVY STEEL CONSTRUCTION for 
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iron parts to break. 
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Rus? 


All Plates and Trusses are ° 
unit 


Engineered by Peabody En- 
gineering Co. and Tested by 
Pittsburgh Testing Lab. 


Have Your Own Business — Make Pre Fabrica 


7000 Coral Way PHONE 


Write or Call for Complete Information .. . 


UNITED TRUSSED ROOF CO. 


A “TRUSS” that pays and pays and pays! 


Our Plates are 20 Gage Gal- 
vanized Metal. We Use Spe- 
cial Galvanized Nails. 


FULLY TESTED AND APPROVED 


ted Trusses No Costly Equipment Needed. 


Some Franchises 


Still Open. 


MO 7-1081 MIAMI 55, FLA. 











HELP WANTED — MALE 





PLYWOOD SALESMAN — An established com- 
pany has opening in Atlanta for a resourceful, 
quick-thinking sales management trainee. We 
need an aggressive man under 30 who likes 
to overcome a challenge when the opportunity 
is great. This is an outstanding position in an 
expanding company for an ambitious young 
man. Prior experience is not necessary. Send 
educational and job history to: 


HARBOR PLYWOOD CORPORATION 
Box 6688 — Station © 
Atlanta 15, Georgia 
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required tension. NO REPLACEMENT COSTS! Permanently mounted 
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cost of other binders. ALL STEEL! No Malleable Iron Used. 

Available at all Freuhauf Branches. 


FOR MORE 
INFORMATION, 
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WESTERN PIPING & ENGINEERING CO., INC. 


123 Kansas St. © San Francisco 3. California 
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NO'WET' LUMBER 
ALLOWED! 


Southern Building Code 

calls for 19% maximum 

moisture content in all 
framing lumber. 


MOISTURE REGISTER’S MODEL 5 METER 
the only Moisture Meter used by 
Southern Pine Inspection Bureau — 
gives instant,accurate answers. Any 
untrained operator can use it. It is 
portable, lightweight, battery oper- 
ated, ruggedly constructed. 
Moisture Register Model 5 can be 
quickly calibrated in the field by 
plugging the electrode into the self- 
checking standard, then “trimming” 
if necessary. No need to send Model 
5 back to the factory for fine adjust- 
ment, 

Use on hard and soft woods, from 
peeled logs to finished product. 


Model 5 features: 
© Simple to use, portable, rugged. 
© Gives right answers, anywhere. 
© Trims on the spot. 
© Always accurate. 


© Immediate delivery, 
1 year guarantee. 
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Moisture Register Company, Dept. SES 
P. O. Box 910, Alhambra, California 
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in moisture range from —_ 
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at Camp Jackson, S. C. He won a 
promotion to corporal and a dis- 
charge that called his_ service 
“honest and faithful” and his 
character “excellent.” He later 
became active in veterans’ affairs 
and is a former American Legion 
post commander. 

At war’s end, Ed rushed home 
to marry Miss Mary Klugh of 
Abbeville, S. C., and to a job as 
secretary to the treasurer of Mon- 
arch Mills, still a large textile 
concern at Union. 

In 1935, he went to Washington 
as executive assistant to the late 
Congressman J. J. McSwain of 
South Carolina, and there fathom- 
ed some of the mysteries of politics 
that have come in handy in his 
present association causes. 

When Congressman McSwain 
died in 1936, Ed went briefly to 
the Quartermaster General’s office 
in planning and maintenance of 
military installations. Even now, 
the exciting New Deal life of 
Washington began to pale before 
the nostalgic memories of South 
Carolina. 

“T heard about the job open with 
the Carolina Lumber and Building 
Supply Assn. — only it had a 
longer name then — and I got it 
with a cut in salary, but it got me 
home. I’ve been here ever since.” 

Garner’s hobbies are _ people, 
politics, travel, three children, and 
seven grandchildren. He travels 
often with association delegations 
to trade meetings and expositions 
throughout the United States and 
Latin America. He is frequently 
in Washington, always keeping 
close to the national business 
scene. He breathes, eats, and sleeps 
building supplies and business. 


Business Predictions 


Well, what does he see in the 
current business outlook? 

“Of course, I have no crystal 
ball,” he says, firing up a new 
cigar. “But if we can stay out of 
war, it looks wonderful. There 
are more people, there is more 
production, there are more de- 
mands and more money every day. 
More people can buy and own 
more things than ever before. 

“Building supply dealers, by 
supporting their trade associations 
and working together, by watch- 
ing their public relations and 
keeping their methods up to date, 
can expect a generous share of 
these increases.” 

So saith Edwin Maurice Garner, 
of Pea Ridge, S. C., reaching for 
still another cigar and blowing 
clouds of smoke. 


He Pushes ‘Inside’ Jobs 
(Continued from page 35) 


for four years and with the com- 
pany for 10 years, said that Woody 
the Lumberman has been a regular 
standby in the yard’s advertising. 

There is no set plan for winter 
operations. By and large, weather 
plays a heavy part in the work 
schedule. 

“Employee layoffs have been at 
a minimum with us. We try to 
arrange vacations during this 
period of winter. It is a time to 
buy and stock the yard. We make 
repairs. And we find a good repeat 
business in walk-in trade at the 
order desk.” 

Basler recounted the winter 
work schedule for yardmen over 
the past few seasons, stating that 
at no time were more than two 
men temporarily laid off at the 
same time. One of the longest lay- 
offs lasted for three weeks before 
the weather broke favorably and 
the men were recalled. Layoffs at 
the company are based on seniori- 
ty. Men take part-time work which 
enables them to return to the com- 
pany on short notice. 

Recent addition of a _ storage 
shed, 140’ long and 20’ wide, was 
designed with easy winter weather 
handling operations in mind. 

The shed is enclosed on three 
sides. One of the 140’ sides, facing 
east, is open. This permits cover 
for plywood, wallboard, bundled 
oak flooring or other packaged ma- 
terials that are moved in and out 
of the shed with easy accessibility 
for the fork lifts. 

Material purchases are made 
with mechanical rather than man- 
ual unloading or delivery in mind, 
Basler said. This applies to all 11 
yards. The two fork lifts in the 
Overland Park yard expedite ma- 
terial handling. There are six 
trucks in the fleet, one of which 
is reserved for “hot shot” deliv- 
eries of rush orders. 

Some of the steady, repeat cus- 
tomers have been sold on the 
courteous station wagon deliveries 
that bring small, but urgently 
needed, materials to the job with- 
out delay. 


Bolster Winter Sales 


Winter sales are_ bolstered 
through the normal volume of 
hard materials handled by the 
company. Everything from the 
footings to the roof is carried by 
the Overland Park yard. 

Complete line of electrical sup- 
plies for do-it-yourself sales is 
stocked. Plumbing fixtures for 
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bathrooms and remodeled kitchens 

. millwork, hand tools, ceiling 
tiles, glass, roofing insulation .. . 
you name it for the house and 
Overland Park Lumber has it. 

Display area within the store 
and office sections are fashioned 
in large departments where heavy 
drop-in trade may brouse about in 
an array of hand tools, hard ma- 
terials or panel and wallboard 
stocks. 

The company is open from 8 
am. to 5 p.m. daily with the 
Saturday time schedule from 8 
a.m. until noon. A steady flow of 
cash drop-in trade on Saturdays 
... not only during winter months, 
but the year around, for inside 
projects — boosts company profits. 

In purchases from $10 and up, 
Basler points out, the salesman 
handling the transaction will offer 
suggestions on the project. If a 
customer asks about persons avail- 
able for carpentry work, the com- 
pany suggests three carpenters, 
recommended because of their 
craftsmanship. 

These tips, according to Basler, 
have been widely acclaimed by 
the company’s patrons. All fit in 
with the service and quality motto 
of Overland Park Lumber Co. 


Hoo-Hoo Going Home in ‘60 
(Continued from page 45) 


Cabe of the Gurdon Lumber Co.— 
and a faithful Hoo-Hoo, if there 
ever was one — and his sales man- 
ager, Paul Malcolm, who is secre- 
tary of Gurdon Hoo-Hoo Club No. 
120, talk in expectant terms of a 
day-long visitation by Hoo-Hoo 
delegates. 

Cabe and Malcolm mention their 
much-discussed plans for a big 
barbecue and other activities, and 
it may be that delegates would 





like a day in Gurdon. From Hot 
Springs, it is perhaps a pleasant 
hour’s drive on one of Arkansas’ 
most tortuous and scenic highways 
— State No. 7 — to this town of 
approximately 3,000 people of the 
type who never see a stranger. 

By September of 1960, there will 
be little if any change in the muni- 
cipality of Gurdon, but the monu- 
ment that commerates the found- 
ing of Hoo-Hoo will have a new 
look. That is, according to the 
muttered promise of Secretary 
Malcom, made to himself as he 
gazed upon its face. 


“THAT will have to be cleaned 
up. 

This resolution probably exclud- 
ed the two bronze-cast cats atop 
the oblong hunk of granite, with 
their tails properly curled to form 
the mystic numeral nine. These, 
too, are black from exposure but, 
surely they will go untouched by 
polish, since a Hoo-Hoo cat must 
be black, anyhow. 

It might be appropriate for dele- 
gates to the Hot Springs conven- 
tion to make their pilgrimage on 
the last day of their convention — 
September 21 — for on that date, 
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THAT'S RIGHT, 
Messrs. Zuber and Byrd! 


Dog houses aren’t built like they used 
to be! Nor do people pack the same 
Quality into ROOFING COMPOUNDS! 


If it wasn’t for your TOP QUALITY 
Lumber and good, old-style GARDNER 
of FLORIDA ROOFING, FLOOR- 
ING and WATERPROOFING COM- 
POUNDS this would really be a 
dog’s life. 


All my dog friends know that both 
you and GARDNER have made our 
lives more endurable . . . especially 
with all those funny human _ people 
around who think they live better than 
we do! 

I’m not much for talk . . . so I’m 
putting my thoughts down in writing. 


Sincerely yours, 
Siegfried Von Hoescht* 


(A descendant of a long line 
of writing Dachshunds). 


tampa, florida 
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Hoo-Hoo will have been in exis- 
tence for exactly 67 years and 
eight months, founding date being 
established as January 21, 1892. 

And how did all this begin in 
Gurdon, Ark., so small as to be 
unidentified, no doubt, on current 
maps? 

Well, had it not been for the 
Missouri - Pacific Railroad, there 
would have been no time, no in- 
spiration born of boredom, to 
bring into being the Concatenated 
Order of Hoo-Hoo. Some historical 
aspects of the founding have been 
dimmed by years, and there are 


FULLY ADJUSTABLE — 


Stepco Concrete Block 
Anchor Bolts 


Outstanding response has proven that Stepco 
provides the best means of securing a wood 
plate or nailer to a concrete block or jumbo 
brick wall. 

Cutaway illustration shows how Stepco block 
anchor bolt is used with two by six nail plates. 
Notice how this versatile bolt anchors itself 
... it’s fully adjustable too. 

For the best in anchor bolts and profits, write 
or call Stepco today! 


STEEL PRODUCTS 
MFG. COMPANY 


PHONE TUCKER 6-3906 
P. 0. BOX 25 TOCCOA, GA. 
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some inaccuracies of minor char- 
acter between verbal legends of 
Gurdon and the International ver- 
sion. Yet the fact remains that five 
men rode this train that was de- 
layed in Gurdon. 

There, in Gurdon, the story is 
that — with apologies to Mo.-Pac. 
— the train broke down and sat 
steamless for two, perhaps three, 
days awaiting parts and repairs. 
The version released by Ben 
Springer from the archives of Hoo- 
Hoo is more merciful, and with 
justification, no doubt, since Mo.- 
Pac. “tendered the perpetual use 
of its station grounds, in the 
center of Gurdon, for the me- 
morial, and a perpetual light was 
installed over the whole structure.” 
The archives version is that five 
“men connected with the lumber 
industry . . . were marooned at 
Gurdon by delayed trains.” 

Whatever the cause and how- 
ever long the delay, they repaired 
to the Hall Hotel where, eventual- 
ly, they were joined by Ludolph 
A. Strauss, then a Gurdon lumber 
manufacturer. 

Available history suggests that 
all six were men of more than 
ordinary intelligence and char- 
acter. There is no hint — even in 
the legends of Gurdon — that, 
thus stranded, they sought to en- 
liven their temporary fate by 
means of the great national pas- 
time of poker. It is indicated that 
they invested many hours care- 
fully shaping foundation and ob- 
jective of Hoo-Hoo, which started 
from nothing there in Gurdon and 
now lists in excess of 13,000 mem- 
bers. 

They were Bolling Arthur John- 
son and William Eddy Barns, lum- 
ber press representatives; George 
K. Smith, secretary of the South- 
ern Pine Assn.; William Starr 
Mitchell, newspaperman; George 
Washington Schwartz, railroad 
man. They had been attending a 
lumber convention in Camden, 
Ark., and the Gurdon lumberman 
who joined them as number six 
was, as previously mentioned, 
Ludolph Strauss. Hoo-Hoo’s history 
continues: 

“Bolling Arthur Johnson was 
originator of the idea and they 
all delved into Egyptian lore for 
titles, customs, and ritualistic sug- 
gestions. The Egyptians’ wor- 
shipped the black cat, so a black 
cat with its tail curled as the figure 
9 was selected as emblem of the 
order. The words Hoo-Hoo were 
coined, and the word Concatenated 
— meaning to ‘link together, as 
in a chain or series’ — was taken 
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Consistent quality 
and fast delivery 


from a centrally 
located bleacher. 


FULTON CHEMICAL COMPANY 
SUMTER, S. C. 
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CAPABLE MAN 





Age 30 to 40 with auto to sell our line of door- 
lites and louvres te building material whole- 
salers in Georgia and adjoining states. Will also 
supervise representatives in other territories. 
Salary, commission, and expense. Prefer appli- 
eants familiar with wholesale building material 
or millwork trade. Send replies to Box 109. 
Seuthern Building Supplies, 806 Peachtree St., 
N.E., Atlanta 8, Ga. 





WANTED 
MANUFACTURER REPRESENTATIVE 





To sell complete line of ornamental iron and 
aluminum railing and columns. A Do-It-Your- 
self item — a volume product with fast turn- 
over. Liberal Commission. Sold E. O. M. State 
area in which you sell when writing for details. 
ELITE FABRICATORS, BEL AIR, MARYLAND. 





WANTED — MANUFACTURERS’ 
REPRESENTATIVES 





For North and South Carolina, Tenn., Miss., 
La., Ark., to handle quality line of aluminum 
rolled screen frame and components. Also in- 
terested in representative for export markets. 
Write Box 108, Southern Building Supplies, 
806 Peachtree St., N. E., Atlanta 8, Georgia. 
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Boost your profits 
with 
these fast-selling 


CAMPCO Painted Steel 
DOME DAMPERS 


Built extra rugged for long life 
...Designed for minimum 
smoke restriction! 

Made from heavy boiler-plate steel, 
Campco Dampers eliminate possibility 
of breakage in shipping, handling or in- 
stallation. Built-in expansion bars pre- 
vent damage to masonry from expansion 
or contraction. Available in 5 sizes. 


CAMPCO Painted Steel 
LINTELS 


Strong, durable—can’t sag 
ever... insure crack-free 
walls over openings! 


In addition, Campco Lintels are designed 
for maximum mortar bond and to prevent 
water from running back under wall into 
sash. Full range of sizes in 6’’ increments 
eliminates cutting and fitting on job. 


(nite, for Oataits! 


CAMPCO DIVISION 


National Metal Products Company 
2 Gateway Center, Pittsburgh 22, Pa. 
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from a dictionary and added to 
the name. The mythical nine lives 
of the cat were used as a basis fo1 
the organization. 

“Several of the titles were 
taken from Lewis Carroll’s ‘The 
Hunting of the Snark.’ ‘Health, 
Happiness, and Long Life’ was 
chosen as the motto of the order, 
whose principal purpose was de- 
clared to be the promotion of these 
benefits through a spirit of broth- 
erhood and fraternal association.” 

International history also relates 
that the name, Hoo-Hoo, satisfied 
a desire for a designation that 
would amuse and intrigue, but 
probably is more directly derived 
from the custom of a lumberman 
in the forest who, needing help, 
cupped hands to mouth and called, 
““Hoo-Hoo.”’ 

The bronze tablet referred to 
bears the names of all six of the 
founders, but whoever applied the 
chalk did not include these, which 
appear in smaller lettering nea! 
the bottom. Also, the tablet is sup- 
posed to mark the former site of 
the Hall Hotel. 

However that may be, the monu- 
ment occupies a much more ad 
vantageous position where it is, 
dominating the M - FP station 
grounds, as prominent, almost, as 
the drab station building. And, due 
to a custom of Gurdonites, who 
use that portion of the graveled 
station grounds for parking and 
as a “turn-around,” one may drive 
to within ten feet of the monu- 
ment. 

An issue of the “Hoo-Hoo Log 
and Tally,” dated Dec. 29, 1956, 
indicates that Horace Cabe (34,911) 
has been chief guardian and cus 
todian of the monument for some 
years, although not charged with 
the polishing detail. For in that 
issue he reported engraving of 
names had been brought up to 
date. 

Cabe has lived in Gurdon fo! 
38 years. For 36 of those years, he 
has been a member of Hoo-Hoo 
He became a member of the order 
through a club in Hope, Ark 
about 30 miles distant, in 1923. It 
was not until 1938 that a club was 
organized in Gurdon. So, for a 
string of 15 years, he was the ons 
and only member of Hoo-Hoo in 
Gurdon, birthplace of the order. 

Now there are 28 members of 
Hoo-Hoo Club No. 120 with, of 
course, the usual fluctuation. But 
there is little doubt that by Sep 
tember of 1960 there will be ample 
Hoo-Hoo strength in Gurdon to 
supply demands of a pilgrimage t: 
the international shrine. 











“READY- MIX” 


PAYS 


Actual photograph Ready-Mix Instal- 
lation at Huston Lumber Company — 
at Carey, Ohio. 


Your Winslow representative can call 
on you, at your convenience, and 
prove, with “details and facts,” how 
you can set-up a profitable Winslow 
Ready-Mix plant at a reasonable 
overall investment. 


Here are some typical dealer reports . . 
“our Binanbatch investment paid for 
itself in approximately one year”. . . 
“big increase in tie-in sales since 
handling Ready-Mix in our yard”... 
“We get additional business in our 
area because we sell Ready-Mix.” 


lake advantage of the Binanbatch 
Ready-Mix profits . . . have our rep- 
resentative prove to you a minimum 
investment puts you in the Ready- 
Mix business! 


Send coupon for 
complete details. 


Winslow Scale €o. 


25th & Haythorne 


Please send us details on the Binan- 
batch for increasing over-all profits. 


Terre Haute, Ind. 


Name 
Address 


For more details on above items, use Coupon on Page 65 














Truly Attractive 


ROCKPORT 
REDWOOD 


Attractive as a good volume and profit 
builder; attractive, too, for its supreme 
qualities as a building product. Nothing 
surpasses the enduring beauty of 
Rockport’s Certified Dry Red- 
wood Bevel Siding and Finish. 
Rockport Redwood is always 
well up to grade. 






















Rounds Lumber Company 
is exclusive distributor for 
Rockport Redwood and 
sales agent for other 
leading Redwood mills. 
Rounds also represents 
producers of top quality 
Douglas Fir, White Fir 
and Ponderosa Pine. 


Specify Rockport 
LOOK FOR THE 
END STAMP—“ROCKPORT” 


ROUNDS LUMBER COMPANY 


Sales Agents 


General Office, Crocker Building, San Francisco 4, California 
YUkon 6-0912 + Teletype SF-898 


9233 Denton Drive, Dallas, Texas 
430 N. Waco Avenue, Wichita 1, Kansas 
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Caboodle... 


From one source, one shippi: t, Misceramic supplies you with a 
full line of ceramic wall tile ) all building specifications ...a 
full line of ceramic floor tile n jhtin the same plant...acomplete 
line of bath accessories in co nding colors...a complete line 
of trim for both adhesive and ir installation. .a complete line 
of quality adhesives. and grout j the approved hallmark and meet- 
ing all architectural specificat ind a complete line of tools for 
both professional and do-it-y f installation. in addition to com- 
pleteness of line, Misceramic you prompt, efficient service from 
the most modern ceramic til t the U.S. today. Misceramic ad- 
vertising is pulling a steady »f “where can | buy it?” dealer 
inquiries in your area now. [ tion in a limited number of virgin 
territories is still open. For r formation, write, wire or call today! 


Miisceraxmmic Tile 
Cleveland, Mississippi 





IF YOU 
WERE THE 
CUSTOMER 


Which package would you choose? 


.. NATIONAL’S VISUAL PAC LINE DEMANDS ATTENTION... SELLS ON SIGHT 


Smart hardware merchandisers know that color helps sell. Do-it-your- 

selfers are impulse buyers . . . they like self-service displays where they WRITE FOR 
can choose visually what they need. National’s VISUAL PAC hardware FREE CATALOG 
; : : - TODAY 

is packaged in strong, transparent polyethylene bags—there’s no guessing 

what’s inside. For faster turnover with a minimum of floor space, in- 

vestigate the profit-possibilities of VISUAL PAC hardware. EE 
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